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A Word About the Jewelry Trade of Birmingham, England 








T HE man who described the jewelry dis- 
trict of Birmingham as a rabbit war- 
ren was not far wrong in his designation. 
While here and there in each street of the 
neighborhood may be found an outstanding 
block of business premises of more or less 
recent erection, for the most part the indus- 
try is carried on in small dwelling houses 
adapted in rough and ready fashion to the 
purposes of workshops, and the former little 
plots of garden ground at the backs covered 
with poky little erections to extend the 
working space. And to a very great extent 
each of these altered dwellings is the busi- 
ness abode of several separate workers— 
anything from two to a round dozen dif- 
ferent concerns being carried on in each. 
It is when a stranger to the district tries to 
find the proper door for some little man 
whose address he has been approximately 
given that the true nature of the rabbit 
warren becomes apparent. Indeed, writing 
as a lifelong denizen of the neighbourhood, 
it is our special bete noir to have to set 
out to unearth some fresh outworker from 
the rookery of his fellows. One may wan- 
der from door to door, up entry after entry, 
and may pass the right spot a dozen times, 
and still be at a loss. What it must be for 
a complete stranger unused to the ramifi- 
cations of the buildings and unfamiliar with 
the rather harsh vernacular of the natives 
we do.not know. Any such were better to 
get the assistance of a native guide if he 
wishes at once to save his time and his 
temper. 

Nevertheless much good work is produced 
and in the aggregate vast wealth is turned 
over in these dirty, illkept, unsavory pre- 
cincts. We have in England a system of 
factory inspection, and we are presumed to 
keep our whole premises in a clean and 
healthy condition. But Mr. Government In- 
spector, like all government officials, gener- 
ally takes the line of least resistance, and 
while he remorselessly harries the larger 
employer who neglects for a few weeks his 
periodical whitewashing, he naturally turns 
his blind eye to the aforesaid rabbit war- 
rens; to such an extent indeed that one 
little man openly boasts that he has not 
had his place whitewashed for the last 19 
years, 

But enough of the exteriors of the places. 
Our intention in writing this article is to 
get to the inside of the shops and see 
what manner of work is turned out there- 
from. And at first blush it seems surpris- 
ing that, in some of these dirty little hovels, 
may be found the keen artistic brains and 
the delicate artistic fingers of many a true 


artist-craftsman. We have no desire to 
give away trade secrets, but this much we 
may say, that much of.the highest class 
of work which reaches the public through 
the selling agency of the high-class London 
shops as of London make was produced by 
the workers in the Birmingham rabbit war- 
ren. Most of these craftsmen carry on their 
little craftsmanship business ‘fon their own,” 
working when and how they will and taking 
artistic pride in their work although their 
name is never known beyond the two or 
three established manufacturers for whom 
they do their out-work. We have seen 
figure casting in gold which has been ex- 
quisite in its delicacy of modelling and of 
proportion. We have seen chasing which 
has given the very texture of the human 
skin to the figures. We have seen wrought 
gold work which the Etruscan workers of 
old or the French workers of today might 
envy. We have seen diamond setting which, 
holding the stone in perfect poise, has yet 
allowed the whole play of light beneath 
and around, thus showing to the fullest per- 
fection the brilliance and the refraction of 
the stone. In all the elements which make 
for artistic craftsmanship the outworkers of 
Birmingham have no cause to be ashamed, 
and if Birmingham were credited in the re- 
tail shops of the world with all that comes 
forth from her workshops the taunt of 
“Brummagem goods” would never have been 
launched. But as we have already said, 
most of the best work of Birmingham goes 
forth to the public all over the world as 
“best London make.” 

We would not wish to convey the impres- 
sion that the out-workers only are thus 
skilled. Many of the great manufactories 
have such workers who have grown up with 
the growth of the business, but it is a fact 
that most of the craftsmen of individuality 
and productive genius would rather work to 
their own sweet will in their own little do- 
main, and thus give: their own individuality 
proper scope, than work, probably for bet- 
ter financial results, under the control of 
a large manufacturer. 

Beyond this there is a vast amount of 
mediocre, good but not really tip-top jewel- 
ry turned out of the Birmingham shops. 
To some considerable extent this also is 
made by these little masters in the recesses 
of their warrens. But the bulk of it is 
made in the workshops of the larger em- 
ployers. For the most part this class of 
work is severely segregated, the individual 
workmen having been trained to make but 
one class of article only. Thus one factory 
will make women’s rings, and an order for, 


say, brooches or necklets would not be ac- 
ceptable, whereas the half-suite maker (that 
is brooch and earring en suite) would re- 
ject an order for gem rings, and so on 
throughout the trade. There are one or two 
of these larger factories which profess to 
turn out any article of jewelry but these 
are the exception, not the rule. And in 
these cases it is really a combination or 
absorption by one master of two or more 
separate businesses and carried on under 
one management. This class of work 
forms the great bulk of the Birmingham 
jewelry trade and it caters for practically 
the entire population of the world except 
the very wealthy. Articles are turned out 
by the gross which finally reach the public 
through the retail shops at anything from 
twenty shillings to two or three hundred 
pounds, 

One section of the trade of no mean 
importance is the production of special 
and presentation articles. Here again Lon- 
don takes the palm, while Birmingham does 
the work. These comprise chains of office 
for mayors, sheriffs, town clerks and other 
officials. Gold or silver caskets for enclos- 
ing the scroll of citizenship when the free- 
dom of any town or city is presented to 
some outstanding statesman or benefactor, 
jeweled swords for victorious soldiers or 
jewelled sun-shades for visiting princesses. 
In all these cases special designs are pre- 
pared and each article is unique. If all that 
Birmingham workers have turned out dur- 
ing the last 50 years could be gathered to- 
gether for exhibition they would form a 
most interesting and valuable array; and at 
same time show to the world what excellent 
craftsmanship “Brummagem” can turn out. 

There only remains to notice the metal- 
gilt jewelry which is ground out from 
here literally in bucketsfull; and to which, 
doubtless, Birmingham is beholden for the 
contemptuous name we have once or twice 
used. This is “Brummagem” stuff pure and 
simple. The articles are used for putting 
into children’s penny “lucky bags,” for the 
penny and sixpenny-halfpenny bazaars; and 
for the adornment of working class girls 
throughout the world. To what extent this 
should be classed as jewelry is open to 
doubt, but so it is and it provides a legiti- 
mate outlet for the use of much capital 
and a livelihood for many hundreds of 
workers, At any rate a review of the 
Birmingham jewelry trade would not be 
complete without it. 

The Assay Office as an adjunct to the 
jewelry trade holds a most important posi- 
tion. Here the various wares of gold of the 
several recognized standards: that is 9kt., 
12kt., 15kt., 18kt. and 22kt., are sent in 
course of making to be assayed and marked 
with the official mark. Any wares which do 
not pass the severe test are not returned 
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intact to the makers but “cut up,” into pieces 
so as to be useless until remelted and re- 
made up. This is usually called govern- 
ment hall-marking but as a matter of fact 
the Assay Office is not a government de- 
partment, but works under a special char- 
ter. Needless to say that any article which 
bears the Assay Office mark is beyond sus- 
picion as to its quality. The karat marked 
on the article is its true value. The pen- 
alties for removal, transposition or altera- 
tion are very severe and serious endeavours 
to “do” the Office are very rare. One oc- 
casionally reads in the public papers and 
the trade organs a public apology on the 
part of some manufacturer who has inad- 
vertently overstepped one of the many 
Assay Office regulations and very occasion- 
ally a criminal prosecution takes place of 
some one who has tried to “work the oracle.” 
It is reassuring to know that such efforts 
are invariably detected and punished. 








England’s Goldsmith’s Patron Saint 





E read much of the doings of Saint 

Eloy, France’s goldsmith patron saint, 
but never a word creeps into print about 
England’s patron saint of the goldsmiths. 
Yet he is no myth but historically tangible 
entity. Saint Dunstan (925-988), patron 
saint of England’s goldsmiths, was a prac- 
tical and talented craftsman in the precious 
metals as is proven through work from his 
hands, such as bells, crosses, censers, etc., 
that were exhibited at Glastonbury Abbey 
(where he first worked as a monk) in the 
XIIth and XIIIth centuries. His versatile 
genius as a craftsman is shown in the fact 
that he carved in wax (ceroplastique), 
bone and wood, besides being a painter and 
musician. 

In the wardrobe account of Edward I. 
(1272-1307) is an item: “a gold ring with 
a sapphire, of the workmanship of St. Dun- 
stan (de fabrica St. Dunstani).” And the 
London Goldsmiths Company made “Seynt 
Dunstan” their “blessed patron, protector, 
and founder.” They made a fine image of 
him in silver-gilt and embellished with 
precious stones; also for many years they 
had a large vessel known as St. Dunstan’s 
Cup. The Reformation caused both to be 
broken up and made into other plate. This 
prelate and artisan became not only an 
ecclesiastical leader, but he ruled both 
Church and State and has been called the 
greatest man in England of his time. 

To show the power and determined char- 
acter of St. Dunstan, we may relate that 
he refused to shake hands with King Ed- 
gar once when the latter had “sinned,” and 
one time he even defied a Papal mandate. 
He- was Archbishop of Canterbury from 
959 to his death. 

But the thing that carries best in the 
popular mind is the marvelous, those who 
do not believe in the occult would call it 
the legendary, action of its super-men. You 
all remember the story of St. Eloy shoeing 
the refractory horse. No farrier in that 
section of France could put shoes on that 
vicious brute, so they took it to St. Eloy. 
He coolly took one of the horse’s legs off 
and shoed the severed member, then stuck 
it on again and proceeded in the same man- 
ner with the other three shanks—to the as- 
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tonishment of the bystanders. Well, that 
was nothing to the way St. Dunstan shooed 
the Devil himself, one fine day. His Satanic 
Majesty chose one night to annoy our monk- 
ish hero, at a time when he was working 
with crucible and tongs on a lovely piece 
of goldsmithery. Starting by sticking his 
impious head into the cell window and find- 
ing the future saint took no notice of him, 
he had the devilish impudence to walk 
through the closed and bolted door right 
into the monk’s laboratory. Now our 
friend Dunstan was not the man to take 
liberties with, and just then he was too 
busy on his precious metal work to be be- 
guiled into religious controversy; or per- 
haps he thought it unlikely he could con- 
vert his visitor to the Christian faith. 

Anyhow the monk’s patience was ex- 
hausted and he hurriedly seized a pair of 
red-hot tongs from his furnace and prompt- 
ly caught hold of the Tempter’s nasal ap- 
pendage therewith and held on till the 
sizzling, smoking nose was accompanied 
by demoniac howls of pain that roused the 
neighbors from their slumbers for blocks 
around. All this must be true for no less 
than six biographies of St. Dunstan were 
written in the Latin language in the Mid- 
dle Ages. 

These days many souls are thirsting for 
something with a “kick” in it, so that St. 
Eloy stuff about the obstreperous horse 
should please them. But those who like 
“hot stuff,” stories with a “grip” in them, 
must prefer the English goldsmith’s heated 
argument with Hell’s despot. 

Old St. Dunstan’s Church in London is 
not located in the goldsmiths’ section but 
in its narrow lane running down to the 
River Thames from Tower St. to Billings- 
gate fish market. I have often wondered 
why, if the good priest-craftsman to whom 
that venerable stone pile was dedicated 
really did that red-hot pincer act, this site 
should have been selected in that fishy 
propinquity. 








Advertising Clubs of the World to Hold Con- 
vention at Atlanta, Ga.. June 12 to 16 


ATLANTA, Ga., April 14—Prosperity, 
based upon the great business fundamentals 
of Industry and Integrity—that sums up the 
chief theme of the forthcoming World Ad- 
vertising convention, here June 12 to 16. 

Business men large and small—those who 
buy advertising space or advertising service 
and those who sell it—will find in this great 
convention practical help toward the solu- 
tion of this greatest problem of the day— 
how to maintain prosperity despite the shift- 
ing situations of changing markets. 

In carrying forward the theme of this 
convention, Irvin F. Paschall, of Philadel- 
phia, who has the program in charge, will 
see to it that there is an abundant by-prod- 
uct of brass-tack, business-building informa- 
tion, such as has in the past and will again 
this year bring business men thousands of 
miles to attend. For example, there will 
again be a practical merchandising con- 
ference for the retailer, open to all reg- 
istered delegates. 

One striking feature of the Atlanta meet- 
ing will be the great exhibit of American 
and foreign advertising, under the direc- 
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tion of Charles H. Mackintosh, of Chicago. 

For the entertainment features, the 
Atlanta Advertising Club has planned a 
series of worth-while attractions. 

All business men and women are invited 
to attend this convention. For hotel res- 
ervations, and any further information, 
those who plan to attend may address P. S. 
Florea, general manager, 110 W. 40th St., 
New York. 








News Notes from England 





Lonvon, April 8—Despite the depression 
of the last year in business generally Con- 
solidated Diamond Mines, South West 
Africa, recorded a profit of approximately 
$325,000 on the year’s working. The con- 
cern has operated only 12 months, hav- 
ing been formed in February, 1920, with a 
total share capital of $22,500,000. It ac- 
quired the rights and interests of some 10 
diamond mining companies of the country. 
The output of diafmonds from South West 
Africa during 1920 was 606,423 carats, Of 
this total Consolidated Diamond Mines con- 
trolled 90 per cent. Sales at the outset of 
the year were brisk but weakened in May. 
While the demand shrank prices, however, 
increased. 

* * x 

Conferences are being held in South 
Africa, we are informed here, in connection 
with the campaign for the repeal of the 10 
per cent export tax on alluvial diamonds. 
The government is to be approached on 
the matter. The alluvial diggers, however, 
while anxious to see this export tax 
banished, fear that in the event of the tax 
being repealed the government may with- 
draw the financial support it has always ex- 
tended the alluvial digging interests. 

* ok Ox 


A big haul of unset diamonds has just 
been made in North London, the “jewel 
gang” forcing an entrance to the home of 
Marcus Rabinowitz, diamond cutter and 
dealer, via the coal cellar. The loot. in- 
cluded seven parcels of unpolished diamonds 
and a packet of brilliants of the approximate 
value of $25,000. 

* OK Ox 

The jewelers in Ireland continue to suf- 
fer at the hands of all parties, who seem to 
consider the retailer of precious stones 
legitimate prey of the warring factions. 
The latest outrage in which a retail jewel- 
er is the victim occurred at Cork the other 
day, armed men holding up the premises of 
Messrs. Hilser just before the closing hour. 
Employes were ordered back in the work- 
shops at the rear at the point of the revolver. 
While the intruders were busily engaged in 
clearing watches, rings and other small 
articles of jewelry from the shelves and 
show cases the proprietor (a German in- 
terned during the war) arrived on the scene 
with his son. Before the newcomers were 
aware of what was going on they were made 
prisoners inside the shop. The work of 
packing up the loot then continued calmly 
and methodically. No heavy plate was 
touched. The thieves eventually departed 
with $40,000 worth of jewelry after warning 
the imprisoned staff and proprietor not to 
raise an alarm for 20 minutes. 
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A Tribute to the Late Colonel John L. Shepherd 








Memorial Address Delivered Before the Convention of the Wisconsin Retail 
Jewelers’ Association at Milwaukee by Gustave Keller 

















HE sun rises in the east, and sets with 

resplendent colors in the west. 

Three score years ago and 10, plus seven 
more, there came into the Shepherd home, 
calmly nestled in the Shenandoah Valley, 
midst the hills of Old Virginia, a son. He 
rose to sterling manhood in the east. He 
shone as soldier, publisher, writer, business 
man, poet, patriot, philosopher, benefactor, 
counselor, friend, casting sunshine every- 
where, and then having finished his course, 
sank like unto the sun, midst glowing colors 
in the west, 

Received by loving, kind, and tender 
hands into the arena of life’s battle field, in 
the verdant valley of the Shenandoah of the 
east, after 77 years of faithful service, he 
was tenderly laid to rest by hands affection- 
ate and true, neath the golden sands of 
California in the west. This son had fol- 
lowed his course. He had done his work. 
He set in all his splendor, and the splashing 
waters of the broad Pacific now sings an 
uninterrupted lullaby to our departed 
friend. 

Fellow Jewelers, we are met here at this 
hour to do tribute to one who for years 
has been our benefactor, our wise counselor, 
our steadfast friend, who was weighed in 
the balance and not found wanting. Who 
was tested by the acid test of time and who 
was found without alloy of selfishness, or 
ulterior motives, who knew the jeweler and 
loved him and unselfishly gave to him the 
accumulation of all his years. His sunset 
was so golden because his years of service 
to his fellows had been so bright. Oh grave, 
where is thy victory? Oh death, where is 
thy sting? 

There is a vacant chair in this conven- 
tion as there will be a vacant chair in every 
jeweler’s convention, State and national, 
that will be held in these United States. Is 
this outpouring of hearts spasmodic? Is it 
accidental? Is it artificial? No, it is the 
natural flowage of reverential gratitude, 
gushing forth from hearts that had been 
touched by the kindly wand in the affection- 
ate hand of the honored dead. 

My friends, to honor the Colonel’s mem- 
ory means but to do honor to ourselves, for 
gratitude reflects benignant light upon those 
who sincerely express it. 

The life of Colonel Shepherd has been an 
eventful one. Born midst scenes where 
mountain tops, verdant slopes and valleys, 
babbling river and the oriole’s song stirs the 
fire and imagination of the youth, he grew to 
young manhood. At the first call to duty 
in the dark days of 1861, he followed the 
bugles’ sound and enlisted with the first 
Virginia Volunteers, joining the army of 
the North. Though loving “Old Virginia,” 
the State of Washington, Jefferson, Madi- 
son, Monroe, Patrick Henry, John Mar- 
shall and others, who by their deeds had 
written their names indelibly upon the his- 
toric scrolls of their country, loving his 
native State with all his soul, he loved the 
Union, founded by the help of these men, 


better, and so when choice had to be made, 
he made it for the Union. He entered the 
army at the youthful age of 17 and served 
with valor and distinction upon many a 
bloody battlefield, and endured for seven 
months the rigors and horrors of Libby 
Prison. The war over, he engaged in the 
newspaper business, publishing papers in 
several cities of the west until he finally 
became connected with the firm which later 
developed into the Keystone Watchcase Co. 
Incidentally let me say that the Colonel was 
the founder of the Keystone Magazine, 
writing the matter and setting the type and 
making up the forms himself. His associa- 
tion and work for that corporation is an 
open book to you and hence needs no repe- 
tition. To the Keystone Watchcase Co., the 
jewelers of America will ever owe a debt 
of gratitude for having brought to them the 
valued assistance of the honored departed. 

I full well remember with what friendly 
suspicion we watched the maneuvering of 
the honored dead at the early conventions 
of our organization and how whisperings 
would flit about among those deeply inter- 
ested in our work—“What has the Keystone 
Watchcase Co. up its sleeve.’ Though 
none could withstand the genial nature of 
the Colonel, and every courtesy was ex- 
tended to him as he extended it to us, we 
were cautious. We were not to be stam- 
peded. Our position was to be one of inde- 
pendence. We were to be neutral as far as 
all outsiders were concerned. We did not go 
on record right away and not for several 
years, as in favor of abolishing—“time 
guarantees.” You old timers recall how elo- 
quently and consistently the Colonel 
preached this gospel. Though he preached 
it eloquently and strongly he didn’t press 
it. He showed his greatness and his keen 
acumen by not imposing himself or trying 
to force what he proposed. He believed in 
evolution, not in revolution—in construction, 
not destruction. He believed that action, 
taken, based upon knowledge and convic- 
tion, was more fruitful and lasting than 
action the result of impulse and emotion. 
Hence, his many time remark to me, then 
State President—“Don’t push the boys. Give 
them time. They will see the light. I don’t 
want anything that might divide the organi- 
zation or impair its unity of sentiment and 


action. The organization must be main- 
tained.” 
Observe again the conviction which 


guided the youth in 1861—‘Preserve the 
Union.” 

You know the balance of the story. You 
know how all the mists of suspicion were 
dispelled by the sunlight of his unselfish 
disposition. You know how he was unani- 
mously, elected to honorary membership in 
our association. You know there were no 
secrets from the Colonel and you know that 
he was the only man, outside the retail 
business, admitted to our executive sessions, 
and you know that he never betrayed that 
trust, that he was ever ready with his coun- 
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sel and advice. Here, at this memorial 
service, with his spirit flitting about us, 
let me say to you that no action of ours 
was ever more appreciated than when we 
extended to him this mark of our implicit 
confidence by taking him into our family 
council. It touched his heart and drew us 
closer to him. What Colonel Shepherd 
meant to the jewelers of America will be 
more clearly realized as time gives us a 
better perspective of his work. The labors 
he performed ; the sacrifices he brought; the 
trials he underwent; the patience he exer- 
cised; the expense he bore; the pains of en- 
forced absence from her who had been his 
sweetheart for 50 years, his loving wife; 
the hardships of travel; all this and more 
only those know, have a conception of, who 
knew him well and under whose auspices he 
went forth. And yet, with him, it was a 
labor of love. A labor of love, because he 
loved the business and the men that were 
in it. He loved the calling and the men that 
followed it, because he believed in both. 
His desire, his ambition was to place the 
jewelry business on that high pedestal- of 
art and service, which he believed it should 
occupy and to raise the men in it to that 
high standard of business efficiency, culture, 
and probity, that men ought to attain who 
handle the goods, so rich in beauty, art, 
value and sentiment, as are those dealt in by 
the jeweler. 

Colonel Shepherd’s life had been a varied, 
marvelous and useful one. To me, however, 
nothing in it is more interesting and out- 
standing than the fact that he, so to speak, 
began his final course in life, took up a 
new and strenuous activity, at an age when 
most men look for quietude and the comforts 
of life. Past sixty years of age, he took up 
the apostolate of organization among the 
retail jewelers of the land. For 16 years 
or more he preached unceasingly, in season 
and out of season, the gospel of “good will 
and get together,” among the disciples of 
the jewelry craft and never wavered in his 
zeal or in his faith until the moment of his 
death. Pathetic, aye tragic, is that last ap- 
peal. That last epistle of faith, confidence, 
devotion, and inspiration directed, but a few 
days before his death, to the jewelers of 
Nebraska in convention assembled. He died 
before it reached his Nebraska brethren. 

Colonel Shepherd is dead. His voice will 
no: longer be heard in the councils of his 
friends. His spirit, however, will ever linger 
with those who knew him and his memory 
will be an inspiration urging others to 
carry on the great work to which he had 
so unselfishly dedicated his efforts. Were 
we to ask him—‘Colonel, how can we most 
pleasingly to you perpetuate your 
memory ?”—I am sure but one answer would 
greet our ears. “Carry on, carry on.” 

In this solemn hour of most grateful re- 
membrance, let us severally and collectively 
avow our devotion to the cause so dear to 
him. Let us go forth from this convention 
inspired by his faith; fired by his zeal and 
devotion and thoroughly animated by the 
spirit that gave to him his great strength 
to do. 

Today, he sleeps ’neath the golden sands 
of California; incensed by the perfume of 
the flowers of that State. The murmurings 





(Continued on page 95) 














82 THE JEWELERS’ CIRCULAR 





April 20, 192), 








Z ne 4 
=e xy rp 
XY \ iz 













IMPORTERS 
AND 
CUTTERS 
OF 
DIAMONDS 





Main Office 
Lorsch Building, 37 Maiden Lane 
NEW YORK 


Ot me O 








ALBERT LORSCH | 


Branch Office 
131 Washington St. 
PROVIDENCE, R. I. 














April 20, 1921 . 


THE JEWELERS’ CIRCULAR 








j . 
Connecticut Retailers Hold Annual Convention 





Members an 


d Guests of State Jewelers’ Association Join in Successful Gather- 
ing at Hartford—Special Display of Merchandise by Hartford Jewelers 
a New Convention Feature—Changes in Constitution Approved— 
Officers Elected, Other Business Transacted and Banquet Enjoyed 























a 


HarTFoRD, Conn., April 13.—Favored by 
xcellent weather the annual convention of 
the Connecticut Retail Jewelers Association 
opened in this city yesterday morning with a 
large attendance of members, special guests 
and the officials of both manufacturing con- 
cerns and traveling representatives of job- 
bing houses throughout the east. The affair 
this year was held at the Hartford Club on 
Prospect St., a location near the center of the 
city which proved to be a gathering place 
very convenient for the meeting of the asso- 
ciation. Many who traveled to Hartford 
arrived here Monday evening and were the 
overnight guests of some of the retail jewel- 
ers and their families, and the hospitality 
shown was the cause of various expressions 
involving the kindest of remarks of appre- 
ciation. 

The meeting this year proved many good 
points for the welfare of the retail jeweler 
and stimulated the fact in the minds of the 
members that the coming year should result 
in many profitable factors in the conduct of 
the retail jewelry stores in this and prob- 
ably other States. The resolutions offered 
and passed were for the betterment of the 
business and the financial condition of the 
association will be greatly strengthened. The 
membership will be increased. Much good 
was also reaped from the addresses given by 
the speakers and new ideas to be used in the 
sale of merchandise in the retail stores were 
obtained. 


A new and added feature of the two days’ 
convention was the display of special mer- 
chandise in seven retail jewelry stores here 
and while this attracted all who attended 
the meeting, there was manifest a great in- 
terest on the part of the public, for the dis- 
play windows were the drawing card for 
thousands. At times this morning it was 
impossible to move closely to the store 
fronts so crowded were the sidewalks in 
front of the local jewelry establishments. 
The displays resulted in sales and a better 
understanding as to the different lines 
handled by some of the retail jewelers in 
Hartford. 


The members began to assemble at Hart- 
ford Club shortly before 10 o’clock yester- 
day morning and an hour’s time was taken 
for the registration of all those who cared 
to. About 100 jewelers and those in affiliated 
lines were seated when President George L. 
Lux, of Hartford, used the gavel to call the 
mecting to order. President Lux said that 
he only wanted to offer a few remarks of 
welcome, hoping that all would enjoy the 
convention and the reception which was to 
be given everybody in attendance. He spoke 
of the store displays of diamonds, watches, 
silverware, cutglass and clocks and felt sure 
that they would take well as an added fea- 
ture. As Hartford has not at present a 
suitable hotel for the gathering, where dis- 
Play rooms could be used to advantage, he 


said that it had been decided to use “our 
own stores.” The manufacturers had fallen 
in with the plan of the association and the 
special arrangement had set aside the hours 
from 9:30 o’clock until noon today for the 
visits. Over $500,000 worth of merchan- 
dise was on exhibition in the windows, and 
as the plan proved a success it is to be 
enlarged upon next year. The reading of 
the applications for active and associate 
membership in the association was made by 
Secretary Samuel H. Havens, of Hartford, 
the following having applied: Williams 
A. St. Onge, Putnam, Conn.; William C. 
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LUX RE-ELECTED PRESIDENT 


Callery, Hartford; John E. Griffith, Hart- 
ford; Oliver Markham, Deep River; A. 
Langner, W. Meriden; Edward F. Coxeter, 
Hartford; Beck & Engle, Inc., Hartford; 
George E. Woerz, Hartford; H. A. Gerber, 
Hartford; Louis F. Gardella, Hartford. 
Associate Members: The R. Wallace & 
Sons Mfg. Co., Wallingford, Conn., and the 
Whiting Mfg. Co., Bridgeport. Action was 
to be taken at the afternoon session. 

Treasurer George P. Spaar, of Winsted, 
was then called upon to make his annual 
report. He gave a statement concerning the 
Liberty Bonds now owned by the association, 
the number on hand and the amount of 
money received from the sale of a certain 
number of the securities, which had been 
sold during the year at a small loss. The 
receipts from Jan. 1, 1920, until Dec. 31, 1920, 
and the disbursements during that period 
were given, the association having a balance 
on hand and since increased considerably. 
The report had been audited and it was 
voted to approve same. 

The annual report of Secretary Havens 
follows: 
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REPORT OF SECRETARY HAVENS 

Your secretary begs leave to submit the following 
report:— 

At the present time there are 70 members in 
good standing, with dues paid for the year 1920. 
Bills for the dues for 1921 have not yet been 
sent out, 

Your secretary would report that during the 
past year there has been very little outside work 
carried on by the association. No meetings have 
been held since the annual meeting in April, 1920. 

Your secretary sent a circular letter on Jan. 
11, 1921, to the members requesting them to 
write to the senators and congressmen of the 
State in regard to the recommendation of the 
then Secretary of the Treasury raising the special 
tax on all jewelry 100 per cent. The letter 
requested that each jeweler use his influence to 
have our representatives state their objections to 
this tax, also to any discriminatory legislation 
against the wares of the retail jeweler. This is 
the only work done through the office of secre- 
tary. No doubt much more could have been done 
if the experience of your secretary had been 
such as to make him more conversant with his 
duties and also if he had had sufficient time to 
devote to the duties that were thrust upon him 
at your last annual meeting. 

In view of the above, your secretary respect- 
fully suggests a change in the method of elect- 
ing your officers, which seems to have been 
customary in the past, such as making nomina- 
tions during the absence of the persons nom- 
inated, for’ special offices, which perchance they 
did not have time to devote to, or, did not deem 
themselves fit to carry in the proper manner. 

He would respectfully suggest that the nomi- 
nating committee, who will bring in the names of 
the officers for the ensuing year, get in touch 
with those members whom you wish to have serve 
and find out whether they are willing and have 
the time necessary for such duties. 

Your secretary would also suggest and would 
bring such an amendment for vour consideration, 
that is the consolidating of the office of secretary 
and treasurer into one office, secretary-treasurer, 
with an annual remuneration of $200. This 
would facilitate the work, having it under one 
head and would also give the holder of this office 
an opportunity to spend money to get the re- 
quired assistance that would be necessary to 
carry on the work with the proper attention. 

There will be brought before us to-day a 
suggestion for the admittance of manufacturers 
as associate members. This has been brought up 
for the purpose of strengthening financially our 
association so that it may have the funds to 
carry on its work in the proper manner. It is 
hoped that the manufacturers affiliated with the 
jewelry trade in this State will feel it their duty 
to ally themselves with this association in this 
manner. If this is done, there is reason to 
think that our meetings in the future can be 
held in different cities in the State and these 
meetings not only can have the support of the 
retail jewelers of the vicinity but also of the 
manufacturers who have their factories nearby. 
It would also give an opportunity by this alliance 
for the retail jewelers to exhibit the products of 
these firms during the meetings held at intervals 
throughout the year. 

The secretary wishes to give his thanks to 
those who have assisted him in his work through- 
out the past year and especially those members 
of the executive committee who have helped in 
the preparations of this annual convention, 


At the conclusion of the reading of his 
report, Secretary Havens presented for d- 
tion the amendments to the constitution of 
the association, there being no opposition. 
It was unanimously voted to make the 
necessary changes which provide that manu- 
facturers affiliated with the jewelry trade in 
Connecticut may be admitted as associate 
members with annual dues of $25, but they 
are not to be eligible to vote or hold office. 
The regular membership fee was raised from 
$5 to $10 and applicants may be elected by 
a two-thirds vote of members present. The 
constitution was also amended to consolidate 
the offices of secretary and treasurer with 
a salary of $200 a year. 

Resolutions read to the members and pre- 
sented for a vote were unanimously passed 
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by a standing vote, and are as follows: 
. 


Revhathons ? - 
’ : ngels of God, in their search 
gone inge ae more beautiful their 
es . on impressed with the wondrous growth, 
one ae sublimity of the life of our friend, 
sonal and inspiration, Colonel John L. 
Shepherd; ant Monday, February twenty-first, 
: a ae of our Lord, Nineteen Hundred and 
dle i000 His messengers formed a guard of 
a a escort the soul of our incomparable 
ame to the celestial abode where light and truth 
omc forever; therefore be it $ 

oeRESOLVED: That we, the retail jewelers of Con- 
necticut, in convention assembled, in the city of 
Hartford, on the twelfth and thirteenth days of 
April, Nineteen Hundred and Twenty-one, express 
our devout thanks to- Almighty God for His 
graciousness in permitting us to enjoy on this 
earth for so long a time, So unusual a personality. 
Henceforth, for the Colonel’s darling wife and 
for us, there will always be a vacant chair at the 
and an inexpressible yearning in the heart 


table : 
for ‘the superlatively wonderful husband and 
friend. Our ears will hear no more his words 


of wisdom or wit; nor our eyes feast again on 
his beloved form, but his example will ever be 
lodged in our innermost consciousness, a constant 
inspiration to do nobler things, a soothing balm 
to grieving hearts, and sweet consolation for that 
time when each of us approach that day which 
will usher us into the home made more perfect 
by the soul of this grand gentleman. 


Resotvep: That the 7th annual convention of 
the Connecticut State Retail Jewelers’ Association 


held in Hartford, April 12th and 13th, 1921, ack- . 


nowledge the many courtesies extended to it by 


the Hartford Club, our trade papers and the 
press. an 
Resotvep: That we extend our hearty thanks 


to the various manufacturers and jobbers who 


have contributed to our success. 
a - 


Wuereas, The officers of the American Na- 
tional Retail Jewelers’ Association, in joint ses- 
sion with the New York State Jewelers’ Asso- 
ciation at Buffalo, N. Y., on Feb. 3rd, passed a 
resolution asking all manufacturers of silver ware 
to maintain or increase the present standard of 
retail mark up in order that a consistent profit 
may be made and a stimulus to increase turnover 
be continued. Therefore be it 

* * 


Resotvep: That we most heartily endorse the 
aforesaid resolution, and that because of our 
experience, we urge the manufacturers of all kin- 
dred contract resale price goods to increase 
these resale prices or maintain them at a point 
that will pay the retail jeweler a profit consistent 
with the present day conditions and fixed overhead 
cost. 

* * * 

Resotvep: That we _ heartily commend the 
works of the New England Jewelers’ Institute and 
urge our members to co-operate with them in 
securing students, material and cash. 

* * * 

REsotvep: That we ask our members to dis- 
courage, as far as possible, the placing of any 
distinguishing marks on packages, stating that 
such packages contain valuables or are shipped 
from or to a jewelry store. 

* * * 


REsoLveD: That we encourage the promotion 


of the slogan, “Gifts That Last.” 
* * * 


Resotvep: That we co-operate with the Jewel- 
ers’ Vigilance Committee in their present campaign 
for a more equitable tax on our trade. 

* * * 

RESOLVED: That we urge upon all jewelers the 
necessity of safeguarding themselves against 
burglary, or loss of all forms by adequate insur- 
ance, 

* + i 

Resotvep: That we endorse the upholding fund 
of our national association instituted and admin- 
istered by our esteemed president, Arthur A. 
Evarts, and also endorsement of the Research 
ureau under the wise management of our es- 
teemed past president, George A. Brock. 

* * * 


Resotvep: That the Sterling Silverware Man- 
ufacturers’ Association be and hereby are requested 
to use their influence with the members of their 
association to further the adoption of a standard 
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form and size of a flat-ware price-list which will 
be universal, and easily adapted to a small binder, 
suitable for the use of the retail jeweler. 


A resolution was presented by Henry 
Kohn & Sons, Inc., 890 Main St., Hartford, 
as follows: 

RESOLVED: . That it is the sense of the Con- 
necticut Retail Jewelers’ Association that the silver 
flatware manufacturers of this country be and are 
hereby requested to adopt a uniform and _ logical 
method of naming respective sizes of spoons, 
forks, and knives to conform to the established 
sizes and names by the standard china factories 
as follows: tea, breakfast and dinner; 
forks, tea, breakfast and dinner; knives, tea, 
breakfast and dinner, also be it 

ReEso_vep: ‘That a statement of this resolution 
be sent to the .\merican National Retail Jewelers’ 
Association with a request for its approval and 
subsequent indorsement by all other State retail 
jewelers’ associations. 


Spoons, 


The morning session was then adjourned 
and President Lux informed the members 





1ST VICE-PRESIDENT 


F. M. TODD, 
that the entertainment committee, compris- 
ing Merton W. Bassett of the M. W. Bas- 
sett Co. and Philip H. Stevens, first presi- 
dent of the association and a member of P. 
Hl. Stevens Co., had arranged for all to par- 
take of a luncheon at the club, which began 
shortly after 12:30 o'clock, about 50 diners 
heing present. There were no addresses at 
this time but the members talked over asso- 
ciation matters between bites. 

President Lux called the afternoon meet- 
ing to order and awaited action by vote on 
the election of associate and active members 
of the association, the two companies of 
jewelers heretofore being admitted unani- 
mously, by Secretary Havens casting one 
vote on the motion of George H. Dyson of 
the Porter & Dyson Co., New Britain, Conn. 
Secretary Havens read letters of regret 
from Samuel Phillips of Stamford, Conn., 
and W. C. Hawley of the Davis & Hawley 
Co., Bridgeport, who were unable to at- 
tend owing to previous engagements. 

The nominating committee for the elec- 
tion of officers, of which Merton W. Bas- 
sett was chairman, presented these names 
and their unanimous election followed: 
President, George L. Lux of Hartford: first 
vice-president, Frank M. Todd of Bridge- 
port; second vice-president, Anthony W., 
Hull of Wallingford; secretary and treas- 
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urer, Samuel H. Havens of Hartford; ex- 
ecutive committee, John C. Tracy of Wil- 
limantic, Fred Weber of Meriden, Lee 
Roberts of Bristol, Louis L. Gregory of 
Derby, George H. Dyson of New Britain, 
John C. Whittelsey of Rockville, C. C. 
Costello of New London, Samuel Kirby 
of New Haven, and George P. Spaar of 
Winsted. President Lux thanked the mem- 
bers of the association for their confidence 


ADDRESS OF FRANKLIN A. TAYLOR 


The speaker next introduced and known 
to many in attendance was Franklin A. 
Taylor, president of the Gorham Co., Provi- 
dence, R. I. Mr. Taylor said that he was 
glad to get back into Connecticut where he 
had lived years ago and where, right in 
Hartford, he had gathered the first princi- 
ples of business. When he started out in 
the industrial world, he said, one of Hart- 
ford’s big manufacturers and financiers had 
given him a lecture on the spirit of co-opera- 
tion of the manufacturer with the consumer. 
He had learned that 95 per cent of the peo- 
ple were honest and honorable and that less 
than 5 per cent were closed up behind doors 
of institutions suitable for their pur- 
pose. He judged character, he stated, rather 
than financial statements. He spoke of pleas- 
ant experiences when connected with the 
Keystone Watch Case Co. He believed that 
the sterling silver industry was running 
close to last year’s satisfactory standing. 

He related incidents in connection with 
the conduct of his business and criticisms 
he had made. The grave question, he said, 
in the sterling silver industry was how to 
get the goods from the retailer into the 
hands of the consumer, bringing out his. 
point by a funny story concerning the sale 
of a certain article to a grouch friend of 
his by one of his own salesladies in the 
New York store. He urged that jewelers 
get in close touch with the officials of their 
local banks and learn the banking methods, 
this applying to both large and small towns 
where jewelers do business. 

He said that he had been a doctor of dis- 
abled firms and was familiar with banking 
systems if money was needed, and that re- 
tailers and jobbers should secure the con- 
fidence of bank officers. Mr. Taylor spoke 
of the splendid work of the late John L. 
Shepherd, whose favorite expression had 
been “loyalty.” Mr. Taylor said that he 
believed that there had been nothing more 
sacred to the deceased than “all of the re- 
tail jewelers in the United States.” At the 
suggestion of Mr. Taylor all present arose 
in memory of the late lamented Colonel. 


ADDRESS OF J. H, HENDERSON 


‘“Salesmanship that Wins Today,” was the 
subject that J. H. Henderson of La Salle 
University Extension of Chicago chose to 
speak on at the afternoon session. He said 
that he came from the ‘Windy City” to give 
the jewelers some new ideas in the selling 
game. He said that he believed that it will 
take a genuine salesman to equal the 1920 
record and that conferences such as this 
State convention would prove very helpful. 
He said that there are four factors in every 
sales proposition. They are, he continued, 
the Salesman, the Customer, the Goods and 
the Sale, and salesmanship is a question of 
analysis. 

He said that the biggest part of the word 
Salesmanship is the middle three letters, 














92 THE JEWELERS’ CIRCULAR April 29, 199 














Established 186 | 


| 
EICHBERG & CO. 


DIAMONDS 











OFFICE 








CUTTING WORKS 
155-157 Summit Street 65 Nassau Street 
| NEWARK, N. J. NEW YORK | 























Wim. S. bedges&Cn. 


IMPORTERS OF 


DIAMONDS 


“—- 34 


FRANK JEANNE, President he 

c. L. BLEECKER, Vice-president VOM 

DANIEL PRICE, Secretary ° ESTABLISHED 1878 
WM. C. GRUNER, Treasurer INCORPORATED 1911 














ESTABLISHED 1860 


SAUNDERS, MEURER 6& CO. 


Diamond Cutters 
IMPORTERS OF 
Pearls, Emeralds, Rubies, Sapphtres 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 


GEM BRILLIANTS FANCY SHAPED DIAMONDS 





























In his research work Mr. Hender- 


“Man. 10 greatest men in 


. und that the 
non oe not been born with a silver 
spoon in their mouths and their success 
had been accomplished by hard work. He 
asked, “What is the cause of the present 
industrial unrest?” His definition was that 
the average man was not interested in his 
work outside of his interest on a payroll 
or general interest in a business. He said 
that he believed that many of the retail 
jewelry clerks were not interested in the 
thing they were doing and they needed a 
general baptism on their jobs. Every jew- 
elry clerk should analyze himself to recog- 
nize the fact that there is a difference in 
men and the clerk and salesman should be 
interested in the analysis of the goods he 
handles. , 

Mr. Henderson, who is forceful and ener- 
getic in his addresses, said that he wasa great 
believer in the basic principle that noth- 
ing is great or small except by compari- 
son and in selling merchandise one should 
realize that the mind places the best picture 
and it was up to you who make the other 
fellow see it. The sale, he continued, was 
not made in the pocketbook but in the head. 
He said that there are four steps that lead 
up toa sale. First get favorable attention, 
then hold and get your prospective custo- 
mer and lead him to interest, the second 
step. Then get him interested further by 
learning what he desires, desire being the 
third step. After desire has been taken well 
in hand, the fourth and last step is action. 
Mr. Henderson said that there is nothing, 
in his manner of thinking, more fascinating 
than retail selling and more should go into 
it. He said that 95 per cent of the people 
who are in the selling game fail because 
they have no vision regarding themselves 
or the institution with which they are ident:- 
fied. He asked the retail jewelers “What 
have you done to develop your business?” 
He suggested round table conferences and 
said that there is a possibility of making 
plans in the jewelry business so that the 
guesswork can be taken out. Mr. Hender- 
son concluded his talk by quoting a few 
lines from “The Village Blacksmith,” by 
Longfellow, laying stress on that part of 
the poem which showed the smithy had 
accomplished something each day. 


ADDRESS OF JAMES H. NOYES 


James H. Noyes, secretary of the Jew- 
elers’ Security Alliance, who is well known 
to the jewelers of this State, was next in- 
troduced by President Lux. Secretary 
Noyes spoke of the work of the Alliance 
and its importance to burglary and theft 
in retail jewelry stores, 10,000 jewelers in 
this country having already been advised 
of the work now being carried on. The 
Alliance will celebrate its 40th anniversary 
of organization in July 1923, A record of 
several of the important cases, one from 
New London, Conn., was read by Secretary 
Noyes. He showed how easy it is to enter 
some retail jewelry stores and recommended 
electrical devices as a valuable preventa- 
tive. There is at present a large amount 
of juvenile crime and the principle cases 
today are sneak and window smashing thefts. 
There are few safe burglaries. Secretary 
Noyes does not advise resistance in case 
of holdup or assault and recommended 
that clerks in jewelry stores do not stand 
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too close together behind the show case 
as there is danger of all being held up. 
If possible the thief should be noted well 
for a clue as to identity. During the 
year 1920 there were 460 breaks in retail 
jewelry stores and 60 per cent of these cases 
were investigated and brought to a succss- 
ful close. 

A. A. Douset of Worcester, Mass., of 
the Federal Vocational and Educational 
Committee, spoke to the jewelers concern- 
ing the large number of men now learning 
new trades. He said that at present there 
are 12 ex-soldiers taking a course in the 
New England Jewelers’ Institute at Mil- 
ford, Mass., and 40 more men will be sent 
there later. When these men finish their 
training he urged that the jewelers assist 
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them, where possible, in securing perma- 
nent positions. 
The Banquet 

The banquet in the evening at the Hart- 
ford Club was attended by nearly 100 la- 
dies, members and guests, President Lux 
being toastmaster, At the head table were 
President and Mrs. Lux, Mr. and Mrs. Mer- 
ton W. Bassett, Albert R. Kerr, president 
of the Massachusetts and Rhode Island Re- 
tail Jewelers’ Association, and Mrs. Kerr, 
George P. Spaar, former treasurer of the 
Connecticut Association, Rev. Dr. Willard 
Scott of Brookline, Mass., and A. E. Garn- 
sey, former president of the Maine Retail 
Jewelers’ Association. 

Fach table carried a bouquet of mixed 
cut flowers and at the plate of each diner 
was a souvenir spoon from Holmes & Ed- 
wards, with a blue ribbon badge, containing 
the words “The Hostess.” Gold and Sil- 
ver gilted watch dials, the souvenir gifts 
of the Waltham Watch Co., and with this 
inscription on three red, white and blue 
ribbons, “The Connecticut Retail Jewelers 
Association—Hartford—April 12 and 13, 
1921—Compliments of Waltham Watch Co.” 
were also presented to everybody. 

A score of selections were given by the 
Medley Male Quartette. 

The dainty and tasteful menu as arranged 
by the entertainment committee of the asso- 
ciation was as follows: 
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BISQUE OF OYSTERS 
OLIVES 
FILET OF SOLE, Tartare 
“He who wants to catch fish must not mind a 
wetting” 

BROILED GUINEA CHICKEN 
POTATOES AU GRATIN FEAS 
HEARTS OF LETTUCE, French Dressing 
STRAWBERRY MOUSSE 
DEMI-TASSE 


CIDER 
CIGARS AND CIGARETTES 
The Roster 


Among those present were Anthony W. 
Hull, Wallingford; Frank Ricard, Lowell, 
Mass.; Lee R. Smith, Lowell, Mass.; Louis 
Gundlach, Hartford; E. Gundlach, Hart- 
ford; Mr. and Mrs. Albert M. Kohn, Hart- 
ford; W. B. Harrington, Bridgeport; Ed- 
win H. Williams, Bridgeport; S. M. Shore, 
Boston, Mass.; Charles M. Bristol, Hart- 
ford; George L. Lux, Hartford; Samuel 
H. Havens, Hartford; Fred Weber, Meri- 
den; Mr. and Mrs. Merton W. Bassett, 
A. W. Lundstrum, Providence, R. I.; H. W. 
Dunham, Portland, Me.; B. F. Robinson, 
Providence; F. W. Thompson, Meriden; 
N. E. Gomez, Meriden; R. E. Clark, Meri- 
den; Charles R. Wells, New Haven; John 
B. Kirby, New Haven; F. R. Hollister, 
Providence ; William W. Lyon, Providence; 
O. I. Markham, Deep River; George W. 
True, Middletown; Mr. and Mrs. George 
H. Dyson, New Britain; Mr. and Mrs. H. 
L. Stone, Boston; G. Abel, New York; Louis 
L. Gregory, Derby; Milton A. Hooton, An- 
sonia; George E. Shaw, Putnam; LeRoy 
Thompson, New York; A. S. Flint, Boston; 
W. Wigmore, Boston; W. J. Marshall, Bos- 
ton; W. L. Hough, .New Haven; Mr. and 
Mrs. Henry Arnold, Boston; Mr. and Mrs. 
Aubrey G. Gilmore, Mr. and Mrs. A. R. 
Kerr, Boston; Frank M. Todd, Bridgeport; 
Philip H. Stevens, Hartford; A. L. Ter- 
williger, Hartford; Frank Smith, Hartford; 
A. A. Douset, Worcester; E. M. Thompson, 
Hartford; Margaret Walker Jordan, New 
York; Miss Gertrude Mayo, New York; 
F. W. Guild, Norwich; George P. Spaar, 
Winsted; E. W. Bryan, Boston; J. H. Hen; 
derson, Chicago; James H. Noyes, New 
York; William C. Callery, Hartford; 
George A. Fairchild, Bridgeport; A. E. 
Garnsey, Portland, Me.; Mr. McCourt, Bos- 
ton; John C. Tracy, Willimantic; C. C. 
Costello, New London. 


After dinner had been enjoyed President 
Lux called on Miss Margaret Walker Jor- 
dan of the Gorham Co., New York, for a 
few words. Miss Jordan told a couple of 
funny stories in southern style, she being 
from Virginia, and then proceeded to show 
how important a place woman holds to-day 
in the purchase of sterling silver. Woman 
knows the sort of service she wants and 
she should be made to feel at home in a 
store when looking for a design in silver. 
Miss Jordan recommended that gifts for 
babies be kept in one section. She believed 
that New Englanders have a good under- 
standing of silverware which was made 
and brought here many years ago. Sterling 
silver, she believed belonged in real homes 
and jewelers are carrying this idea all 
over the country. She thought that Con- 
necticut could be called the fountain head 
for appreciation and understanding of sil- 
verware, mentioning its historical connec- 
tion as a colony. 

President Kerr of the Massachusetts and 
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id association greeted the Con- 
necticut members and spoke of the splen- 
did work which ts and has been carried 
on by that organization, particularly about 
| progress in securing new 


Rhode Islar 


auction sales anc 


members. . 
Remarks were also made by former Pres- 


ident Garnsey of the Maine association, A. 
S, Flint of the Waltham Watch Co., Henry 
‘Arnold of Boston, and John Hollister of 
Providence. 
— Dr. William Scott, of Brookline, 
Mass., who made such a hit at the Massa- 
chusetts convention, was the speaker of the 
evening and while he did not lay particu- 
lar stress on the jewelry business he gave 
4 general witty and serious address on the 
difference between “Settled and Unsettled,”’ 
showing by stories and concrete facts that 
the world of today has some complicated 
affairs and many ways to look upon them. 
At the finish of the convention it was felt 
among the jewelers that more confidence 
had been established with the public as a 
result of the attractive displays throughout 
Hartford. The exhibition in the stores 
were as follows: The Merton W. Bassett 
Co., 1005 Main St., clocks and watches; 
William C. Callery, 847 Main St., diamond 
gold and platinum jewelry; Lux, Bond & 
Lux, 859 Main St., silver service and dia- 
monds; The Philip H. Stevens Co., jewelry 
and silverware, 63-65 Pratt St.; E. Gundlach 
& Co. 18 State St.. watches, pencils and 


rings; Frederick HH. Sloan, 70 Pratt St., 
pearls, glassware and Geneva watches; 
Henry Kohn & Sons, 890 Main St., Ster- 
ling silverware, diamond jewelry and 
watches. 

This afternoon a large number of the 
members and their guests attended the 


special matinee at Parsons theater, the play 
being a musical comedy entitled “Buddies” 
and here with the original cast and stars 
after a long run in New York. 








A Tribute to the Late Col. Shepherd 


(Continued from page 81) 








of the broad Pacific keep him lulled in 
slumber sweet, whilst feathered songsters 
sing their lays above his grave. 

In memory let us strew his grave with 
flowers now. Let us place wreaths thereon 
-of sweetest immortelles. Let from our 
‘heart of hearts arise a prayer, that God 
have mercy on his soul, and give to him that 
cherished reward promised those who live a 
‘life well spent. 

In parting, this we say: ‘Sleep on, gentle 
friend, sleep on. Rest from thy work well 
done. Sleep on! Sleep on! Sleep on!” 








Phineas Ford, 93 years old, celebrated 
‘his birthday at his home, 65 Seneca Park- 
way Rochester, N. Y., on April 14. 
‘Mr. Ford was born in Batavia, N. Y., in 
1828. He entered as an apprentice in 
the jewelry and watch making  busi- 
ness in 1847 with Stanton & Bro., 
on Exchange St, When he was 24 years 
old he started in business for himself in 
the Sawyer building, State and Andrews 
Sts. It was in this building that Bausch & 
Lomb started a little optical works in a 
room upstairs. Mr. Ford moved his busi- 
ness after a time farther north in the same 
‘block on State St., when he retired. 
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Many Sales Tax Bills in Congress 








Measures Differ in Many Particulars, Some Merely Adding Sales Tax to Those 
Already in Force, Except Excess Profit Tax—Text of the Smoot Bill 

















Wasuincton, D. C., April 13.—Beside the 
bill proposing the “sales tax” introduced by 
Mr. Bacharach of New Jersey, and men- 
tioned in the last issue of THE JEWELERS’ 
CIRCULAR there are many others on the gen- 
eral subject which differ in many particu- 
lars which have been introduced by con- 
gressmen and senators from other States at 
the present session. Many of the measures, 
while designed to cut off the excess profit 
tax and the surtaxes, do not contemplate 
the elimination of the special taxes such as 
the jewelry tax and the luxury tax, the very 
things the jewelry trade seeks to have 
eliminated, 

One of the measures to which great pub- 
licity has been given at the present time is 
that by Senator Smoot of Utah, which reads 
as follows: 

THE SMOOT SALES TAX BILL 

Be it enacted, etc., That this act may be cited 

as “The Sales Tax Act, 1921.” 


Titte I. GENERAL PROVISIONS 


DEFINITIONS 

Sec. 2. That when used in this act— 

The term “person’’ includes individuals, 
nerships, corporations, and associations; 

The term ‘‘Secretary” means the Secretary of 
the Treasury: 

The term “commissioner” means the Commis- 
sioner of Internal Revenue; and 

The term “collector’’ means 
ternal Revenue. 


Tre Il. Saves Tax 


Sec. 201. That in addition to all other taxes, 
there shall be levied, assessed, collected, and paid 
upon all goods, wares, or merchandise sold or 
leased on or after July 1, 1921, a tax equivalent 
to 1 per cent, of the price paid for which so sold 
or leased; such tax to be paid by the vendor 
or lessor. 

Sec. 202. (a) That this title shall not apply to 
sales and leases made during any year in which 
the total price for which the taxable sales and 
leases are made, does not exceed $6,000. 

(b) In computing the tax due under this title 
every taxpayer shall be entitled to an annual 
exemption of $6,000. 

(c) In any case where the full amount of the 

exemption is not claimed in computing the tax 
due for the first quarter, the part not so claimed 
shall be deducted in computing the tax due for 
the second quarter or succeeding quarters. For 
the purpose of this act the first quarter shall 
be the months of July, August, and September; 
the second quarter, the months of October, No- 
vember, and December; the third quarter, the 
months of January, February, and March; and 
the fourth quarter, the months of April, May, and 
June. 
" (d) The taxes imposed by this title shall not 
apply to sales or leases made by (1) the United 
States; (2) any foreign Government; (3) any 
State or Territory, or political subdivision thereof, 
or the District of Columbia; (4) any mutual 
ditch or irrigation company; (5) any hospital; 
or (6) Army and Navy commissaries and can- 
teens: or (7) any corporation organized and op- 
erated exclusively for religious, charitable, scien- 
tific, or educational purposes, or for the pre- 
vention of cruelty to children or animals, no 
part of the net earnings of which inures to the 
benefit of any private stockholder or individual: 

(e) The taxes imposed by this title shall not 
apply to sales or leases of articles taxable under 
Title VI or VII or paragraphs (1), (2), (3), 
(12), and (20) of section 900 of the revenue act 
of 1918. 

(f) Under such rules and regulations as the 
commissioner, with the approval of the Secretary, 
may prescribe, the taxes imposed by this title 
shall not apply in respect to articles soid or 
leased for export and in due course so exported. 


part- 


Collector of In- 


Sec. 203. That in computing the taxes im- 
posed by this title no credit shall be allowed for 
any tax reimbursed or paid in any manner to any 
person in connection with any previous trans- 
action in respect to which a tax is imposed by 
law, 

Sec. 204. That every person liable for any 
tax imposed by section 201 shall make quarterly 
returns under oath in duplicate and pay the tax 
imposed by such section to the collector for the 
district in which is located the principal place of 
business. Such returns shall contain such infor- 
uation and be made at such times and in such 
manner as the commissioner, with the approval 
of the Secretary, may by regulation prescribe. 

The tax shall, without assessment by the com- 
missioner or notice from the collector, be due 
and payable to the collector at the time so fixed 
for filing the return. If the tax is not paid when 
due, there shall be added as part of the tax a 
penalty of 5 per cent, together with interest at 
the rate of 1 per cent for each full month from 
the time when the tax became due, 

Sec. 205. That in the case of an overpayment 
of any tax imposed by this act the person making 
such overpayment may take full credit therefor 
against taxes due upon any quarterly return. 

Sec. 206. That the commissioner, with the ap- 
proval of the Secretary, is authorized to make 
all needful rules and regulations for the enforce- 
ment of the provisions of this act. 

The commissioner with such approval may by 
regulation provide that any return required by 
this act to be made under oath may, if the 
amount of the tax covered thereby is not in 
excess of $10, be signed or acknowledged before 
two witnesses instead of under oath, 

Sec. 207. That on and after July 1, 1921, 
sections 628, 629, 630, 902, 904, 905, 906, 907, 
and 900, except paragraphs (1), (2), (3), (12), and 
(20), are repealed, except that such sections shall 
remain in force for the assessment and collection 
of all penalties which have accrued thereunder and 
for the imposition and collection of all penalties 
which have accrued and may accrue in relation 
to any such taxes. 


Another bill on the sales tax was intro- 
duced by Representative Luther W. Mott of 
New York. This is a reintroduction of the 
bill which he offered at the previous session 
and provides for a general sales tax of one 
per cent in lieu of the excess profits tax and 
the special taxes contained in the Revenue 
Act of 1918. In speaking of his bill, Mr. 
Mott stated: 

“Since my bill was first introduced a gen- 
eral sales tax has received the sup- 
port of practically every business or- 
ganization of importance in the coun- 
try. It is recognized that the excess 
profits tax and the special taxes must go, but 
it is just as clearly recognized that some 
other tax must be substituted for them to 
raise the required amount of revenue. A 
general sales tax of one per cent with the 
exemptions my bill contains should yield 
close to two billions of dollars annually and 
do so without hardship to the people. 

“When the committee on ways and means 
starts consideration of the new revenue bill, 
IT shall urge that a general sales tax be made 
the basis of the new measure.” 








J. R. Reimann, who for the past 12 
years has been connected with H. Mahler’s 
Sons at Raleigh, N. C., and previous to that 
with James Allen & Co., Charleston, S. C., 
has purchased the business of F, A. Mason’s 
Jewelry Store, Lehighton, Pa. 
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SAPPHIRES | 


CASHMERE, BURMA and CEYLON SAPPHIRES 
SEAL SAPPHIRES—STAR SAPPHIREs | 


in Sets and Single Gems 








ALL SIZES e 
EMERALD CUT and SQUARE CUT Emeralds—Ru bies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND’ 
J 
FANCY SHAPES ° 
| Cut to Order from the Rough Fancy Cut Diamonds 


HENRY GREEN 170 Broadway, New York 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


























LAPIDARIES IMPORTANT 
— On or About 
IMPORTERS May 1, 1921, we 
OF will move to 
PRECIOUS AND 15 Maiden Lane 
SEMI-PRECIOUS | Silversmiths Room 1705 
STONES New York 

ESPOSITER, VARNI CO. 

45-49 John St. 

STEPHAN VARNI, Pres. asd a HARRY F. GAROFALO, Treas. 
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7 Oriental Pearl N echlaces ‘7 


Loose Pearls for Additions 








Fancy Cut DIAMONDS and PRECIOUS STONES. 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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New York’s Jewelry Trade in the Early 50’s 





Re 


miniscences of Lewis J. Mulford as to the Concerns in Business When He 
Entered the Jewelery Industry in 1851 

















| 


As told in the last issue of THE JEWELERS’ 
CircuLar, the 70th anniversary of his entry 
into the jewelry trade was celebrated by 
the older friends and business associates of 
Lewis J. Mulford, President of The Jewel- 
ers’ Circular Publishing Co., recently at a 
juncheon held at the Bankers Club, New 
York, at which Mr. Mulford was presented 
with a handsome silver loving cup. The 
guest of honor had been requested to recall 
the conditions in the jewelry trade in some 
of the firms which were prominent when he 
frst entered the industry with the house of 
Peckham, Dennis & Co., March 31, 1851, 
and had compiled a list of the manufactur- 
ing, wholesale and retail firms with a few 
words as to their development and succes- 
sors, that proved most interesting to all who 
attended the luncheon. In fact, so complete 
was the compilation that a suggestion was 
made that the matter be printed and turned 
over to the Maiden Lane Historical Society 
for the use of future historians of our trade. 

The facts presented by Mr. Mulford were 
generally as follows: 

“New York 70 years ago is a very wide 
subject, in fact, I hardly know where to 
commence. The post office was on Nassau, 
Liberty and Cedar Sts. in the old South 
Church building, which had been trans- 
formed. Letter postage was 10 cents an 
ounce for a distance not over 100 miles, 
greater distance proportionate rates. Foreign 
postage to Great Britain was 24 cents and 
to nearly all foreign countries now in the 
postal union, the postage ran from 30 to 
80 cents. Broadway was numbered to 22d 
St., then for 10 blocks, there did not appeai 
to be any numbers. Bulls Head was on the 
East Side about 25th St. Yorkville was 
about 80th St. and Harlem was clear up 
into the country, no way to get there except 
by the same roads or boats on the East 
river. Third Ave. I think was not paved 
for I distinctly remember that it was used 
as a street for speeding fast horses. Omini- 
buses were in vogue. There were 25 stage 
routes employing about 425 omnibuses and 
it was during the period of the existence of 
stages that crinoline skirts were in vogue 
and you can imagine what it must be for 
the women to get in through a stage door. 
New York at that time had a population of 
only about 300,000 and a city directory of 
1851 had approximately 84,000 names. 

“The Chatham Bank was organized in 
1851 and its president was Nathaniel Hay- 
den, a brother of Hayden & Bro., who were 
leading jewelers at Charleston, S. C. Our 
friend Mr. Hard, when I first knew him he 
was discount clerk. Cortlandt St. had 6 
hotels, Commercial at No. 73, Commercial 
Exchange No. 64, Merchants No. 41, Na- 
tional No. 5, Northern No, 79 and Western 
No. 9. Broadway had 12 hotels south of 
281 Broadway at which number was the 
Irving House. The Howard Hotel was not 
in existence at that time apparently. It 
cost considerable less money to live in those 
Cays than it does now. When I made my 
entry into the office of Peckham, Dennis & 


Co., 17 John St., on the 31st day of March, 
1851, I went under an engagement for 4 
years for $200, $250, $300 and $400. They 
were liberal in that at the end of the third 
year they advanced my salary $100 volun- 
tarily. The highest priced man that we had 
in our office was about $2,000 a year. 1 
remember particularly of one or two of the 
salesmen who lived up in the Chelsea district 
where the rental was about $300 a year 
and they each had a good sized family of 
children. We worked longer hours, our 
office hours were from 8 until 6. I put in 
a little extra time, being the junior in the 
office. The factory workers worked 10 
hours a day, Saturdays quit at 5 o’clock and 
still with all that, I think we enjoyed life 
fully as much if not more so than we do 
at the present time with all the improve- 
ments and conveniences that have been made 
within the last 50 years. 

“The best of the retail stores on Broad- 
way were south of Reade St. Ball, Thomp- 


kins & Black, predecessors of Black, 
Starr & Frost, were at 247 Broad- 
way. Burr & Stevens, 315 Broadway. 


Robert Rait, predecessor of Thos Kirk- 
patrick, at 261. Stebbins & Co., later 
Alexander Rumrill, later Jacques & 
Stevens, George B. Jacques, Jacques & Mar- 
cus and now Marcus & Co. was at 264 
Broadway. Mr. Rumrill was a brother of 
J. B. Rumrill of Arthur Rumrill & Co. 
Mr. Rumrill went out from the concern 
of Stebbins & Co. There is another singular 
incident connected with Stebbins & Co. 
which I have always remembered. When 
their checks appeared at our office in pay- 
ment for their account, the signature occu- 
pied the whole check from top to bottom. 
R. Tenney was at 251 Broadway. I don’t 
think I ever saw the person himself. J. G. 
Brown was the leading spirit in that store 
and he subsequently went in business for 
himself over on Sixth Ave. Tiffany, Young 
& Ellis were at 271 Broadway. This con- 
cern, of course, you understand is now 
Tiffany & Co. R. C. Akerly & Co., later 
Jackson & Many, Many & Lewis and lastly 
J. H. Johnson were at 150 Bowery corner 
3roome St. Joseph Bachman was at 328% 
Grand St. and later at 1 Maiden Lane. A. 
(. Benedict, 28 Bowery, although he has 
heen dead for many years, the business has 
been run in the same name. Francis Brown 
was at 112 Chatham Square. Jackson & 
Many were at 148 Chatham Square at that 
‘ime and later went up to Bowery and 
Broome Sts. Silas W. Marsters was at 112 
Chatham Square and later joined with 
Francis Brown under the firm name 
of Francis Brown & Marsters. J. & W. 
Moir were at 315 Hudson St. for many 
years. William Moir later went up to 
Sixth Ave. & 23d St. on the S. W. corner. 
He was a bachelor and perhaps some of you 
will remember married the daughter of the 
Morgan of the Morgan S. S. Co and be- 
came a very wealthy man and finally, like 
all the rest of them, died in the height of af- 
fluence. Jared L. Moore was another 
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prominent concern at 112 Chatham Square. 
F. W. Pachtman was at 170 Canal St. 
George W. Welsh, now George W. Welsh 
& Sons, was at 230 Greenwich St. Rudd 
& Scudder were at 7 Maiden Lane. George 
Buckingham was at the corner of Murray 
St. & Broadway. H. Salisbury & Co., 171 
Broadway. The building was an old frame 
house on the southwest corner of Broadway 
and Cortlandt St. The first floor was a 
jewelry store and on the top floor Salisbury 
& Co. made gold spectacles and eye glasses. 
Mr. Salisbury was the father of Fred S. 
Salisbury and Mrs. Charles E. Bulkley of 
the Whiting Mfg. Co. 

“In the Wall St. district there were several 
good concerns. Mott Bros., 4 brothers, 1 
think, were at 2 Nassau St. William F. 
Ladd at 25 Wall St. Samuel W. Benedict, 
father of Benedict Bros., was at 5 Wall St. 
Charles Rogers, 17 Wall St. 

“Coming to the manufacturing jewelers, 
Arthur Jahne & Co. later Arthur Rumrill 
& Co., were at 15 Beekman St. Baldwin 
& Sexton, later Baldwin, Sexton & Peter- 
son, were at 145 Reade St. Joseph Bowden, 
father of J. B. Bowden, of J. B. Bowden & 
Co., was at 5 Dey St. Brainerd, Geoffroy & 
Babcock, later Brainerd & Geoffroy, were at 
10 Cortlandt St. M. B. Bryant was at 173 
sroadway. Carter & Pierson, now Carter, 
Gough & Co., were at 11 Maiden Lane, at 
that time, their business being almost ex- 
clusively with jobbers and at one time was 
particularly noted for their stock of cuff 
pins at the time when they were in vogue. 
They had a safe of about half the size ot 
the safes now in their present office. It was 
some years after that. period that they sold 
direct to the retail trade. Samuel W. 
Chamberlain was a prominent jeweler at 
61 Ann St., later he moved to Nassau & 
John Sts. on the S. W. corner. Chattelier, 
Dominge & Spence were at 73 Nassau St. 
Dominge died and the firm of Chatellier & 
Spence was in business for many years 
and was well known to most of us. Down- 
ing & Hoyt were at 4 Cortlandt St. The 
head of this concern was George R. Down- 
ing and the firm later changed to George 
R. Downing & Son (George R., Jr.). The 
younger brother, Theodore Downing, some 
of you may remember as he was for a num- 
ber of years a -traveler for Chattelier & 
Spence. William H. Earle, 6 Liberty Place, 
later Earle & Hodenpyl, and still later Earle 
& Franklin. Grinnell & Son was a promi- 
nent concern at 23 Maiden Lane. Their 
factory was in Newark and they have no suc 
cessors so far as I know. Osborn & Sears 
was a prominent chain house at 150 Reade 
St. and also 5 Dey St. Palmer Richardson 
& Co., 23 Maiden Lane, has been Enos 
Richardson & Co. for many years. Peck- 
ham, Dennis & Co., the concern that I 
went with, 17 John St., had been in busi- 
ness but one year when I went with them. 
They succeeded Peckham & Rumrill in 1850. 
Rumrill later went with Arthur Jahne & 
Co., making the concern as I have before 
stated Arthur Rumrill & Co., whose office 
for many years was on the corner of John 
St. & Broadway, their factory was in 
Springfield, Mass. lra Richards & Co. were 
at 173 Broadway and also H. M. Richards. 
Sackett, Davis & Potter, 170 Broadway. 
Tifft & Whiting, predecessors of the Whit- 
ing Mfg. Co., were at 170 Broadway. 

“Seventy years ago, there were no large 
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Mr. Retail Jeweler 


Dear Sir: 


In the month of May prepare for the June 
wedding and girl graduate business that is 
BOUND TO COME in June. We say BOUND 
TO COME advisedly for there will be marrying 
and giving in marriage in June and the school- 
mills will grind out their grist of sweet dainty 
young misses that are their mother’s joy and the 
pride of their father’s heart. 

The girls are expecting gifts of the kind you 
can supply and they will not be disappointed. 
Dress up your window, trim up your store, call 
the attention of your prospects to your goods. 
Call upon us for stock. 


\Ve can supply you with: 


— 


Diamonds A full line 
R; All kinds 

ings Universal and Com. 
Silverware — 

- 2 

Watches ca an 
Card Jewelry variety ; 
Pencils 
Pearls 


Electrical Home Needs 


et us help you build your business. We are 
a . . - E 
“At Your Service for Success” 


M. S. PAGE & CO. 


Jewelers Building, Boston, Mass. 








i 
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ESTABLISHED 1884 





PHILIP PRESENT & SON 


IMPORTERS OF 


| DIAMONDS 


| in All Sizes and Qualities 


Amsterdam, 8 Tulpstraat 
Antwerp, 29 Boulevard Leopold 


37 Maiden Lane, New York 
| Main Office, Rochester, N. Y. 



































Aid to Manufacturers 


RK We Are First | 
“ PRECIOUS and IMITATION STONES 


We can furnish just what you need, on emergency notice, and save you loss 
of valuable time. 


Business IS beginning to boom. Manufacturers and 
YOU can get 


Make no mistake! 
Dealers alike all over the country are rising to the situation. 
that motor car you have in mind, if you boost a bit longer. 


NORDLINGER’S SONS, INC. 


New York, 15 Maiden Lane 
Gablonz, a/N., 16 Steingasse 


H. 


Paris, 32 Rue Beaurepaire 











Providence, 63 Washington St. 























April 20, 1921. 


ring silversmiths nor watch case 
court There were a quantity of 
aul concerns who had their respective 
dies and clients. Very few of the silver- 
smiths as far as I know have had a line 
of successors. The names of Albert Coles, 
6 Liberty Place; W. L. Coles, 83 Duane 
St.; Michael Gibney, 8 Reade St.; P. &. 
Gilbert, 6 Liberty Place; Benjamin Gurney, 
17 John St.; Henry Hebbard, 85 Duane at, 
are prominent in my memory. William Gale 
& Son were at 116 Fulton St. This concern 
was later known as Gale, Wood & Hughes, 
at one time, and is a predecessor of Dominick 
& Haff. Wood & Hughes at that time were 
at 142 Fulton St. There were also 3 con- 
cerns bearing the name of Wood—A. & W. 
Wood, 55 Thompson St. ; Jacob E. Wood, 
32 John St., and Timothy Wood, 82 Laight 
on in the watch line, importers 
and dealers, there was A. Abry, 70 Nassau 
St.; Paul A. Brez, 29 Cortlandt St.; Brown 
& Dwight, later Brown, Palmer & Dwight, 10 
Cortlandt St.; Henry E. Droz, 92 Fulton St.; 
Francis Dubois & Co., 89 Fulton St.; John 
E. Hyde’s Sons, 21 Maiden Lane; Jacot 
Courvoisier & Co., later L. & A. Mathey, 
19 Fulton St.; Vve J. Magnin, Guedin & 
Co., 19 Maiden Lane. Mathez & Bros., 8 
John St. This party is of a different family 
spelling his name with a z and a brother 
of Fritz Mathez. He comparatively recently 
was a member of the firm of Mathez Bros. 
Mathez & Co. The firm was composed ot 
Charles Edward Jacot, who afterwards was 
of Jacot & Gerard, and George Courvoisier, 


who was the father of the head of 
the frm of Courvoisier, Wilcox & 
Co.. and Louis Mathey, the father of 


L. and A. Mathey. J. Louis Mathey was a 
practical watchmaker and August was a 
practical case maker. They succeeded to 
the concern of J. C. & Co. Platt & Bro. 
were large dealers, 20 Maiden Lane. At 
154 Fulton St. were J. H. Robert & Son. 
The son in this firm was J. Eugene Robert 
and the father Edmund E. Robert. In the 
same office with them was F. A, Sibenmann, 
brother-in-law of Eugene Robert and an im- 
porter of watch material. Charles Reubens 
was at 25 John St.; Ferdinand Thieriot, 
30 Cortlandt St.; Albert T. Tobias, at 42 
Maiden Lane. Among the chronometer 
makers was Bliss & Creighton, 42 Fulton 
St.; D. Egert & Son, 239 Pearl St., and 
Thomas S. Negus, 84 Wall St. 

“Sperry & Shaw sold clocks at 18 Maiden 
Lane and 295%4 Pearl St. William S. 
Johnson, 6 Vesey St. and Brewster & In- 
graham, 44 Cortlandt St. Tracy, Irwin & 
Co. sold dry goods at 10 Maiden Lane. 
W. & G. Morrison keep a thread and needle 
store at 9 Maiden Lane, and Richard 
Richards sold needles at 16 Maiden Lane. 
Charles Cottier was a lapidary at 4 Cortlandt 
St. and there were prominent morocco case 
manufacturers, francis Braillard, 33 Dey St.: 
C. & J. F. Hartnett, 9 Cortland St. Among 
the jobbers was Tarbox & Kingsley, 22 
Maiden Lane. This concern was afterwards 
Kingsley & Shreve. This was Benjamin 
Shreve, who later went to Boston and was 
the head of Shreve, Crump & Low. The 
large manufacturers in Maiden Lane were 
jobbers to a large extent of the jewelry 
made in this country. In other words, most 
of the manufacturers, or many of them at 
least, sold their goods to these Maiden 
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Lane houses who jobbed them out to the 
retail trade. Read, Taylor & Co. later 
Taylor, Olmstead & Taylor and Taylor & 
Bro. were at 19 Maiden Lane; William H. 
Smith & Co. 4 Maiden Lane; Francis 
Tomes & Sons, 6 Maiden Lane; Fellows, 
Arsdale & Cooper, 11 Maiden Lane. This 
latter firm later was Cooper & Fellows and 
then later Fellows, Forster & Co., were at 
11 Maiden Lane. Fellows, Wadsworth & 
Co., later Fellows & Co., were at 17 Maiden 
Lane; Louis S. Fellows & Schell, at 21 
Maiden Lane. Schell later was president 
of the Bank of the Metropolis and 
the concern went out of existence. Wads- 
worth, Dixon & Co. were at 41 Maiden 
Lane; Richard Kipling, stone dealer at 32 
Maiden Lane, and Henry Kipling, at 12 
Maiden Lane. 

“Manufacturers of pens and pencil cases 
were numerous. B. T. Benton was at 1 
Cortlandt St. <A. G. Bagley & Co., 189 
Broadway. Bard Bros. & Co., 101 William 
St. Some members of this Bard family 
connected with the firm Mabie, Todd & Co. 
under the firm of Mabie, Todd & Bard. 
William S. Hicks, 15 Beekman St., now 
William H. Hicks Sons. John Mabie was 
at 35 Cortlandt St. John McGovern was at 
25 Maiden Lane. Later there was evidently 
a change because I remember that Mabie, 
John H. Knapp and McGovern were in 
business manufacturing on the top floor of 
the old building, 17 John St., which, at the 
time that I entered the building, was occu- 
pied by H. P. Kennedy & Co., making pencil 
cases. Rauch &.Co. was another prominent 
concern at 35 Cortlandt St. Magee & Hulse 
were at 7 Dey St. Spencer, Randall & Dick- 
son were at 2 Maiden Lane and 17 Maiden 
Lane and Gerrit Smith was at 25 Maiden 
Lane. - 

“Among the refiners was Savage & 
Hawkins, at 58 William St., M. Solomon 
& Co.. 46 Ann St., and John Warwick, 17 
John St. and 126th St. 

Among the watch case makers, Bowman 
& Ebbitt were watch case makers, dial 
makers, assayers and importers of watches 
at 17 John St. Matile & Grosclaude were 
at 73 Nassau St. August Guinand & Son, 
371 Pearl St. Ducumman & Guinand were 
at 12 Cortlandt St. Thos. Bond, 6 Liberty 
Place. James Bowers, 6 Liberty Place. 
Samuel Steward & Son, 223 William St., 
were ‘spectacle makers. Roshore & Wood, 
177 Broadway, Stephen C. Sammis, 5 Dey 
St., made thimbles. Crouch & Fitzgerald, 
at 1 Maiden Lane, made trunks. John 
Whiteford, 6 Liberty Place, was a watch 
jeweler, and Berger & Walter, 92 John St., 
were importers of watch crystals. Peter 
A. Frasse, 95 Fulton’ St. and William H. 
Frasse, 56 Chatham Square, were watch 
tool manufacturers. 

“J. C. Moore & Son, 85 Leonard St. The 
son in this case is E. C. Moore, and while 
I have not verified it, I am quite sure that 
this was the nucleus of the manufacturing 
department of silver of Tiffany & Co. 

“Inasmuch as the old building in 17 John 
St. is gaining some prominence on account 
of being on the site of the first theatre in 
America, I might be a little more explicit 
regarding the building 70 years ago. lt was 
a three-story and basement building, brick, 
with an L on the easterly end. 

“In the basement Benjamin Gurnee had a 
silver shop. The next floor was occupied 
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by Bowman & Ebbitt. Ebbitt, as I have 
already explained, afterwards became super- 
intendent of the Sixth Ave. Surface Railway. 
The next floor was occupied by Peckham, 
Dennis & Co. as a factory. The top floor 
was the pencil factory of H. P. Kennedy 
& Co. The company was Peckham, Dennis 
& Co., who furnished the capital for the 
enterprise. In the L the lower floor was 
used by Peckham, Dennis & Co. for rolling 
gold and silver. At this period everything 
was done by hand. Several years later a 
steam engine was installed. The first floor 
of the L was occupied by Peckham, Dennis 
& Co. for an office and, I think, was about 
one of the finest offices in the business. It 
took up the whole floor; safe, etc., were in 
the center with bookkeeping department on 
one end on a raised platform about six 
inches high and a corresponding raise on 
the other end for a private office enclosed 
by iron railings. The floor over that in the 
L was a chain room where the employes 
were principally girls. 

“Before I close I desire to pay a tribute to 
my beloved friend and employer, Alfred G. 
Peckham. He was extremely kind and con- 
siderate, beloved by his employes from the 
colored porters to the most prominent sales- 
men, very even tempered with a kind word 
for everybody, never in anger; in fact I 
don’t remember of ever having seen him 
display a particle of anger in any shape. 
He had his troubles as I will explain. 

“He had a nephew in the office, Alfred G. 
Perry. At that time he was a salesman, 
He and Mr. Dennis could not agree, the 
result was Perry resigned and established 
a business on his own account in Maiden 


Lane. Mr. Peckham became his financial 
backer. Perry failed, Mr. Peckham’s 
troubles commenced. In order not to 


jeopardize or interfere with the convern he 
withdrew from the firm in 1858 but remained 
with the house and made the southern trips 
after the death of Samuel Wiswell. Harry 
Ostrander invariably went with Mr. Peck- 
ham, he representing Magnin, Guedin & 
Co. To go back a little let me say that Mr. 
Dennis died late in 1856 and the firm name 
was changed to Peckham, Merrill & Co. 
D. M. Fitch, who was in Troy, sold his 
business to J. W. Cusack and came to New 
York, taking the place of his half brother, 
S. A. Dennis. 

“This brings us back again to the with- 
drawal of Mr. Peckham in 1858, when the 
firm name was changed to Merrill, Fitch & 
Allin. After Mr. Peckham’s financial 
troubles were settled he went back into the 
firm, the style of which was then Peckham, 
Merrill, Fitch & Co. This was in 1860. On 
the death of Mr. Peckham about four years 
later (when he was about 55 years old) the 
firm became again Merrill, Fitch & Allin. 

“The changes in this firm following the 
death of Mr. Merrill were, as many of you 
may remember, Fitch & Chatterton and 
Chatterton & Dodd. 








Frank Gardner Hale, dean of the Arts 
and Craftsman Society, has on display in 
the Omaha (Neb.) Public Library a collec- 
tion of precious stones and jewelry. Last 
week he lectured before the Omaha Society 
of Fine Arts which visited his display in a 
body. Mr. Hale explained the various pro- 
cesses that precious stones are put through 
in varied and charming color effects. 


















































STAR STONES 
BLACK OPALS, ETc. 
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522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 
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American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 


Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 


FROM MINES TO MARKET 
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P A FRANK C. OSMERS — Bronansionll Quality 
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The demand for our Elk Charms mounted in 10K. S. G. at 
$3.00 has been so great that we advise you to place your order 
at once to insure prompt delivery. 


x i AETNA SPECIALTY CO. 


Attention—Manufacturers 


Onyx Ring Stones 
| Furnished For Any Size 





Diamo 
ONYX AND AMBER BEADS 
ROOM 310 
123 WILLIAM STREET NEW YORK THE DOUBRAVA CO. 











61 Maiden Lane New York 











A. & S. ESPOSITER If it is a difficult job or requires Cutting and Polishing 


expert attention let us do it 


armnpneces EXPERT LAPIDARIES "tno apcty 
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“Karats” Eat Beefsteak at Healy’s 





Price of Meat Advances as Members of Jewelers’ 24-Karat Club of New York 
Make Merry at Annual Spring Feast 
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What would you say, Mr. Member, if 
you were asked to tell what you thought 
about the annual beefsteak dinner of the 
Jewelers’ 24 Karat Club of New York, 
which was held at Healy’s, 66th St. _and 
Columbus Ave., last W ednesday evening? 
If you are a member of this justly famous 
club and were not there you can only guess, 
basing your judgment on the past record 
of the club, and you would be sure to say 
“Big eats, good time—fine entertainment. 
But if you were there you know it was all 
that and then more added for good meas- 
ure. The steak was A No. 1—and plenty 
of it. The good time is always assured 
when members of the club get together and 
the entertainment, furnished by professional 
talent, was the best yet seen at a beefsteak 
dinner of the club. That in brief tells the 
story but there was so much of interest 
a more detailed report for the consumption 
of those not there is in order. 

First of all came the social half hour or 
so before the steak was just right. The 
“talkfest” was interrupted by the announce- 
ment that it was time to “sit in” and no one 
needed urging. The dinner was served in 
one of the big rooms used especially for 
that purpose. The tables were arranged 
about all four sides of the room forming 
almost a hollow oblong save where the wait- 
ers passed in and out at the end nearest the 
kitchen. Within this space “was stationed 
a colored orchestra and the center tables 
at the front of the room were occupied 
by the officers of the club. Everybody else 
made his own selection as to a place and 
without any formalities the dinner began. 

Following a preliminary nibble at toast 
and fish and some excellent crab meat, served 


in the shells, came the waiters bearing big 
trays loaded with the tempting steaks served 
with crisp toast, which were followed by 
lamb chops, coffee and cigars. 

Before beginning the dinner a prescrip- 
tion written by “Dr. Hooch” and admin- 
istered to the jewelers in small bottles fitted 
with kant leak nipples was necessary in or- 
der to provide protection against the pos- 
sibility of taking cold. Weather conditions 
have been unsettled in New York of late 
and the forethought of the committee in tak- 
ing this into consideration was only one ex- 
ample of the efficiency with which the whole 
dinner was handled. The prescription was 
served as described because of the fact that 
it contained certain medicinal ingredients 
which are difficult to obtain and should be 
enjoyed as long as possible and not because 
the committee had any idea that the mem- 
bers had forgotten how to drink from a 
glass and had to return to first methods; 
nor did the committee wish to convey the 
impression that the members are growing 
into second childhood because of old age. 
This explanation is offered at the special 
request of the committee. 

After following the instructions of the 
good old doctor and taking his medicine the 
dinner was enlivened by the orchestra and 
the song leader. Many of the latest song 
hits and a few of the old favorites were 
offered in the choruses of which the jewel- 
ers joined. Everybody ate steak, that is, 
everybody but the members of the commit- 
tee. They were so busy seeing that the 
others wanted for nothing that they had no 
time to eat. 

President G. H, 
to welcome 


Niemeyer found time 
the members of the club and 
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express his pleasure at the good attendance. 
He urged everybody to have a good time 
but they did not need to be urged. He said 
that there would be no speechmaking and 
was declared a “jolly good fellow.” A toast 
was then offered to the health of President 
Niemeyer and everybody joined in paying 
their respects. 

Soon came the professional talent, first 
in the person of a singer who was followed 
by twin sisters who gave a pleasing song 
and dance sketch. Then in order to lend 
dignity to the occasion George Whitehead 
introduced his life long friend “Senator 
Ford.” The “Senator,” according to 
Brother Whitehead’s statement, used to play 
marbles with him long ago when they were 
kids together and the friendship had ripened 
with the passing of the years. He felt sure 
that the jewelers would indeed be glad to 
hear from the “Senator” and be honored 
with his presence as their guest. 

The “Senator” acknowledged the intro- 
duction and prefaced his remarks by saying 
that he was a “cousin” of the father of the 
“tin buggy” and once he got started would 
make an after dinner speech and at the same 
starter” by a thoughtful member of the com- 
mittee and then he “stepped” on the gas 
and was soon going in high speed. He 
was of that rare type of speaker who can 
make an afterdinner speech and at the same 
time say something. He did it keeping his 
audience laughing from start to finish. 

When the young lady who picked out the 
good looking men and sang love songs to 
them made her appearance she was also a 
favorite, and who will dispute her judg- 
ment? 

Then came the best team of acrobats seen 
in a long time. The stunts they did were 
par excellence and won the hearty approval 
of everyone. It is understood that it took 
10 weeks of practice to perfect the balanc- 
ing act. 

The drug clerk who qualified as a sur- 
veyor was the theme of one of the stories 
told by the next entertainer who also had 





SOME OF THE MEMBERS OF THE JEWELERS’ 24 KARAT CLUB OF NEW YORK 





WHO ATTENDED THE BEEFSTEAK DINNER, APRIL 13 
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ings that got by in good shape. 
oth ee iemeyer had said that there ’ 
would be no speechmaking but could not 
refrain from calling on “the baby of the 
club,” young Gus Sloan. _Mr. Sloan was 
as usual equal to the occasion and gave the 
jewelers a few side lights on the dinner and 
helped to add to the merriment and good 
fellowship of the evening. 

“Some committee” announced the cards 
which were sent out prior to the dinner 
calling on the jewelers to make reservations 
for the dinner. They showed themselves 
all that and Julius Kaufman, “Charlie Co- 
nant, “Milt” Rosenback, “Al” Kahn and 
George Whitehead deserve much credit for 
the success of the affair. 








GETS FIVE-YEAR TERM 


Bert M. Morgan, Alias “Albert Saunders,” 
Must Pay Penalty for Passing Worthless 
Checks on Baltimore Jewelers— 

Wife Found Not Guilty 

Battimore, Md., April 16—Bert M. Mor- 
gan, 30 years old, alias “Albert Saunders,” 
alias “Carl A. Anders,” alias “Edward F. 
Danna,” was convicted in Criminal Court 
here yesterday on indictments charging him 
with obtaining jewelry and merchandise 
valued at thousands of dollars during the 
month of March and was sentenced to five 
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Gaither and Detective Lieutenants H. M. 
Hammersla and R. E. Freeman were se- 
lected to run down Morgan and his wife. 
For three days the detectives were unable 
to obtain a definite clue. Finally the trail 
led to Chicago and from there to San 
Francisco. 

Five days after the detectives were as- 
signed to the case Morgan and his wife 
were arrested in the St. Francis Hotel, San 
Francisco. Hammersla and Freeman were 
sent across the continent and the couple 
were brought back for trial. The jewelry 
obtained from Mr. Miller was recovered 
by the detectives in San Francisco and all 
of Mr. Cohen’s jewelry, with the exception 
of a diamond ring valued at $800, was 
brought back. The ring had been pawned 
in Chicago. The detectives obtained the 
pawnticket and the Chicago police put an 
official “stop” on the ring ‘held by the 
broker, 

Morgan acted as his own counsel at the 
trial yesterday and he made a strenuous 
plea for his child-wife. Morgan told Judge 
Henry Duffy that his wife was “absolutely 
innocent and that whatever part she played 
in obtaining goods she did so at his direc- 
tion.” The prisoner admitted to all the 
charges against him and declared that “he 
would stand the gaff, but that no injustice 
should be done his wife.” 








BERT M. MORGAN, CONVICTED OF CHECK SWINDLING 


years in the Maryland Penitentiary. His 
wife, Verna Scott Morgan, 18 years old, 
a native of Toronto, Ont. was found not 
guilty. 

As previously reported in this paper Mor- 
gan came here from Boston, opened two 
candy stores and within three days prior 
to his escape he obtained jewelry and goods 
valued at $10,000 giving in return bogus 
checks drawn on the Equitable Trust Co., 
Baltimore. Jewelry valued at $1,600 was 
obtained from Louis Cohen, president of 
the Baltimore Jewelry Co., 728 E. Balti- 
more St. From William J. Miller, 28 E. 
Baltimore St., he obtained jewelry valued 
at $950. 

Morgan and his wife stopped at one of 
the city’s exclusive hotels and when the 
fraud became known he had 48 hours’ start 
on the police. The case was reported di- 
rect to Police Commissioner Charles D. 


Much that Morgan said in regard to his 
wife was substantiated by the detectives. A 
week prior to Morgan’s trial the local Ber- 


- tillon Bureau sent inquiries concerning him 


broadcast. As the result of inquiries it was 
learned that Morgan is wanted in Boston, 
Toronto, Toledo and that a detainer has 
been lodged against him for violating his 
parole from Auburn Prison, New York, to 
which institution he was sentenced from a 
criminal court in Rochester. 

Morgan was cool when he heard his 
criminal record read against him. Judge 
Duffy found Mrs. Morgan “not guilty” and 
directed that she return to the home of her 
parents in Toronto. Communication with 
the Chief Constable of Toronto brought 
forth the information that Morgan, under 
the name of Saunders married Miss Scott 
in Toronto Sept. 1, 1920. She was a tele- 
phone operator employed at a Toronto hotel. 
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Her home was at 44 Pape St. Toronto. 
Mrs. Morgan left the city last night for 
Toronto. 





MISSOURI CONVENTION 





Tentative Program of Meeting of State Re- 
tail Jewelers’ Association to Be Held in ~ 
St. Louis, April 25 and 26 


St. Louis, April 15—President Drosten, 
of the Missouri Retail Jewelers Associa- 
tion, says the committee in charge of the 
program for the annual convention to be 
held in St. Louis, at Hotel Statler, on April 
25 and 26, is gradually getting the pro- 
gram in shape, although it has not been 
completed as yet. 

As thus far announced, it will be about 
as follows, although there will be some 
changes made at the last minute. 


MONDAY, APRIL 25 


9:30 a. M.—Registration. 

10:30 a. m.—-Calling meeting to order. 

10:45 a. Mi—Address of welcome by the Hon. 
Henry Kiel, Mayor of the City of 
St. Louis. 

(Herman Mauch will answer the 
Mayor.) 
11:30 a. M.—President’s repor*. 
Secretary’s report. 

2:00 Pp. M.—Address 

2:30 yp. M.—lIllustrated lecture on Diamonds, 
also a talk on the future Diamond 
market—Fred Drosten. 

3:25 vp. m.—Co-operation of the Retailer with 
the Manufacturer and Jobber, by 
Leo J. Vogt, of Hess & Culbertson 
Jewelry Co, 

4:00 p. M.—Discussion in general. A few 
moments will be devoted to the 
memory of our dear friend, Col. 
Shepherd. 

8:00 Pp. M.—-Quesiion Box, an executive session 
for retail jewelers only. 

TUESDAY, APRIL 26 

10:00 a. M.—Auditing Report. 


Nomination and election of officers. 
6:00 p. m.—Banquet followed by dancing in 
the Ball Room of the Statler Hotel. 


The program on Tuesday will be a short 
one, and those jewelers who have an op- 
tical department will be able to devote all 
of Tuesday, except the short time mentioned, 
to hearing the auditing report and the 
nomination and election of officers, to the 
Optometrist Convention, which will be held 
all day on Tuesday. 

When the jewelers have finished their 
short session on Tuesday, they will inspect, 
on invitation of the Anheuser-Busch Brew- 
ing Co., the Bevo plant of that concern. 
The program at the Bevo plant has not 
been arranged, but there will probably be 
a luncheon, etc., as the Anheuser-Busch 
Co. people are noted for their hospitality 
and generally get up something worth while 
for convention visitors who visit their 
plant. 

The session at 8 o'clock, Monday evening, 
will be an executive one to which only 
retail jewelers wil! attend. At this session 
the question box will be opened and there 
will be many important discussions of in- 
terest to the retailers. 

The banquet on Tuesday night, will be 
a complimentary one tendered to the mem- 
bers of the association by the Eisenstadt 
Mfg. Co.; the delegates to the Optometrist 
Convention will be there also. The ban- 
quet will be followed by dancing. Many 
s~prises are promised at the banquet in ad- 
c'tion to the speaking and musical features. 
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W. W W. RINGS 
breathe the spirit 
of modern 
merchandising. 
They make 
satisfied customers. 
They cost no more 
ig et-tel ordinary ones. 


‘Not merely good Rings~ Sut a Service / 
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BUFFALO, NY. 


RVING MTA VAVAVALCIUEN ONG DID 
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Directors and Officials for Coming Year Chosen at Annual Meeting Held at 
New York 














Lacan 
ee mennmnnrs 


The annual'meeting of the Jewelers’ Vigi- 
lance Committee. which was held. Wednes- 
day at.2 Pp. M. at the rooms of the 24 Karat 
€lub was marked by that celerity, harmony 
and .good feeling that characterizes all the 
meetings of this body. 

The report of the secretary, A. L. Wood- 
land, Was very brief and went into no de- 
tail as to the work accomplished, simply 
showing that there has been 10 directors’ 
meetings and two mass meetings of the com- 
mittee during the year, that the committee 
has: circulated about 37,000 pamphlets and 
letters in the interest of the industry and 





H., C.. LARTER RE-ELECTED CHAIRMAN 


simply ‘touched on the correspondence of 
the committee with the manufacturers, 
schools for watchmakers, State and nationa) 
associations. . The treasurer’s report was 
also brief. atid concise, but gave in detail 
the plans on hand, the amount of money 
received from subscriptions. and the ex- 
penditures for the year. 

Mr. Brown emphasized the fact that the 
money received from the contributing mem- 
bers had been expended for the good of our 
industry, none for salaries to anyone, 
and if every member of the trade, 
big or little, could realize what has 
been accomplished and what. important 
work the future has in store, every- 
one would cheerfully. countribute some- 
thing towards the legitimate expenses 
of the: Vigilance Committee. 

Chairman Larter then explained: to the 
directors the work that has been done in 
framing. the proposed new National Stamp- 
ing Law, how they had gotten together with 
the* committee from New England, .-how 
they had first confirmed and agreed’ on the 
basis for:'the new law. and then with a small 
committee (one man and counsel for each 
side), had. met in New York and had al- 
ready drafted the main sections of: the .act. 
He called on Attorney Morris L. Ernst, to 


expiain something about the new act and 
this Mr. Ernst did, emphasizing the fact 
that the proposed statute is being drawn in 
simple language and is based in large part 





A. L, BROWN, TREASURER 


on the form of the Canadian stamping act. 

G. H. Niemeyer, chairman of the sub- 
committee on gold, then told in detail of the 
work of that committee in fighting the Mc- 
Fadden Bill and gave some inside history as 
to how the advocates of the McFadden 














A. L. 


WOODLAND, SECRETARY 


measure had been able to force: that bill 
to. the front. Also what steps had been 
taken by the Vigilance Committee to obtain 
hearings and:‘finally get before the Con- 
gressional Commiittee the full facts ‘from 
the . standpoints ‘of trade, economics and 
finance. Leading economists’ and” bankers, 
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he said, had stated that 7 it had not bees 
for ‘the work of ithe jewelers, the bill :would 
have been acted on favorably at the last 
Congress. Mr. Niemeyer told of the propa- 
ganda now going on in order to create senti- 
ment for the bill wher it comes up ‘again 
in the present session, but ‘he also pointed 
out the fact: that gold is now pouring into; 
this country, conditions in the mining dis-, 
tricts were being adjusted, and the McFad-' 
denites would find it much harder. to make 
a case.now than.they. had. experienced in 
the past. : ie 

On; motion, the gold committee was 
thanked for the great work it had done, its 
work was approved and it was asked to 
continue the fight. 

Chairman Larter then: went into some 
detail in regard to the tax situation at the 
present time and the various sales tax bills 
that. were. being introduced into Congress. 





LEE REICHMAN, VICE-CHAIRMAN 


He explained that special taxes have con- 
tributed so many millions to the revenue of 
the government that some of our national 
legislators are averse to repealing them. He 
told of.the work of the Jewelers’ War 
Rev enue ‘Tax Committee’ in preparing a 
primer on the sales tax that would answer 
practically all the questions that have come 
up as a result of discussions now going on, 
and it was decided to have this’ primer 
printed and copies sent to the directors and 
contributing members. of the organization 
as well as tothe secretaries of ‘the retail 
jewelers’ associations of ‘the country. to- 
gether with a letter calling attention to the 
fact that the jewelers’. fight is first to elim- 
inate. the present jewelry and other special 
and luxury taxes and urging the support of 
only such tax bills as will get rid: of these 
taxes and substitute the sales tax therefor. 

After general discussion on the tax ques- 
tion, the election of officers followed, Vice- 
Chairman Lee Reichman, on behalf of the 
nominating committee, reporting the follow- 
ing nominees for directors, all, of whom 
were elected: J. Warren | Alford, David 
Belais, Horace R. ‘Benedict, Alpheus’ L. 
Brown, Dewitt A. Davidson, Harry ’P. Dick- 
inson;, Milton L. Ernst,‘William T.- Gough, 

(Continued on page 111.) ° 
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California Gold and Silversmiths’ Association Hold Annual 
Meeting 








Eleventh Conclave of Pacific Coast Jewelers a Big Success—Many Interest- 
ing Addresses Delivered and Much Business Transacted—Visitors 
Enjoy Excellent Banquet 

















San Francisco, Cal., April 13.—The 11th 
annual convention of the California Gold 
and Silversmiths’ Association, held Friday 
and Saturday, April 8 and 9, at the Palace 
Hotel in this city proved the best attended 
and probably most interesting conference 
in the history of the organization. The 
sessions were replete with interesting ad- 
dresses and invaluable discussions as to 
methods of merchandising. 

Godfrey Eacret, first vice-president, was 
elected president of the association, taking 
the place of George. E. Feagans, who has 
served as head of the organization for two 
years. Other officers elected follow: 

First vice-president, Louis S. Nordlinger, 
Los Angeles; second vice-president, James 
A. Montgomery, Los Angeles; third vice- 
president, Maurice Van Vliet, San Fran- 
cisco; secretary, M. A. Hirshman, San 
Francisco; treasurer, J. A. Sorensen, San 
Francisco; executive committee, George E. 
Feagans, Los Angeles; C. J. Auger, San 
Francisco; J. R. Kocher, San Jose, together 
with the other officers. 

The Question Box, in which numerous 
problems of the trade were deposited and 
later discussed by the members, proved 
as usual one of the greatest sources of in- 
terest and constructive value. As a result 
of this opportunity to hear various opinions 
on vexatious matters in their business a 
number of merchants will probably reap 
good results and they will be benefited for 
some time to come in knowing how to cut 
expenses here and there, to increase sales 
and to buy with greater discretion. 

One of the forward steps taken by the as- 
sociation in its work was to vote, 33 to 11, 
in favor of an optional plan for the elim- 
inating of free engraving. President George 
E. Feagans, in introducing a_ resolution 
covering this subject, stated that he was ex- 
tremely anxious to close his administration 
with a constructive step in the matter of 
free engraving, a problem that has bobbed 
up at every convention. The discussion of 
this resolution was very vigorous, mem- 
bers from various sections of the State re- 
citing the obstructions they had encountered 
in trying to charge for engraving. 

The resolution submitted by President 
Feagans and which was adopted follows: 


Resolutions 


“Reso_tveD: That it is the sense of the 
California Gold and Silversmiths’ Associa- 
tion in convention assembled, April 8 and 
3, 1921, that we eliminate the long-abused 
courtesy of so-called free engraving, mean- 
ing the engraving of all or any merchandise 
without charge, and in its stead that we 
charge our actual cost for the engraving of 
any and all merchandise; the same to be in 
effect when a considerable majority of all 
the merchants interested in their several 
towns and communities agree to this actual 
cost charge.” 


Other resolutions adopted by the conven- 


tion follow: 
Wuereas: During the World War, the business 
interests of our beloved country loyally, cheerfully 


and most willingly met every demand made upon 


them and especially in the many and various forms 
of taxes imposed, and 

Wuereas: During the present period of depres- 
sion and rceonstruction these several taxes, such 
as excise taxes, luxury taxes, surtaxes, excess 
profit taxes, etc., have proven a tremendous bur- 





GEO. E. FEAGANS, RETIRING PRESIDENT 


den upon business in their inequality and ‘unjust- 
ness of application and difficulty and expense of 
calculation as well as collection, and 

Wuereas: The application of a sales tax as 
imposed upon jewelry sales has proven a tax free 
of aggravation to the purchaser, easy of com- 
putation by the merchant and economica: of col- 
lection by the government, but 

Wuereas: The imposition of such a tax upon 
a selected few lines of business instead of upon 
all business is unjust, discriminatory, and un- 
American in its ienquality—equality being one of 
the foundations stones upon which was built the 
constitution of the United States, and 

Wuereas: A Sales Tax applies to all individ- 
uals, firms and corporations in equal ratio to their 
ability to sell or purchase, therefore be it 

Resotvep: By the Pacific Gold and _ Silver- 
smiths’ Association, representing 157 firms scattered 
throughout the State of California, that we urge 
the honorable members of both houses of congress 
of the United States to repeal all the war emer- 
gency taxes and impose in their stead a just min- 
imum sales tax on all sales or transactions of busi- 
ness of every known kind whatsoever, and be it 
further 

RESOLVED: That these resolutions be forwarded 
to the President of the United States, to the 
Treasurer of the United States, to the Ways and 
Means Committee of the House of Representatives, 
to the Finance Committee of the Senate, and to 
each and every Senator and Congressman, from 
California, all at Washington, D. C. 

* * * 


There has already been or there is about to be 
presented to the Congress of the United States 
a certain bill known as the McFadden Bill, fos- 
tered by certain mining interests and wherein it 
is proposed to grant a certain bonus to the pro- 
ducers and miners of gold in the United States, 
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said bonus to be collected by a definite tax 
or 


penalty upon the crafts and a A 
precious metal, and TS Using this 
WuHereas: We are not opposed to an 


Y assistance 


offered to any interest needing aid when such aig 
ai 


is contributed to by all, but 
WuerEas: The imposition of a definit 
upon a certain few lines of endeavor - - 
benefit of another single line of endeavo Aon 
-. _iniquitous, discriminatory and caning be 
American pri i justi 
aunt _ Principles of equality and Justice, there. 
RESOLVED: By the California Gold and Sil 
smiths’ Association, representing 157 ome. coms 
tered throughout the State of California, th, nae 
deprecate the enactment of this bill into pony 4 
urge its rejection by the Senate and the ce 
of Representatives of the United States, and mg 
further ‘ sain 
REsoLveD: That these resolutions be 
to Washington, D, C., to the several and Pro 
officials and Committees and to each and tl 
Senator and Congressman from California, T 
* * * 


forwarded 


Wuereas: There has been or about to be pr 
sented to the Congress of the United States ya 
consideration, a bill known as the McFadden Bill, 
to which we as jewelers are opposed, but into a 
discussion of the merits and demerits of which 
> a not at this time consider it proper to enter 
an 5 

Wuereas: We learn with extreme regret that 
the State Mineralogist, who when assuming his 
office, took an oath to serve the public interest 
with justice, equality and impartiality, is . now 
using his influence to aid and assist the gold 
miners in their efforts in behalf of this bill, and 

Whereas: Because of his position in the State 
official family, he should not take sides in a matter 
with such opposing opinions, therefore be it 

REsoLvep: By the California Gold and Silver- 
smiths’ Association, representing 157 firms in this 
State, that we respectfully request this State 
official to desist in his efforts in behalf of this bill 
and oe it further ‘ 

RESOLVED: That a copy of these resolutions be 
forwarded to the Governor of the State of Cal- 
ifornia and to the State Mineralogist. 


Friday 


The convention was opened Friday morn- 
ing, Aprill 8, in the concert room of the 
Palace Hotel, President George E. Feagans 
being in the chair. At his suggestion the 
members arose and gave a silent tribute to 
those members who had departed in the 
preceding year, they being Frank E. Smith, 
San Jose; H. C. Paulsen, Sonora; Frank 
Warner, Fresno; S. D. Seamans, of Dona- 
van-Seamans Co., Los Angeles; Colonel 
J. L. Sheperd, who was for some time an 
honorary member. 

C. J. Auger read the membership report, 
showing that the membership totalled 154. 
During the present session this enrollment 
was increased to 157. 

The treasurer’s report was read and 
adopted, this showing the association to be 
in excellent financial condition. This re- 
port was submitted by Treasurer J. A. 
Sorensen, who was commended for his ex- 
cellent work in behalf of the associa- 
tion. 

Godfrey Eacret, first vice-president, gave 
the address of welcome to the members, 
declaring that he greeted them with the 
greatest cordiality and expressed the hope 
that each and every one present would re- 
turn to their homes with something learned 
to their advantage. 

The minutes were read by the field sec- 
retary, E. C, Marliaye, and were adopted. 
Mr. Marliave also read the stenographic 
report of the questions and answers sub- 
mitted last year in the Question Box. 

President Feagans appointed the follow- 
ing committees: 

Question Box—C. J. Auger and C. F. 
Manahan. 




















Resolutions—Louts S: Nordlinger, W. C. 
Lean and Maurice Van Vliet. 
FRIDAY AFTERNOON 


The Friday afternoon session was opened 
pening address of President Fea- 


with the o . 
gans, which follows.: 
ADDRESS OF PRESIDENT FEAGANS 
. your president it is again my pleasure an 
lege 10. 1 you cordial welcome to this, the 


privilege to bic 
ioe — gp sonar 
1versmiths’ Associé : 
is convention has passed into history 
be pod recall the occasion as one overflowing 
-_ 1 fellowhip—beneficial in results—unsur- 
with go0e . for a higher ideal in 


tion of the California Gold and 


passed in its inspiration 
siness life. 
— are no problems having the remotest 
our craft that may not be benefited 


ring on c : e : n 
onan organization—which is merely pooling in- 


formation for our mutual greater benefit, 

Let us not narrow our vision of profits by meas: 
urement merely with dollars and dimes but ever 
and always render a service to our patrons that 
will promote the feeling of value received and 
most satisfactorily rendered. 

Of equal importance, may we all 
brotherly friendliness with our brother jeweler, 
more commonly called our competitor. You will 
be far happier by doing so and your own busi- 
ness will reflect much good from it. 

I especially urge that even in the smaller com: 
munities, even though there are not over four or 
five members, that you get together at least once 
a month, either at luncheon or evening dinner, 
and adjust your problems like men. Be assured 
that not alone profit but good fellowship, service 
and friendship that will cheer like the sunbeam 

ill result. 
oe said ‘“‘war is hell’—your banker and 
your economist will say ‘“‘war is waste’’—while 
your business man who is a student of business 
will say that “while war is bad business yet war 
does not necessarily mean that business is bad.” 

The science of business helps us to know that 
reaction and readjustment must follow war. How- 
ever, we should all be extremely grateful that 
our period of readjustment now well into the 
third year could be absorbed by business with so 
little really serious reaction. 

I do not believe now, neither have I ever be: 
lieved, that there would be a general disturbing 
slump in our values. We are on a permanently 
higher price level than before the war. Individual 
prices will vary from this general level of prices 
for specific reasons peculiar to individual indus. 
tries but the causes directing and maintaining the 
general price level will in the end effectively con- 
trol prices. 

A readjustment of values of many commodities 
that were directly influenced by the war has been 
made and in some lines this readjustment will go 
still farther but we jewelers have not profiteered 
by war price inflation and we will not suffer by 
readjustment. 


promote a 


The only commodities in our line that have 
definitely lowered in value during this readjust- 
ment period are silver and platinum and_ both 


silver and platinum were war commodities and 
during the period of the war were largely under 
government control. 

The condition of foreign exchange together with 
the retailer not buying normally has caused some 
little disturbance to the diamond market but it is 
not serious and if we can believe in business his- 
tory and the signed statements of the Diamond 
Syndicate who control 95 per cent of the world’s 
output of diamonds the situation will soon right 
itself and your diamond stock will be worth dol- 
lar for dollar just what you have paid for it, 

Then in conclusion let us face the facts. There 
has been and will continue. to be definite lowering 
of all commodities that were inflated beyond rea- 
son by the extremity of war, but we must re- 
member that falling prices mean hard times for 
the merchant, for the consumer and for the na- 
tion and everyone should resist its tendency be- 
yond a price level that is warranted by present 
conditions. 

The firm stand that President Harding has al- 
ready announced that the debtor nations of Europe 
must repay in full the billions of money they owe 
us will have a salutary effect on business in this 
country. Furthermore, the retail merchants of 
America are selling more merchandise now than 
they are buying, which is as it should be and 
evidences the fact that the merchant is today 
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keenly alive to world wide business conditions. 

Gentlemen of the convention the meeting is in 
your hands. This is an open forum for the dis- 
cussion of any question of interest to the trade 
and our success will not depend so much on the 
words spoken here as on the deeds following our 
adjournment, 

In submitting his paper on ‘“‘The Jewelers 
Research Data to Date,” George A. Brock, 
of Los Angeles, supplemented it by say- 
ing that he believed jewelers should be bet- 
ter satisfied with their business now, after 
going through the trying times that the 
industry has had. Mr. Brock submitted 
figures from the Harvard Bureau of Re- 
search, showing that in 1919 average costs 
of business were as follows: Low, 17.9 per- 
vent; high, 55 percent; common, 32.3 per- 
cent, The common small was 33.9 percent 
and the common large 30.2 percent. The 
speaker said that the 1920 cests would be 
smaller, on account of larger volume, and 
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the 1921 about the same as 1920, because of 
the decreased cost of merchandise and 
operation expenses. 

In his paper Mr. Brock said: 


ADDRESS OF GEORGE <A, BROCK 


While it is sometimes difficult to place one’s 
finger upon specific achievement or definite progress 
in the conduct of such a task. as that undertaken 
by the Jewelers’ Research Bureau, we are pleased 
to be in a position since our last report to you to 
point to what we regard as a very definite achieve- 
ment in the publication of the ‘‘Complete Manual 
of Operating Accounts for Retail Jewelers,’’ which 
was placed at the disposal of the trade a few 
months ago. : 

This manual—a copy of which was sent without 
charge to every subscriber to our sustaining mem- 
bership fund for research work, through whose 
support alone the work of our Bureau has been 
made possible, and copies of which are available 
for non-subscribers at the nominal price of $5— 
is the result of some iwo years of earnest endeavor 
to place at the disposal of the retail jewelers of 
the country a double entry accounting system ade- 


quate to meet their own needs and that of our 
Government, and at the same time sufficiently 
simple in its operation to encourage and make 


practical its adoption. 

We are happy to say that the manual is meet- 
ing with most favorable response and hundreds of 
these manuals are now in the hands of the re- 
tail jewelers in all sections of the country. 

Regarding the scope of the manual, we might 
say that it has been divided into five sections— 
the first of which contains a complete simplified 


107 


set of double-entry records designed particularly 
to meet the demands of those jewelers whose 
business does not seem to call for any greater ela- 
boration—the second containing an amplified sys- 
tem of double-entry records with a greater di- 
versity of forms than Part I—the third containing 
a complete system of registry forms—the fourth 
a group of supplementary forms which may have 
more particular interest for the larger jewelers; 


while the fifth contains some special forms in 
connection with creditors’ and customers’ ac- 
counts. 


SYSTEM MAY BE ADOPTED IN WHOLE OR IN PART 

We have recognized the fact that many jewelers 
are already maintaining a more or less satisfac- 
tory system of accounting and would not be in- 
terested—nor would it be necessary—in discard- 
ing their present system in favor of the system 
which we are offering, but it has been our hope 
that even those who are maintaining a satisfac- 
tory accounting system may find some features 
in the manual which will be helpful and which 
can be readily incorporated in their own system 
of accounting, while others not so fortunately 
situated might do well to adopt the system in its 
entirety, either in its most simplified or amplified 
form, according to their volume of business and 
bookkeeping facilities. 

A VERY APPRECIABLE SAVING 

We believe that the retail jewelers of the coun- 
try do not appreciate as fully as they should the 
very appreciable saving which can be effected by 
the use of forms contained in this manual, for 
even for those jewelers who have no desire to 
adopt this system or to change their present ac- 
counting methods there are numerous forms 
which could be used to advantage by any jeweler, 
and these can be purchased from our Bureau at 
actual cost in such quantities as may meet indi- 
vidual requirements. 

Some of these forms while most desirable are 
only required in very small quantities and their 
price would be practically prohibitive, ordered by 
the individual jeweler—such forms as those which 
take care of monthly or annual summaries, forms 
which might only be required in dozen lots upon 
the part of the individual, but having been ordered 
in large quantities by our Bureau can be ob- 
tained for a purely nominal figure. 


THE SIMPLIFIED DOUBLE-ENTRY SYSTEM 


For the convenience of those who desire an ex- 
ceedingly simple accounting system, the forms con- 
tained in Part I of the manual are of uniform 
size, 5%” x 8%”, and as many of these forms as 
may be most convenient may be placed in one 
small size binder, with the insertion of a leather 
or canvas tab division sheet for convenient segre- 
gation, and these forms include not only a record 
of cash receipts, disbursements by check, purchase 
journal, general and accounts payable ledger sheet, 
accounts and notes payable tickler, general journal, 
customers’ ledger, and summary of daily and 
monthly sales, but also a record of watch, clock 
and jewelry job repairs, and forms for the regis- 
tration of stock. 

THE AMPLIFIED SYSTEM 


The more elaborate system contained in Part 
II has a greater diversity of forms and varying 
in sizes from 8% x 14” to 11 x 14”. 

Suitable binders are furnished for all of these 
forms and where the size of the form is identical, 
just as many may be contained in one binder, by 
the insertion of division sheets, as may meet indi- 
vidual requirements. 


REGISTRATION FORMS. 


We would particularly direct attention to the 
forms which have been submitted for the regis- 
tration of stock, and while in simplified form these 
are included in Part I of the manual, there is 
a division devoted entirely to this subject and a 
very complete description is given of the use of 
the various forms recommended for this purpose. 
Indeed, in regard to all of the forms contained in 
the Manual, it will be found that an explanation 
of their use is contained in the Manual, so that 
there should be no difficulty whatever in under- 
standing the purpose for which they are intended 
and the manner in which they are to be employed. 

OPERATING ACCOUNTS 

As an introduction to the manual, a standard 
set of operating accounts for retail jewelers has 
been outlined, and these accounts may be em- 
ployed just to the extent that the size and the 
particular requirements of the business may make 
necessary or desirable. The arrangement of the 
accounts has been most carefully considered and 
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they have been grouped in such manner as will 
afford a ready and intelligent grasp of the salient 
features of the financial statement, current assets, 
fixed assets, deferred charges and other assets, 
merchandise accounts, revenue accounts, buying 
and management expense, selling expense accounts, 
fixed charges and upkeep expense, closing accounts, 
liability accounts and reserve accounts in their 
logical sequence. 

The arrangement of accounts in the order in- 
dicated will make readily possible the preparation 
of the profit and loss statement and of the bal- 
ance sheet, upon the forms adapted to this pur- 
pose. 


CLOSE CO-OPERATION WITH HARVARD SYSTEM 


In outlining the operating accounts to be em- 
ployed, the greatest care has been exercised in 
order to avoid any possible conflict with the stand- 
ard definitions of accounting terms employed by the 
Harvard Bureau of Business Research and estab- 
lished by them in our behalf in Bulletin No. 15, be- 
cause we have never for one moment forgotten that 
possibly the most important work which will be 
accomplished through our Research Bureau will be 
the accumulation of data upon the cost of doing 
business, which has been undertaken in our behalf 
by the Harvard Bureau of Business Research, and 
we realize fully that this data cannot be accurate 
and reliable—and therefore of real value to the 
trade—unless based upon a standard definition of 
accounting terms, and for this reason uniformity 
becomes a most necessary and valuable adjunct 
to the work upon which our Bureau is engaged. 


MANUAL ENDORSED RY LEADING ACCOUNTANTS 


While the accounting system was prepared within 
our own organization and from the practical ex- 


perience of those engaged in the jewelry busi- 
ness, the system was submitted to one of the 
leading firms of accountants in the country— 


Marwick Mitchell & Co.—before it was published 
and was subjected to a most careful review upon 
their part and bears, therefore, unquestionable en- 
dorsement from an accounting standpoint, In this 
connection it might be of interest to add that 
copies of this manual have been placed with each 
of the 20 or more branch offices of this firm, 
in order that their organization at every point 
may be familiar with the Manual and their re- 
spective offices be prepared to assist jewelers in 
the zones which they serve in the installation of 
this system when requested to do so. 


APPRECIATION . ESSENTIAL 


Whatever may, however, be the merits of the 
work which has been accomplished, its usefulness 
depends entirely upon the measure in which the 
trade avails itself of the advantages which it of- 
fers, and it is up to the jewelers of the country 
to determine the measure of the helpfulness which 
is to be derived from this undertaking. If every 
jeweler would secure a copy of the Manual and 
make use of. whatever features might be of ser- 
vice, but particularly would see that their operat- 
ing accounts conform to the standard outline em- 
ployed, in order that uniformity in this regard 
should prevail throughout the trade, the possibili- 
ties of helpfulness to the trade from the accumu- 
lation of accurate and reliable data would be 
almost unlimited. 


BULLETIN NO. 23—-HARVARD BUREAU OF BUSINESS 
RESEARCH 


We presume that all of you have received or 
have secured copies of Bulletin No. 23, which 
was published by the Harvard Bureau of Business 
Research in November last, bearing upon operat- 
ing expenses in retail jewelry stores in 1919. If 
you have not done so, we would suggest that you 
address a communication to the Harvard Bureau 
of Business Research, Harvard University, Cam- 
bridge, Mass., accompanied by a remittance of 
$1.00, and study carefully this Bulletin as it re- 
lates to your own experience. 

This bulletin contains much valuable informa- 
tion and yet it is only a suggestion of the possi- 
bilities in this direction when—through the adop- 
tion of uniform account methods upon the part of 
hundreds of other jewelers in all sections of the 
country and their co-operation with the Harvard 
Bureau in its endeavor to obtain the data which 
they are seeking—the Harvard Bureau will be in 
a position to offer the experience of a much 
broader field, and as time passes to furnish in- 
creasingly accurate and valuable data, which should 
be of immeasurable value to our craft. 


THE MATURITY RECORD 


We would like, in conclusion, to again direct 
your attention to a form which was published by 
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our Bureau a year or two ago and which still 
in our judgment furnishes one of the most definite 
needs of the retail jewelers of the United States. 
We refer to the maturity record, Form No. 060, 
to be used in recording the date and amount of 
forthcoming maturities and obligations incurred, 
whether in the form of notes payable, open ac- 
counts, or unfilled orders. 

A close tab upon maturing obligations would 
have averted the downfall of many a jeweler in 
the past and will keep off the rocks many a jeweler 
in the days to come, 

A careful tabulation of indebtedness will serve 
to prevent over-buying, forfeiture of discounts, 
injurious credit rating, and unforeseen obligations. 
Failure to realize approaching and accumulating 
indebtedness is a serious menace to any business, 
while failures due to over-expansion would fre- 
quently be avoided by the use of an adequate form 
for the careful and accurate tabulation of forth- 
coming maturities. 

Our experience has taught us that even the 
best systematized stores in the country in other 
respects are commonly too lax in keeping careful 
track of obligations incurred, and consequently 
are frequently confronted by maturities unex- 
pected and for the meeting of which suitable pro- 
vision has not been made. 

We feel that we cannot too strongly emphasize 
the advantage of care in this regard at all times, 
and perhaps never was a word of caution at this 
point more timely that at present. 


THE BUREAU BELONGS TO **™" 


In conclusion, may we remind you that in re- 
ality the Bureau is yours and its value depends 
upon the measure of its use and of the co-opera- 
tion which ‘it receives at your hands and at the 
hands of the retail jewelers of the country. Its 
services are at your disposal and we trust that you 
will help to make it increasingly valuable and that 
you will never hesitate to call upon it for any 
service which it may be in a position to render 
you. We thank you for the support which it has 
received at your hands in the past, and we earnest- 
ly solicit your continued interest and co-operation 
in its behalf. 


The next paper on “The Proposed Watch- 
makers’ School” was read by C. J. Auger 
of San Francisco. This paper follows: 


ADDRESS BY CONSTANT J. AUGER 


Your committee, appointed last year for the pur- 
pose of promoting and advancing watchmaking 
schools in order to relieve the shortage of watch- 
makers, has the following to report: 

The established training schools of the country, 
even though they should be enlarged or facilities 
be given them to operate at maximum capacity, 
would ‘not help matters very much, for their num- 
ber is limited. The establishment of new horo- 
logical colleges, taking the experience of eastern 
institutions as example, means slow growth, fos- 
tered by interested parties with subsidies and affili- 
ated with universities. 

The only immediate solution, and that a slow 
one, has been adopted by the committee—that is, 
an effort to have a watchmaking course included 
in the curriculum of our technical high schools. 
We have had interviews with our local school 
board, and have been given every encouragement. 
The board is unanimously in favor of establishing 
this course, and is including it its budget a 
request for an amount sufficient to outfit 20 
students. This sum must come through our board 
of supervisors, and when the matter comes before 
them this month the committee will be on hand to 
present the matter as one of urgent necessity, and 
with a good chance of success we believe. If we 
succeed, it is proposed to interest the pupils in 
their third and fourth years of high school, giving 
those who decide to take the course about two 
hours a day at watch-making under the direction 
of a capable instructor. This would give them a 
good ground-work, so that with a further course 
of six months or more at a horological school they 
would be qualified to fill positions at nineteen or 
twenty years of age which would compare favor- 
ably in point of earning with almost any of the 
better paid trades. 

The difficulty of interesting students, however, 
must not be underestimated. The attractive fea- 
tures of the calling must be brought to their at- 
tention, because we find that vocational training 
in our public schools is making but a weak ap- 
peal,to pupils, and we believe the reason is to 
be found in the mental attitude of the students, 
their parents and the public in general;—to il- 
lustrate—At a recent meeting of our downtown 
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association a member of the boar 
self as follows—In the teaching of . 
training, we should not even by sug, Vocational 
rect the children in any given line So 
rather allow them to get a omen “a Should 
through which they might select better ciaeation 
promising opportunities when leaving _— 
claiming this to be the only democratic Po - 
other creating caste. While this is probably. “ 
we are forced to admit that the intensive an 
izing in the learning of trades as practiced in a 
old country produces better results and pth 
mechanics than does our proad training Prion | 
A salesmanship course which was slneed on 
fostered by the Dry Goods’ Association has rn 
in operation in our high schools about a year “at 
a very capable teacher in charge. Its dunelinas 
has not exceeded 100 pupils, a very poor re 
for so popular a form of employment. The put 
pose of calling your attention to this js at & 
discourage, but rather to help us in plannin . 
It will be very important to ite a 
pupils the advantages and opportunities of 
watchmaker,—the permanency of the occupatio: 
clean and comfortable shop and store conditio a 
the substantial salaries, and the lack of metniinas 
in the work must be brought to their eed” 
We are pleased to report that Principal W J 
Drew of the Mission High School, who has char ; 
of .the Knights of Columbus Vocational School 
for Returned Soldiers, is about to inaugurate a 
watchmaking class among the soldiers, so we are 


d expressed him. 


getting unexpected help from that quarter. We 
also find that we have a private watchmaking 
school in active operation, with an enrollment of 


about thirty students, which i i 
out y is doing good work, 


* 


In conclusion, I wish to suggest that our Oak. 
land and Los Angeles members take the necessary 
steps, if they have not already done so, to intro. 
duce a watchmaking course in their technica] high 
schools and if successful in accomplishing this that 
they take an interest in and keep in active touch 
with these classes. From the graduates of al} 
these classes we can hope to obtain a sufficient 
number who will continue permanently in the 
watchmaking trade, become good mechanics and 
help relieve the shortage. 

Albert H. Elliot, counsel for the asso- 
ciation, delivered an address on “Our 
Numerous and Troublesome Tax Laws,” in 
which he recited the many taxes with which 
jewelers are burdened and he spoke heartily 
in favor of the one percent sales tax. 

At the suggestion of President Feagans, 
all in attandance arose and gave their pledge 
that they would wire or write their con- 
gressman and urge the adoption of the one 
percent sales tax. Copies of these appeals 
are to be sent to the secretary of the asso- 
ciation for filing. 

The closing paper of the Friday after- 
noon session was one from Albert 0. 
Warner of Fresno on “Some Observations 
of Value.” Mr. Warner was prevented 
from attending on account of illness in his 
family. The association sent its sympathy 
to Mr. Warner. 

This session was ended following Ques- 
tion Box discussions. 


Saturday 


The Saturday morning session was opened 
with a paper from A. V. Davidson, secre- 
tary of the Wholesalers and Manufacturers 
Association of the Pacific Coast, on “Mes- 
sage from the Wholesalers.” Mr. David- 
son recited the work of his association and 
urged the co-operation of the retailers in 
the work. 

James A. Montgomery, probably the 
oldest member of the association, delivered 
a paper on “Price Readjustment.” This 
paper follows: 


ADDRESS OF JAS. A. MONTGOMERY 


Prophets are abroad in the land these days 
preaching their own opinions on the financial af 
fairs of our country telling the things we sh 
do and what we should not do. Some of their 
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+s d, some seem very unwise. 
ge a Re geen gentlemen anything new or 
ig! egw on the subject of readjustment of 
sadingge 1d be out of place here this morning. 
z steemed president sounded the 
ng remarks to this convention. 
he ground of my paper a 
servative and advanced way. ittle 
- eS ae poly With a reasonable cer- 
—t believe there must be a fair adjustment 
~ rices in all lines of trade. An adjustment 
ey iu be fair to the worker and to the manu- 
08 to the producer and to the one who 
Se ees the product—all alike have vital interests 
which must be considered. Not being a prophet 
the son of a prophet I am not able to tell 
7 how to do it. One thing I am reasonably 
a of is this: Prices may never again see 
a. low level of pre-war times. ; 
Compared with other lines of business the 
prices of jewelers’ merchandise have advanced 
very little and then only when it was necessary to 


gi 
rices WO 
‘ Our worthy and e 
keynote in his open! 
What he said covers t 


cover the increased cost of labor and material. I 


k 
profiteering. 
prices cannot be to the 


serious matter, 


now of no legitimate jeweler being charged with 
If this is true the readjustment of 
average jeweler a very 
Some losses will come to us sure 
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in the near future. To say that today’s prices are 
definitely stabilized is hardly correct. It is a guess 
only with a fervent hope it may prove true. 

I believe myself the wise plan for the jeweler 
to follow is this: know the market price—the 
lowest market price—of all the goods now in your 
store, then carefully take up your schedule and 
mark each price intelligently—fairly at its value. 
The lowest price in fairness to your circumstances 
you can sell it for, Then do your best to sell it, 
and replace it, as soon as possible at the lower 
price cost. Don’t I pray of you fool yourself 
and keep the older goods at the highest prices. 
One thing I do know—I believe all merchandise, 
all commodities of every kind and quality will 
in the future be sold at prices higher than thcse 
which prevailed before the war. I am sure in my 
own mind you will come out safe if you are only 
watchful to the details of buying and marking 
your goods, 


I have not said much about the necessity of the 
readjustment of prices. You understand them 
clearly. If you want reasons or facts for read- 
jJustment of all your prices I have them here in 
my pocket in a concrete form ready for’ your con- 
sideration. I think you grasp my thoughts. 


You must face conditions as they exist today. 
You accepted cheerfully the increase in prices on 
your merchandise when it came to you presented 
on a golden platter. Now just as sweetly accept 
the changed condition of affairs. Lower prices 
are here in all lines of merchandise. It has come 
to each of us, Let us face it like men. 

Merchandising is an ideal. Every business is 
founded on an ideal. The idea may be good— 
bad—or indifferent. It may be wealth. It may 
be leadership—*‘success""—popularity or any one 
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of a dozen or more objectives which may seem 
desirable to the founder of the business. Or it 
may be a lesser ideal founded of greed born of 
necessity and opportunity, Whatever it is—this 
ideal is reflected in the store policy—in its mer- 
chandise. It is expressed in the attitude of its 
sales force—you ‘“‘get’’ it the moment you enter 
the store. 

Rest assured one cardinal point that an ideal 
s‘ore closely watches is the fairness of the prices 
charged for each article of merchandise in fair- 
ness to the store—fairness to the customer. That 
is my argument for price-readjustment. 


“Problems of the Retail Jeweler” was the 
topic of a paper by J. A. Young of Oak- 
land, this being followed by a few re- 
marks by W. C. Lean of San Jose on ‘‘Value 
of Organization.” Mr. Lean is a member of 
a 100 percent local association in San Jose 
and the association determined to obtain the 
history of the work being done for circula- 
tion throughout the country. 

Charles F. Manahan of Pasadena gave 
the following paper on “Co-operative Ad- 
vertising”: 

ADDRESS OF CHARLES F. MANAHAN 


There is nothi@g especially new in a co-operative 
advertising campaign by retail jewelers, and cer- 
tainly the benefits of the scheme are sufficient to 
warrant experimenting along these lines wherever 
there may be found a congenial group in an in- 
dividual city. Coming to Pasadena an entire 
stranger to all of the local jewelers, I was very 
much gratified, as I became acquainted with them, 
to find that each one was an extremely good 
fellow, glad to unite in concerted action on any 
subject which seemed to promise beneficial re- 
sults. At any rate, it has been a very decided 
pleasure to work with them, and I have no rea- 
son to anticipate other than many instances in the 
future of co-operative work which shall be to the 
benefit of each and every one, not only in a busi- 
ness way but in social and mental ways, 

It seems to me right and proper to voice here 
a grateful appreciation of the more than cordial 
welcome given me by the jewelry interests of the 
Pacific Coast. Jobbers and retailers have evi- 
denced the real California spirit and I do not 
any more feel like a stranger in a strange land. 

I was very glad to be invited to join the local 
jewelers’ club, and at one of our evening meet- 
ings as we discussed subjects for mu.ual benefit, 
quite spontaneously the suggestion was put for- 
ward that we advertise in a co-operative way for 
the coming holiday season. 

Right away we found in Pasadena, two of the 
very best newspapers in the whole United States. 
Broad enough to sense the position of the indi- 
vidual client and to desire to co-operate with him 
even when the method seemed not to be as profit- 
able immediately as it might be after a consider- 
able time; they helped us in working up material 
for our advertisements, arranging suitable illustra- 
tions, copy and borders, and moreover made us a 
rate of seventy cents an inch, which was the mini- 
mum schedule, We have also found them willing 
to use prepared articles of pure reading matter 
on any subject relative to the jewelry business, 
when it could be constructed as a real news item. 

We did not feel that our finances would stand 
for the placing of our advertising through an 
agency, and, therefore. resolved ourselves into a 
committee of the whole, to work out our selling 
talks, and finally settle upon a composite effort 
which seemed to be most satisfactory to. all con- 
cerned. Naturally, one or two of the members, 
who had a liking for this sort of thing, did 
most of the work, and so are entitled to most of 
the credit for the successful operation of the 
plan, There are 13 jewelers in Pasadena. At a 
meeting attended by nearly all of them, we made 
up an estimated budget, and then divided this into 
such proportionate amounts as seemed to be about 
right for each one. This was so well done as to 
be satisfactory to all concerned, and collections 
were made for the complete amount, about $600.00, 

We began our advertising campaign in Novem- 
ber, carrying it right up to Christmas time in a 
very consistent manner, emphasizing “Gifts that 
last”: wherever possible, and using as our princi- 
pal slogan, “Try your home jeweler first.”’ This 
is explained by the fact that Pasadena is practically 
a suburb of Los Angeles, and the tendency of 
human nature appears to be to shop in the 
largest market available. Nearly all of our ad- 
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vertising was without signature of any kind, al- 
though in a few instances we used all of the 
names of the jewelers in an alphabetical way, 
thus not giving undue pronfinence to any one, 
large or small. 

Our ads varied in size from half a page down 
to two or three inches, the more pretentious ones 
appearing every other day—the smaller ones used 
quite liberally, mostly in the newspapers, but in a 
few instances through other sorts of publicity 
mediums (these of very doubtful value). We be- 
gan to hear from our campaign very shortly. One 
of the members picked up a $200 order for silver- 
ware as a direct result of what seemed to be a 
unique as well as a justifiable appeal to the cus- 
tomer. Other business men took occasion to com- 
ment on the plan and wished their own line was 
so well organized that they might do it in a 
similar way. We were quite unanimous that re- 
sults were interesting and should encourage us to 
make permanent use of the plan, and moreover to 
continue it in a modified way throughout the year, 
with especial emphasis at Easter time, graduating 
time, and all the while calling attention to jewelry 
store merchandise as the “Gift that Lasts.” 

As a matter of fact we have kept very true to 
our original plan. Inventory, preparation of in- 
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come tax returns, and unhappy sessions with 
county and city assessors have been contributing 
causes to the laxness. But we are again giving 
the matter attention and certainly will break into 
print in a collective way during the next two or 
three weeks. 


We live in very changing days. Most businesses 
as conducted now differ a great deal from the 
custom of 20 years ago. Apparently many lines 
have seen this and conform to it, but the jeweler 
alone has seemed to hold himself aloof from in- 
novations. The drug store is now only incidentally 
a place for the dispensing of medicinal remedies, 
They sell more alarm clocks than we do, and 
have taken the Parisian ivory business in its com- 
pleteness away from us. Hardware stores have 
ceased to be noisy boiler factories, whose principal 
stock seemed to be nails and cook stoves, and 
now they sell not less than 20 items formerly con- 
sidered the jeweler’s own. A lot of people will 
tell you that the best jewelry store in Chicago is 
in a department store, and evidently the graft- 
ing of certain jewelry departments into a business 
which already attracts a large number of cus- 
tomers, tends to increase the sales. Again con- 
template the sale of alarm clocks. Surely there 
will always be a place in the larger cities for the 
individual exclusive jewelry store, but the rank 
and file, which also may be called the garden 
variety, may well consider broader diversified 
lines. Our primary ,object is to be engaged in a 
pleasant business which shall make us enough 
money to supply our wants, immediate and antici- 
pated. Why, then, do we feel it necessary to 
sell nothing but jewelry and to conform eternally 
to the jewelry store customs of our forefathers. 
The advisability of co-operation in various lines of 
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trade in as clearly demonstrated as the coming 
of day. More stories emphasize it than tell jokes 


about the Ford automobile. ‘“‘No men can act 
with effect who do not act in concert,’ and the 
plainest thing before us is that now is exactly 


the right time for the jewelers to act in concert. 
Manufacturers have found it advisable to do 
many things in a co-operative way, If you wish 
a concrete instance, think about the cash discount. 
They have embarked on methods of national ad- 
vertising that have brought entirely new problems 
to the retailer, They have gone into markets 
that are competitive to the jeweler, in order to 
their output. These are days for every 
retailer to be alive to doing through the 
various branches of his business and to form such 
alliances among his kind as will strengthen hts 
position and enable him to meet his supply and his 
outlet in an intelligent manner. Co-operative ad- 
vertising is one of the cements which shall unite 


increase 
what is 


any group of jewelers into a working unit. 
I have reason to believe that many national 
advertisers are about to recognize this plan and 


in making up their budgets for the coming year, 
will set aside a certain part to be used in this 
way. Not the least advantage of this plan is the 
fact that it assists the small jeweler to newspaper 
publicity in a much more economical way than he 
could possibly do individually. Consistent em- 
phasis of the jeweler’s slogan “Gifts that Last,” 
is bound to result profitably for all concerned, <A 
cautious adventure into lines of mer- 
chandise, not essentially should add to 
the wear and tear on the cash register. Sut above 
all of these things, the enthusiastic, joyous culti- 
vation of 


suitable 
jewelry, 


your colleagues will pay dividends in 
character and finance in a much more profitable 
way than any other. 


The Saturday morning papers were con- 
cluded with the address of J. G. Donavan 
of Los Angeles on “The Silver Situation,” 
which follows: 


ADDRESS BY J. G. DONAVAN 


Silver at all times is an interesting topic to the 
jeweler. At the present time. it is of more inter- 
est than usual, owing to the fact that the trade 
at large, both manufacturers and retailers, have 
come to realize that there is something vitally 
wrong with the silver industry. 

That the demand for silverware has of late 
years been diminishing instead of increasing, is a 
well known fact. What has caused the decline 
in the sale of silver, and what can be done to 
put the business on a paying basis, is the im- 
portant question before us. 

It is very evident that there has been 
of co-operation between the manufacturers and 
retailers; this should not be, for one can not suc- 
ceed without the other, and the sooner we get 
together the better for all concerned. 

There are two sides to every question, 
naturally the retailer and manufacturer each 
at it from his viewpoint. What should be 
now, is to get both sides to look at the 
point. 

Silverware, should be a wonderful source of 
revenue for the retail jeweler, but as it is handled 
today, it is anything but a paying investment, as 
most retailers can testify. They tell us that the 
day of the tin spoon is past, and that even peo- 
ple of very modest means must have silverware 
of some kind, and in spite of this fact, we find 
that the demand is not keeping up with the in- 
crease of population. 

It is our opinion that we have entered upon a 
new era brought about by the changed condition in 
living. The first step in this direction was the 
hasty war-weddings, when our boys were going 
to war and the future was so uncertain that wed- 
ding chests of silver were not popular. Following 
this, the housing shortage, which has become so 
acute in the past two years, has been detrimental 
to the setting up of homes in the old-fashioned 
way, The first step in the direction of house- 
keeping was usually a chest of silver, which was 
hoped for by every bride and treasured by all who 
were fortunate enough to secure such an outfit. 
We find that in many well-to-do families they are 
not buying the silver services that they did before 
the war. 

This new condition affects the sale of silver 
and decreases the turnover, so that a large stock 
of silver is not profitable and may not be profit- 
able for years to come. We believe that we 
will find the si'ver stocks beine reduced in the 
better stores. We find the sentiment of many 
jewelers is in favor of either reducing materially 
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the silver stock or in doing with it alto- 
gether. There has been very little co-operation on 
the part of the manufacturers of silver with the 
retail jewelers, and the concerted action of the 
manufacturers January 1920 in reducing the case 
discount from 5 per cent to 2 per cent, has dis- 
turbed the trade more than any other action 
taken on the part of the manufacturers. We 
anticipate a very small percentage of the retail 
jewelers will accept the 2 per cent cash discount 
and will prefer to take the dating. 

There is no sound reason why we should sell 
hollow silver on the basis as flat silver. 
The space occupied is very much larger, the care- 
taking very much greater and the turnover very 
much slower and consequently, a difference of 10 
per cent mark-up in favor of the hollow silver 
would no more than compensate and equalize the 
returns. 

It is our personal that the discussion 
of retail prices is only incidental to the general 


away 


same 


opinion 


welfare of the business. The real stumbling 
block always has been the retail stores in New 
York city. The ill-feeling shown by the retail 


jewelers in the years past has been caused en- 
tirely by competitive conditions in the New York 
city retail stores owned by the silver manufac- 
turers. The competitive conditions were largely 
eliminated by the schedules enforced recently, 
viz: 60 per cent on flat ware and 70 per cent on 
hollow ware and toilet Unfortunately, this 
was coupled with a reduction of the cash discount, 
and we believe that it was as unwise as it was 
unfortunate, The best results can never come 
from men who are working with resentment in 
their minds, and this has been the attitude of 
many retailers in the past. 

It is our sincere belief that the silver factories 
will produce and market a much larger volume of 
merchandise if they leave the distribution en- 
tirely to retailers and confine themselves strictly 
to manufacturing and to the service that they 
can as manufacturers perform for the retailers in 
the way of advertising and other improvement of 
conditions. 

To sum the matter up briefly, we believe that 
much good will come, first, by the elimination of 
factory-owned retail stores; second, by the re- 
storation of the old 5 per cent discount that will 
be sufficient inducement for prompt payments and 
which will at the same time give to the retailer 
a little additional profit which he would not 
otherwise enjoy, and third, by the proper en- 
forcement of a determined re-sale price, what- 
ever that may be. We hope it may be better than 
60 per cent on flat silver and 70 per cent on the 
other portions of the line. These goods are as 
easily shopped upon as silver dollars, and the price- 
cutter must be kept in line as in former years. 

The overhead for our silver departmerft (sterling 
and plated ware) was 38.39 per cent, including 
excise tax and interest on investment in that de- 
partment. 

It may be of interest to know that in addition 
to the increase in rentals, which will approximate 
50 per cent on a general average, we might add 
the following increases to the cost of doing busi- 


ware. 
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THE REMEDY 

To make the sale of silverware a desirable line 
which will net the jeweler a very reasonable 
profit, and, it will be a small profit at that, it is 
our sincere and honest opinion that all sterling 
silver, both flat and hollow ware, should at least 
have a 75 per cent mark up, and all plated wares 
should have a 100 per cent mark up. 

Then, it will be an incentive for the jeweler to 
push the sale of silver, and until this is done, 
silver will never be an attractive line for the 
jeweler who really knows what it costs him to 
do business, 


SATURDAY AFTERNOON 

The Saturday afternoon session was 
opened with the reading and adoption of 
resolutions read by Louis S. Nordlinger, 
chairman of the committee on resolutions. 

George H. Eberhard, Pacific Coast man- 
ager of Robert H. Ingersoll & Bro., de- 
livered an address on “The Business Out- 
look for 1921,” which proved most interest- 
ing. 
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The following tel 
fore the convention: 

From Jacob Abrams ; 

“Sorry per perpredy Angeles : 
My best wishes for ery j witty ues. 

y | I S to a very joyful and suc. 
cessful meeting. 

From A. K. Sloan, president of the Jewel. 
ers Security Alliance of New York: 
; - “The Jewelers Security Alliance sends 
friendly greetings to your association and 
hopes your meeting will be successful in 
every respect. In these strenuous times 
jewelers need to co-operate with each other 
and with all helpful organizations jn the 
trade to the fullest extent in order to Over- 
come the difficulties and dangers which 
threaten them.” 
From Congressman Julius Kahn of Cali- 
fornia, addressed to Maurice Van Vliet: 

“Your letter 28th has not been received 
by me. Have not been able to thoroughly 
investigate matter of sales tax. Believe, 
however, that the sentiment of a majority 
of congressmen now here favors such a tax. 
The question of taxation is vital to the busi- 
ness of our country. Unanimous sentiment 
that excess profits tax must be repealed in 
order to stimulate business, You may rest 
assured that [ am studying the whole ques- 
tion and will do everything I can to secure 
relief for the commercial interests of the 
country. There is no question that will 
come up before Congress more important.” 

President Feagans then introduced his 
resolution on the elimination of free en- 
graving, this being followed by the election 
of officers and adjournment. 

The Banquet 

Saturday evening a banquet was held in 
the ball room of the Palace Hotel, this 
being attended as well by the members of 
the Manufacturers and Wholesalers Asso- 


egrams were read he 


ciation of the Pacific Coast, making the 
event a memorable one because of the fact 
that retailers and wholesalers had not 


rubbed elbows in this co-operative manner 
for a period of years. Besides a musical 
program and the discussion of an elaborate 
menu, addresses were delivered by Burr W. 
Freer, president of the Manufacturers and 
Wholesalers Association, C. S. McCormick 
of New York, and Albert H. Elliot. Mr. 
Freer extended the hand of fellowship to 
the retailers and urged greater co-operative 
effort. Mr. McCormick gave a happy talk 
on business efficiency, while Mr. Elliot made 
a stirring address on “Play the Game 
Straight.” Louis S. Nordlinger was toast- 
master. 

Sunday the members, with their wives, 
eathered at Tait’s At-the-Beach and enjoyed 
an elaborate breakfast. Sunday afternoon 
a pilgrimage was taken to Stanford Uni- 
versity, where the historic chapel was 
visited 








The Pennsylvania Retail Jewelers’ Asso- 
ciation will meet in Reading, June 27th 
and 28th and the coming convention bids 
fair to eclipse all others. It is expected 
that there will be 500 jewelers in attendance. 
Artistic programs will be mailed through- 
out the State. I. A. Deisher, Reading, Pa. 
is president and William Sutton, of Phila- 
delphia, is secretary. Convention commit- 
tees have been appointed from among the 
Reading jewelers and these committees will 
look after the program and publicity work, 




















April 20, 1921. 


THE JEWELERS’ CIRCULAR 














Kansas Jewelers Hold Two-Day Convention | 





Members of State Retail Jewelers’ Assn. Meet at Hutchinson to Enjoy {| 
Interesting Addresses, Discussions and Entertainment 
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Hutcuinson, Kans., April 12.- The 
jewelers of Kansas are insisting that jewelry 
be taken out of the luxury class and put 
among the necessities of life. This was the 
consensus of opinion of the men and women 
who attended the annual State meeting here 
yesterday and to-day. In the resolutions 
adopted by the association they protested 
“against all forms of the so-called ‘luxury 
taxes that are formulated without consid- 
eration of the principle that ‘man cannot live 





WHO PRESIDED 


E. L, MCDOWELL, 
by bread alone.’ That the jewelry is not a 
luxury business alone. That it provides the 
token which expresses the most sound sen- 
timent of youth and the token which binds 
the relation of man to woman into home and 
family, providing the very foundation of 
government. That it provides and maintains 
those instruments of precision which rec- 
ord the movements of the celestial bodies 
and regulates the activities of all earthly in- 
tercourse. 

“RESOLVED that we favor an equal taxa- 
tion against all lines of business and gross 
incomes of public service corporations, a 
graduated income tax on all incomes, no 
provisions for entangling deductions or ex- 
emptions.” 

The jewelers spent what they term the 
most profitable two days in the history of 
the State organization. E. L. McDowell of 
Arkansas City presided over the sessions 
and they were full of talks vital to the 
needs of the business, 


Monday’s Session 

Monday afternoon at the first business 
session two important talks were given one 
on advertising made by William S. Cady, 
advertising manager of the Hutchinson 
News. Mr. Cady said in part: “Jewelers, 
generally speaking, are poor advertisers. 
You believe in advertising and you should 
do more of it. Hire some cheaper help and 


write your advertisements in the same man- 
ner in which you sell your goods over the 
counter to the customers. You are the 
best person in the store to tell of the items 
you have to sell. When buying advertis- 
ing throw your heart in the lake and use 
your brain. Study circulation and character 
of circulation mediums considered. Don’t 
divide your appropriations into too many 
separate units and know before you spend 
a cent whether you are buying advertising 
or publicity, and why, Make every ad- 
vertisement function fully, and above all, 
tell the truth.” 

The importance of the background of 
windows displaying jewelry was brought 
out in the talk given by Cecil Burden of 
the Burden Display Window Co. of Hutchin- 
son. Mr. Burden illustrated his talk with 
models of window displays. and drew pic- 
tures to further bring out his points. 

In the evening the visiting jewelers were 
taken on a theatre party where a clever 
vaudeville show was put on picturing a 
women’s apparel shop with models showing 
the correct dress for all occasions with the 
proper jewelry shown with each type of 
garments. Thousands of dollars’ worth of 
jewels were worn by the models as they 
tripped across the stage. 

Tuesday’s Session 

Tuesday the jewelers got down to busi- 
ness and in the morning following a talk 
by Ralph Henderson, secretary of the 
Hutchinson Ad club on “An Outsider’s 
Opinion of the Average Jewelry Shop,” 
the delegates talked on such topics as 
“Smiles and Their Value’; “Should Win- 
dow Displays Bear Price Tags”; “Over- 
buying”; “Special Sales”; “Dollar Days”; 
and “Stock Reductions.” 

David Goldstone of New York gave a fine 
talk on the indestructible pearl. 

In the afternoon preceding the election 
of officers Phil Sheridan of Kansas City 
gave some fine pointers in his talk on “Make 
Your Repair Department Pay a Real Profit.” 

One of the interesting features of the 
day’s meeting was the illustrated talk by E. 
A. Warner of Kansas City on the diamond 
mines of South Africa. 

The election of officers resulted in the ad- 
vancing of Charles A. Wilson of Wichita 
from the vice-president’s office to that of 
president and Miss M. L. Addis of Topeka 
from secretary-treasurer to the office of 
vice-president. Clarence Fearl of Hutchin- 
son was chosen secretary-treasurer of the 
association and was also elected representa- 
tive of the State association at the national 
convention to be held in Buffalo, N. Y. in 
September. 

Notes of the Cenvention 

The C. A. Kiger Jewelry Co. of Kansas 
City Mo. had on display in the vaudeville 
show and at the Fearl jewelry store over 
$50,000 dollars worth of diamonds and sap- 
phires. This firm recently had some of its 
sample trunks stolen from the depot at 
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Topeka and ritled. The thief is already 
locked up in the State Reformatory here. 
FE, L. Staubyn of Russell was called upon 
to discuss the topic, “Getting Along With 
Your Competitor” and he smiled, “Well, I 
get along with him all right. He’s myself.” 
A pioneer jeweler here for the conven- 
tion was George W. Killam of Pittsburg. 
A number of years ago he was part of the 
firm of “Kumm, Ketchum & Killam” and. 
the name was famous all over the country 
especially with the short paragraphers. 
The Hutchinson Jewelers’ Club left -not 
a thing undone to make their guests have a 
good time, in fact little time was allowed 
them to get the necessary sleep with the 

















MISS M. L. ADDIS, NOW VICE-PRESIDENT 


luncheons, dinners, automobile rides and 
theatre parties. 
Wichita will be the convention city for 


the 1922 meeting. 








Jewelers’ Vigilance Committee Elects 
Officers 





(Continued from page 105) 





W. H. Joers, Walter Kahn, Jonas Koch, 
Harry C. Larter, Wm. F. Lehrfield, Harry 
Lissauer, Robert Loch, Arthur Lorsch, 
Jacob Mehrlust, Marcel Mirabeau, Gustav 
H. Niemeyer, Lee Reichman, John Renner, 
William I. Rosenfeld, M. D. Rothschild, 
John W. Sherwood, Abraham Shiman, Wil- 
liam J. Ward, T. Edgar Willson, Geo. H. 
Wilcox, A. L. Woodland, O. D, Wormser. 
Of these directors all were re-elected ex- 
cept four, the new directors being Messrs. 
Joers, Kahn, Mirabeau and Renner. 

Then came the election of the officers of 
the committee, the following being unani- 
mously re-elected; H. C. Larter, chairman ; 
Lee Reichman, vice-chairman; Alpheus L. 
Brown, treasurer, and A. L. Woodland, 
secretary. 

After a number of general subjects had 
been taken up and discussed and routine 
matters complied with, the meeting ad- 
journed. 
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Crooks Active in Chicago 








Jewelers Numbered Among Victims of.Hotel Thieves, Hold-Up Men, Brutal 
Bandits, Window Smashers and Other Criminals 

















Cuicaco, April 16.—Banditry and robbery 
seemed to have centered activity during 
the week just closed upon the jewelry 
trade. The week started with the report 
of a robbery of a jewelry salesman in a 
“Loop” hotel. Two bandits entered the 
store of Abraham Taft, 843 Milwaukee Ave., 
and robbed him of $5,000 in jewelry after 
“slugging” him. “Padded Brick” window 
thieves smashed a window in the jewelry 
store of A. Hess & Son, 2220 W. Madison 
St., and got away with $1,500 in loox. 
Elick Phillips, a jeweler, was the victim of 
a hold-up. 


Thieves Steal Stock Worth Over $5,000 from 
Room of Salesman of Granby Mfg. Co., 
New York, While a Guest at the 
Sherman House 

L. Finegold, representing the Granby Mfg. 
Co., of New York, has reported the theft of 
samples valued at between $5,000 and $6,000. 

Mr. Finegold was stopping at the Sherman 
Hotel. On Saturday afternoon he took his 
samples from the vault and called on a 
customer in the Heyworth building. He 
returned to his room with the cases at 4:45 
and left them there while he went out. 
Upon his return at 7:45 he discovered the 
jewelry had been taken. 

The thieves had helped themselves to 
only half of the jewelry, the balance either 
escaped their notice or they did not fancy 
same. 

The house detective, operatives from the 
Detective Bureau, and Pinkerton operatives 
have found no clew. 

The door was locked when Finegold re- 
turned, so it is believed the thieves used 
false keys. 

This is the fourth time during the past 
year that jewelry salesmen stopping at loop 
hotels here have been robbed while they 
were out calling on customers. House de- 
tectives and police detectives believe that a 
false key must have been used by the thief. 





Brutal Bandits Assault Abraham Taft After 
Holding Up His Jewelry Store—Sus- 
pects Arrested and Part of Loot 
Recovered 

Two youthful bandits entered Abraham 
Taft’s jewelry store, 843 Milwaukee Ave., 
shortly after noon last Wednesday. One 
of the men asked to be shown some diamond 
rings. When Taft went to the safe to get 
a tray of the gems, the men followed, and 
when the safe was opened, they ordered him 
to go in. He turned around and one of 
the bandits flashed a gun. Taft hesitated, 
and because he did not obey their command 
promptly, the other bandit swung out and 
hit him on the head with a “billy” crump- 
ling him to the floor. 

Gathering up jewelry valued at $5,000, 
the two bandits rushed from the store. 
They packed the loot in a wallet and rushed 
to the street, encountering a mail carrier 
who tried to stop them but failed. Their 
course of flight then led them into the front 
door of a saloon and out the back door. 


Taft having recovered took up the chase. 
He followed them through the saloon and 
out again and then fired two shots. He 
said he thought he hit one of the boys. 

Some of the loot was recovered in a vacant 
lot where the robbers are supposed to have 
dropped it in their flight. 

Lieutenant Thomas Duffy the following 
morning led a raid which culminated in the 
arrest of four men who are said to be the 
perpetrators of the Taft jewelry store rob- 
bery. Stanley Marznek, one of the prisoners, 
confessed to having taken part in the hold-up 
and told the police where the stolen 
jewelry was hidden. The raiders upon hear- 
ing the confession went to the home of 
another member of the gang, Stanley Jacko, 
where the loot was hidden. Jacko jumped 
out of a second story window and fell un- 
conscious at a policeman’s feet. About 
$4,000 of the loot was found cachéd in the 
house, 

Thomas Kalka, a bartender in the saloon 
through which the two bandits ran, and a 
man who gave his name as William Noja, 
are the two others arrested and implicated 
in the theft. 


Window Smashers Again Rob Store of A. 
Hess & Son, Escaping with Jewelry 
Worth $1,000 
The robbery of the A. Hess & Son’s 
jewelry store, 2220 W. Madison St., with the 
aid of a “padded brick” this week, makes 
Mr. Hess believe that robbing his store is 
becoming an annual event. The Hess store 
has been robbed three times during the past 
three years. The bandit tossed a “padded 
brick” through the plate glass display win- 
dow and reaching in grabbed jewélry valued 

at more than $1,000 and escaped. 

Young’s jewelry store, 2246 W. Madison 
St.. was visited by a bandit who used 
similar methods, and stole jewelry valued 
at $500. The police believe the two rob- 
beries were the work of the same man. 


Hold-up Men Rob Jeweler and His Wife 

Elick Phillips, a jeweler, and his wife 
were returning to their home in the early 
hours one morning this week when they 
were met by bandits in their doorway who 
held them up and took close to $3,000 in 
money and jewelry from them. 

The three bandits, who were later cap- 
tured, are known to the police by the unique 
method they follow of designating a victim. 
One of them presents himself to a crowd 
of possibilities while the two others stand 
nearby and watch. As a member of the 
gathering walks off, if he is “worth hold- 
ing-up” he will be gently slapped on the 
shoulder, which is a sign for the two wait- 
ing bandits to “pick” him next. 

Police Department Taking Special Action 
to Fight Bandits 


Due to the numerous jewelry. and other 
robberies which the police have been follow- 
ing: up: during the past two weeks, the de- 
partment is investigating various methods 
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of combating these criminals. 
latest inventions f i ; 
the ere gl - alee against 
4 atte ee ee 
steel shield, which is portable and ¢a: -* 
operated by two poliemen against a 
who are cornered and liable to h 7” 
These shields have “look-out” window 
made of bullet-proof glass which has “Ne 
given very satisfactory tests. bs 

Other inventions which are being perfected 
for the police fight against crime here j 
cludes a wireless telephone. These tele 
phones will be installed, on the City Hall 
fire tugs, fire stations, police stations, police 
“pull” boxes and on some of the fast bandit 
catching automobiles of the police depart. 
ment. It is hoped that quicker action can 
be effected through this system which js 
just being tried out. 

Six new fast automobiles have been added 
to the police fleet, and the police here hope 
to be able now to make a better showing 
in their fight to stop jewelry bandits and 
“sluggers” from operating in the city. 


One of the 








Death of E. A. Simonds 

Boston, Mass., April 15—E. A. Simonds 
for nearly 50 years associated with the 
Ripley Howland Mfg. Co., died Monday 
morning, April 11th, from hardening of the 
arteries and high blood pressure. He had 
been ailing for almost a year and was 
obliged to quit work during that period. 

He entered the employ of the company 
as an errand boy, and by dint of hard work 
and good service rose to a responsible posi- 
tion, becoming a member of the company in 
1885 and taking over the superintendency 
of the company’s large manufacturing plant, 

He was highly respected by his fellow 
members and employes as a man of most 
painstaking endeavor coupled with a great 
degree of business efficiency and knowledge 
of his trade. 

Mr. Simonds, whose departure is deeply 
regretted, was 68 years of age, and leaves 
behind him a widow and one daughter. He 
was a member of the Central Club, Somer- 
ville, the Bunker Hill Lodge, I. O, O. F. 
and the old Rovers Bicycle Club. 

The funeral took place April 13 from his 
late home in Somerville. 








Diamond-Cutting School in South Africa 

The Bureau of Foreign and Domestic 
Commerce, Washington, D. C., recently re- 
porting through the columns of the Daily 
Consular and Trade Reports, said: “Ac- 
cording to the local press, a school for train- 
ing men and women in diamond cutting is 
shortly to be established in South Africa, 
probably at Johannesburg. The Transvaal 
Provincial Council has voted £15,000 for the 
purpose, which will provide for suitable 
premises and machinery, a highly skilled 
technical head, and competent assistants. In 
the opinion of a member of the provincial 
council the school should be completed by 
the end of April. 

One of the drawbacks to the development 
of a diamond-cutting industry in South 
Africa in the past has been the alleged lack 
of cutters, but with the establishment of this 
school, which will teach the work thoroughly 
and completely in all its branches, there 
should be nothing to prevent the building 
up of a large and flourishing industry.” 
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DESPERATE HOLD-UP MEN 


Brooklyn Jeweler and His Clerk Attacked 
by Four Young Bandits Who Loot Store 
But Fail to Escape the Police 


An unusual display of nerve and stamina 
was given by Henry C. Hansen, retail 
jeweler, 776 Flatbush Ave., Brooklyn, nN. X. 
last Friday morning who, after being se- 
verely beaten over the head by four ban- 
dits gave an alarm which resulted in the 
capture of a quartette of daring hold-up 
men, The manner in which the hold-up was 
committed and the methods used by the 
thieves stamped the bandits as one of the 
most daring and merciless bands who ever 
invaded a jewelry store. Not satisfied with 
robbing the store, the bandits after com- 
pleting their job, knocked a clerk uncon- 
scious with a hammer weighing about five 
pounds, and badly beat Mr. Hansen over 
the head with a “blackjack.” 

The men were captured by Patrolmen 
Cunningham, Maher, Twomey, McAuliffe, 
Drumm, McGowan and Byrnes after a long 
chase. They described themselves as Law- 
rence Lippi alias “Gordon,” Samuel Jonas 
alias “Hayes,” Barney Lipkins and Thomas 
Rooney. 

The Hansen store is located on one of 
the busiest spots on Flatbush Ave. and at 
9:30 a. M., the hour at which the hold-up 
was committed, early morning shoppers were 
constantly passing the establishment. Mr. 
Hansen was removing stock from his safe 
while William Liefheit, a clerk, was wind- 
ing watches which hung on a rack. Four 
well dressed young men walked in and 
without the slightest warning, produced 
guns from their pockets and, after ordering 
the jeweler and his clerk to throw up their 
hands, began pushing them into a rear 
room. At the same time, the bandits in- 
formed their victims that if they uttered a 
sound they would “blow out their brains.” 
The men were evidently in search of cash 
and when they demanded that the jeweler 
tell them where he had his mony he in- 
formed the bandits that it had been taken 
to the bank. In reality, Mr. Hansen was 
just preparing to start to the bank with 
his previous day’s receipts and had the 
money in his pocket when the men came 
in. The clerk, however, submitted to the 
hold-up men’s demands and produced $21 
from his pocket but the jeweler still per- 
sisted that there was no other money about. 
The thieves evidently believed Mr. Hansen 
and failed to go through his pockets. 

The victims were then told to keep their 
hands up and turn around and face the wall. 
The clerk was pushed into a small wash 
room while Mr. Hansen was kept facing 
the door of the room. Two men then stood 
guard while the other two proceeded to 
clear the rack of the watches and to ran- 
sack the safe. While the men were working 
Mr, Hansen kept talking to his guards in an 
effort to become familiar with their voices 
and if possible to get a good view of their 
faces. They were unmasked and well 
dressed. 

When the two men -had gathered what 





‘loot they could conveniently lay hands on, 


they” joined their two “pals”. who were still 
holding the jeweler and his clerk at bay 
with revolvers. The victims were then 
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faced around and as they did so, one of the 
bandits hit the clerk on the head with a 
big five pound hammer while another struck 
Mr. Hansen with a “blackjack.” They 
continued to rain blows on the heads of the 
men until Leifheit fell to the floor bleeding 
and in an unconscious condition. Mr. Han- 
sen, who is young and athletic, refused to 
submit to the blows and gave fight to the 
man who was swinging the “blackjack.” 

When the jeweler, who was bleeding from 
wounds, saw that he was fighting against 
such odds and was certain to receive se- 
vere injury if he continued to resist the 
men, he sank to the floor and feigned un- 
consciousness. While on the floor, one of 
the bandits struck the jeweler several times 
and when they believed he was unconscious, 
the quartette ran from the store and walked 
briskly along Flatbush Ave. 

Although in a weakened condition from 
the loss of blood, Mr. Hansen was able to 
reach the front door of his store and blow 
a police whistle which he carried in his 
pocket. Almost instantly policemen ap- 
peared from all quarters and within a few 
minutes were giving chase to the men. Mr. 
Hansen joined in the pursuit but after run- 
ning several blocks was ordered back to his 
store by a doctor. After a chase of several 
blocks, one of the men was captured at the 
entrance of Prospect Park by Patrolman 
Cunningham while Patrolmen Maher and 
Twomey overtook another of the quartette 
as he was disappearing through the front 
door of an apartment house on Kenmore 
Place. Patrolmen McAuliffe and Drumm 
captured the third on Ocean and Parkside 
Aves. while Officers McGowan and Byrnes 
found the fourth man hiding in a cellar on 
Ocean Ave. 

The bandits were brought back to the 
jewelry store where they were identified 
by Mr. Hansen and his clerk, Mr. Leifheit. 
The men were then taken to the Police 
Station and later to the District Attorney’s 
office where they were questioned at some 
length. 

An investigation by a physician developed 
that Mr, Hansen and his clerk were suf- 
fering from scalp wounds. Mr. Leifheit is 
probably the most severely hurt of the pair 
owing to the blows which he received from 
the hammer. This hammer was later dis- 
played in the window of the jewelry store 
and attracted considerable attention. 

On Saturday morning the four men were 
arraigned before Judge McCloskey in the 
Flatbush Court and held without bail. Lippi 
demanded time to engage counsel so for 
this reason his case was postponed until 
The other three men waived 
examination and were held for the Grand 
Jury on short affidavits charging them with 
robbery. 








Burglars broke a small hole in a display 
window of Sam Mayer’s jewelry store, Den- 
ver, Colo., a few nights ago and made away 
with about $300 worth of Masonic and Elk 
emblems, rings and watches, Detectives as- 
signed to the case found that the opening 
in the window made by the thieves was so 
small it would not admit a man’s hand. 
It is supposed that- some kind of. hook 


-fastened to: the end of a stick was used in 


fishing the articles through the hole. 
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Fox River Valley Jewelers’ Club Takes 
Lead in Abolishing Free Engraving— 
Prices on Watch Repairing 


MILWAUKEE, Wis., April 15—The free 
engraving evil, so far as Wisconsin is con- 
cerned, is at the end of its rope, according 
to reports from practically every section of 
the State. 

The Fox River Valley Jewelers’ Club is . 
given the credit for taking the initiative in 
the effort to abolish the practice. This club, 
at a recent meeting, unanimously decided to 
abolish free engraving. What is more im- 
portant, the club held strictly and con- 
tinuously to the decision. 

Most of the regular jewelry stores in 
Wisconsin are now displaying cards which 
announce, “We Charge for All Engraving.” 
Some of the retailers have slightly modified 
the wording of the sign. 

The Fox River Valley Club was compli- 
mented at the State convention in Milwau- 
kee a week ago, for its stand, and the few 
jewelers who had then not yet heard of the 
move, joyfully volunteered to take similar 
steps. 

The time guarantee on new watches and 
watch work, and also clocks, has been cut 
to six months, very generally over the State. 
Here again, the initial step was taken by the 
Fox River Valley Club, according to re- 
tailers. Because of the keen interest and 
the many requests from retailers, the State 
association has had a lot of cards prepared 
and these are sent on request to Secretary 
A. W. Anderson at Neenah. 

Prices on watch repairs have undergone 
marked changes in Wisconsin in the past 
few weeks. The new prices are being dis- 
played and used practically universally. 


‘They are as follows: 


CLEANING: 
7 jeweled grade ...........e0.- $2.00 
15 jeweled grade «....:...0.0.%% 2.50 
17 jeweled grade .....<.cvesccss 3.00 
Railroad grade........... 3.50 to 4.50 
BALANCE STAFFS: 
7 jeweled: grate... cnccsccdes $2.50 
15-17 jeweled grade............. 3.50 
Mate, GE. x 6csccestacsads 4.00 
MAINSPRINGS : 
7 jeweled grades...........--.- $2.00 
15 jeweled grade.:: 6 6... 00 heed 2.00 
17 jeweled grade............605. 2.00 
Railroeg grades .... 8356400605. 2.50 
BRACELET WATCHES: 
CI eke sids tecine $3.00 to $4.00 
Mainsprings. ...........- 2.50 to 3.50 
Balance Stats: oniccicct eos 5.00 to 10.00 


Engraving prices now posted in Wisconsin 
retail stores are generally as follows: Old 
English initials, per letter, 15 cents; script, 
initials per letter, 10 cents; script, running, 
per letter, 5 cents; Old. English, running, 
per letter, 10 cents; coffin plates, per line, 
$1; script-monograms, 50 cents and up; 
name in spoon bowl, 50 cents. 

Cash for repair work is being adopted. 
Retailers state that they have had no ob- 
jections from customers who have noted the 
price and other cards, and the public ap- 
pear to accept the prices as.entirely proper. 
“The chief thing,” said a Milwaukee jeweler, 


“4s to make the; announcements plain and 
‘definite. Ambiguous announcements merely 


tend to arouse objections and questions.” 
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DETAILS OF “FAKE” HOLDUP 





Examination Before Referee in Bankruptcy 
Throws More Light on Financial Condi- 
tions of Heyman Bros., Inc., Newark 

Newark, N. J., April 16—Harry Hey- 
man, owner of the jewelry manufacturing 
business conducted at 129 Oliver St., under 
the name of Heyman Bros., and his book- 
keeper, Miss Gussie Lerner, of 315 Fif- 
teenth Ave., who staged a “fake” hold-up in 
the company’s plant on April 6, and both 
of whom are at present awaiting the action 
of the Grand Jury on a charge of con- 
spiracy to defraud an insurance company of 
$20,000, were examined before Referee 
Charles M. Mason in Bankruptcy Court 
Thursday. The affairs of the company were 
found to be in a most chaotic condition. 
Further hearing in the case was held today. 

Examination was conducted by George 
Furst of Furst & Furst, counsel for the 
receiver, Edward R. McGlynn, who was ap- 
pointed by Federal Judge Lynch at the 
petition of one group of creditors. 

In his testimony, Heyman said that’ the 
firm was incorporated as Heyman Bros., 
Inc., after he had dissolved partnership in 
an enterprise previously conducted under 
the name of Heyman Bros., in July, 1920, 
and that he held all but two shares of the 
stock, one share being held by his wife, who 
was vice-president of the concern, and the 
other being held by his brother, Morris, 
who conducts a men’s furnishing store at 
155 Spruce St. This was the brother who 
was in partnership with him before the firm 
was incorporated. He said that Miss Lerner 
was employed by him six months ago. 

In answer to a question as to whether he 
had made an inventory of his stock in Jan- 
uary, Heyman declared that he had not. He 
stuck to this statement when shown a letter 
he had written to the National Jewelers 
Board of Trade for its credit records in 
January, in which he gave the cost price of 
jewelry owned by him as $22,000. He ad- 
mitted he wrote the letter, although he re- 
fused to explain how he arrived at the 
value of his stock on hand. 

When asked whether he kept any stock 
book or any record which would give an 
inventory of his stock, he refused to answer. 
This was his course for most of the ques- 
tions which were asked him, his ground for 
refusing to answer being that replies to the 
question might incriminate him. 

Heyman did say that Louis Silver, who 
is supposed to be in Philadelphia, was his 
only salesman. When questioned as to 
when he had seen Silver lately, he replied 
that he saw Silver in Philadelphia on March 
3, 16, 22 and 24, on each of which occasions 
he had taken several thousand dollars worth 
of jewelry to him. He said that most of 
this was in payment of debts incurred by 
Heyman from Silver for diamonds which 
Silver was selling in his own name for firms 
whose names he did not know. He said 
that no records were kept of the proceed- 
ings, and that no receipts were given to 
him by Silver. 

Evidence was presented to Heyman which 
showed that he had used corporation checks 
to pay his personal expenses, which in- 
cluded the purchase of an automobile. He 
said that this money was taken from his 
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salary, but when quizzed as to how much 
salary he got, he said that it was no fixed 
sum, but that he drew on the firm’s ac- 
count whenever he needed money. He said 
he sometimes drew $75 weekly, and some- 
times drew $100 or more. 

At this point in the proceedings Referee 
Mason interrupted the hearing long enough 
to order Miss Lerner and her father from 
the court room. He declared that the girl 
had been signalling to the witness. 

Later Miss Lerner was called in and put 
on the witness stand. She declared that 
Heyman had removed quantities of jewelry 
from the factory at 129 Oliver St. on the 
morning of the day that the two staged the 
“fake” hold-up. She also identified as having 
been written by her at Heyman’s dictation 
many letters and records of transactions 
that Heyman, during his examination, had 
refused to acknowledge. 

In regard to the question of inventory, 
and the giving to Silver of thousands of 
dollars’ worth of jewelry, concerning which 
Heyman had testified when his bookkeeper 
was out of the room, Miss Lerner was 
closely questioned by Mr. Furst. She said 
that statements which Heyman had repudi- 
ated or refused to recognize while on the 
stand, had been written by her at Heyman’s 
dictation. The letter which Heyman sent to 
the National Jewelers Board of Trade last 
January, in which the stock valuation of 
the Heyman plant was fixed at $22,000, and 
which he refused to admit was dictated by 
him, was identified by the bookkeeper. She 
said that the figures were arrived at after 
an inventory personally conducted by Hey- 
man. She pointed out in the company’s 
books several transactions between Heyman 
and Silver, and stated that Silver had been 
to the factory a number of times. It was 
he, she said, who had given her the figures 
which had been copied into the records of 
the company. She declared she had seen 
quantities of jewelry turned over to Silver 
of which no records were made. * This con- 
tradicted Heyman’s evidence in several re- 
spects, especially his statement that he 
always met Silver in Philadelphia. 

When Miss Lerner left the stand Morris 
Heyman, brother and former partner of 
Harry was called to the stand. He owns 
one share of stock in the present concern. 
No new evidence of importance was secured 
from the witness. P 

Late in the day Samuel I. Kessler, counsel 
for Harry Heyman, stated to the referee 
that his client had gone to Philadelphia to 
find Silver. 

Following the hearing before Referee 
Mason, Furst & Furst, counsel for the re- 
ceiver for Heyman Bros., Inc., petitioned 
Federal Judge Lynch for the appointment 
of accountants to examine the books of 
the concern, Because of the chaotic condi- 
tion of the records kept by Miss Lerner for 
Heyman, the petition stated, such action was 
imperative. Judge Lynch granted the re- 
quest and appointed Cass & Adler of New 
York city, accountants, to conduct an ex- 
amination of the firm’s books. 

When the examination was continued to- 
day before Referee Mason, it was revealed 
that Heyman’s wife and Louis Silver, a 
salesman and creditor of the firm, are now 
alleged by creditors with having been con- 
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cerned in disposing of a quantity of jew 


belonging to the concern. “y 


It was alleged 


that the jewelry was disposed of to aid j 
staging the imaginary robbery to an 
i y, ake 


preferential payments to creditors and 
pay Heyman’s personal debts. Geo - 
Furst, attorney for the creditors, Stated a 
the case will be taken before the Federal 
Grand Jury in an effort to have Mr wa 
Mrs. Heyman and Silver indicted ry 
charge of conspiracy to conceal assets, . 

If Heyman is brought into court on this 
charge it will be the second that he will 
have to face, the other charge he js held fo 
the grand jury being that of conspiracy : 
defraud an insurance company of $20,000 

It is estimated that Heyman’s liabilities 
are about $30,000. The appraisers appointed 
by Federal Judge Lynch on Thursday yes- 
terday went to the plant of Heyman Bros 
Inc., at 129 Oliver St., and found what, at 
a high estimate, would total $500 in assets. 
These consist of a few cheap green gold 
ring settings, a few inexpensive Stones, and 
some junked machinery. 








HELD AS CHECK SWINDLER 


Man in Custody at Marion, Ill. Now Charged 
With Swindling Harris-Goar Co., Okla. 


Kansas City, Mo., April 16—A man 
representing himself as “Charles H. Smith” 
visited the Harris-Goar Co.’s store in Okla- 
homa City, Okla., March 18 and selected 
an $85 watch. He made a payment of $5, 
giving a check on the First National Bank 
of Yukon, Okla., a town about 13 miles 
from Oklahoma City. He said he would be 
back the following day to buy other goods 
for himself and wife. On the day specified, 
March 19, he and his wife and baby ap- 
peared. They selected $385 worth of jewelry 
and silverware, and Smith gave a check in 
full on the First National Bank of Yukon. 
The cashier of the store called the bank and 
was told that Smith was known at the bank, 
that he had an account there, that he had 
leased a blacksmith shop in the city and a 
check drawn by him for the amount named 
was good. Smith was given the mer- 
chandise. 

On April 22 the Yukon bank called the 
Harris-Goar store and said the check was 
no good. They said that Smith had de- 
posited a check for $1,270, drawn on the 
Blue Ridge Bank & Trust Co., Blue Ridge, 
Texas, and that this bank had just wired 
that they did not know Smith and he had 
no account with them. 

Investigation by the jewelry _ store 
brought out that Smith had left Yukon 
for Oklahoma City March 18, moving all 
of his personal effects to the interurban 
station. He had gone back to Yukon the 
next day and deposited the $1,270 check, 
which was worthless. 

Smith could not be found and the matter 
was turned over to the local police and to 
the Pinkerton Agency here in Kansas City, 
Mo. Smith was traced to Marion, Ill, 
where he was arrested April 1, for putting 
through a worthless check for $225 on the 
bank at Pittsfield, Ill. Smith is now in 
jail at Marion, Ill., awaiting trial. Smith's 
real name is said to be Jack McCleon. 
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Final Details About Robbery of Trunks Be- 
longing to Kansas City Jewelry Concern 


Topeka, Kans., April 15.—With the re- 
covery this week of 10 diamonds, valued 
at $8,016.20, the last chapter apparently has 
been written in the theft of two trunks con- 
taining jewelry valued at $45,000 from the 
Rock Island depot here recently. 

One man already is in the reformatory 
after confession to his part in the robbery 
and two others have admitted their par- 
ticipation. The baggageman at the depot, 
Virgil Helm, who fled after the robbery, is 
under arrest. He revealed the hiding place 
of the 10 diamonds missing after a large 
quantity of jewelry had been recovered from 
4 suitcase checked at the depot by Walter 
Curtis, who is now in the reform school. 
The diamonds were concealed in a lock on 
an inside door of the Helm house. 

Helm was arrested in Denver this week. 
Helm was the fast of the three youths im- 
plicated in the robbery to be apprehended. 
Walter Curtis, night switchboard man for 
the focal telephone company, was caught 
first. He implicated the other two, who 
fled from the city. Mark Jillson, the second 
youth, returned to Topeka from Denver and 
gave himself up at the request of his father. 

Curtis and Jillson pleaded guilty to lar- 
ceny and were sentenced to serve not more 
than seven years in the State reformatory. 
Helm is also expected to plead guilty. 

The arrest of the robbers and the recov- 
ery of the jewelry marked a rapid and effi- 
cient handling of the case by the sheriff’s 
office. The only clue on which Sheriff 
Miller had to work was the tread of the 
tires used on the car that hauled the jewelry 
trunks out of the city to where they were 
rifled and left in the road. The next clue 
was a mark on the seat of a Ford car, 
which looked like a trunk had been leaned 
against it. 1¢ was discovered that the Ford 
had been driven to Manhattan by Curtis, 
who, when arrested, confessed and impli- 
cated the other men. The sheriff will re- 
ceive a reward of $5,000 offered by the 
Kansas City jewelry house to whom the 
trunks belonged. 





Kansas City, Mo. April 16.—Virgil 
Helm and J. C. “Mark” Jillson have been 
arrested in connection with the theft of two 
sample trunks containing jewelry and dia- 
monds valued at $45,000, belonging to the 
C. A. Kiger Co. Helm was arrested in 
Denver, Colo. Jillson, who is only 21 years 
old, surrendered to the police in Topeka, 
Kans., April 10. Both were implicated by 
Walter Curtis, 22 years old, who was ar- 
rested in Topeka the early part of April, 
and has since been sentenced to seven years 
in the penitentiary. 

The two trunks contained sample jewelry 
being used by H. H. McKinney, traveling 
salesman for the C. A. Kiger Co. The 
jewelry was stolen from the Rock Island 
baggage room in Topeka the night of 
March 17. Two days later the trunks, con- 
taining part of the jewelry, were recovered. 
The missing articles included loose diamonds, 
rings and mounted stones. 

Helm was night baggage master at the 
depot when the trunk disappeared. He left 
the city a few days after the robbery. 
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Jillson told the police he and Helm went 
to Pueblo where they separated. Jillson 
said he returned to Topeka and gave him- 
self up in compliance with the request of 
his father. 

The arrest of Helm and Jillson clears 
up the case, H. H, Kiger says, all of the 
goods having been recovered. 








DAYLIGHT SAVING 





Many Cities and Towns in Eastern Time 
Zone Will Turn Clocks Ahead One 
Hour on April 24 


Despite the fact that the Nation and 
many States have repealed their daylight 
saving laws, local option will prevail this 
Spring and Summer in numerous large 
cities and many towns throughout that 
section of the country known as the East- 
ern Time Zone. This year the daylight 
saving period has been cut in the east from 
seven to five months and in most places 
will begin on the last Sunday in April and 
end the last Sunday in September. 

Many of the larger cities in the east 
including New York, Buffalo, Rochester, 
Syracuse, Jersey City, Newark, Providence, 
Wilmington, Del., and others have taken 
the lead in this matter and have been fol- 
lowed by the smaller cities and towns. Still 
other places within close proximity to the 
localities having daylight savings ordinances, 
have refused to fall in line. 

Some of the railroads have announced 
their intention of conforming in their sub- 
urban train schedules with the action taken 
by the municipalities through which these 
trains are operated. The through trains, 
however, will not be affected by the change 
but will continue to run on standard time. 

In most places in the east where daylight 
saving has been adopted it will extend from 
2 a. M. Sunday, April 24, until Sunday, 
Sept. 25. In Chicago and other communities 
in the immediate vicinity of the “Windy 
City,” daylight saving is already in operation, 
having gone into effect at 2 a. M. Sunday, 
March 27. Unlike the east, Chicago and 
other neighboring communities will enjoy 
daylight for seven months or in other words 
until the last Sunday in October. 

The daylight saving question was made 
a vital one in New York State several 
weeks ago, but was finally repealed at Al- 
bany after a hard and long fight. The re- 
peal, however, which was later signed by 
Governor Miller, gives cities and towns of 
the Empire State the privilege of adopt- 
ing local option. Many other States fol- 
lowed New York’s lead and likewise re- 
pealed their daylight savings laws with the 
privilege of local option. 

The following is a partial list of cities 
in New York State which have adopted 
daylight saving ordinances: Albany, Am- 
sterdam, Buffalo, Cohoes, Cortland, Geneva, 
Glen Cove, Glens Falls, Gloversville, Green 
Island, Hudson, Kingston, Lackawanna, 
Mechanicsville, Mount Vernon, Newburg, 
New Rochelle, New York, Niagara Falls, 
Nyack, Oswego, Peekskill, Plattsburg, Port 
Jervis, Poughkeepsie, Rensselaer, Rochester, 
Saratoga Springs, Schenectady, South Ny- 
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ack, Syracuse, Tonawanda, Troy, Utica, 
Watertuwn, Watervliet, White Plains, 
Yonkers. 

A few other cities in neighboring States 
include Jersey City, Paterson, Newark, N. J., 
Providence and Woonsocket, R. I., and 
Wilmington, Del. 








ARREST SOLVES MYSTERY 
Ward Weiss, Receiving Clerk for A. C. 
Becken Co., Chicago, Confesses That 
He Had Been Stealing from Firm 
—Missing Jewelry Recovered 


Cuicaco, April 16—With the arrest of 
Ward Weiss, 17 years old who up to last 
week was assistant receiving clerk for A. C. 
Becken Co., 180 N. Wabash Ave., and his 
confession, the mystery of the constant loot- 
ing of the firm was solved, and a large part 
of the missing jewelry recovered. Weiss, 
in his confession implicated two others who 
he said had some of the jewelry he stole. 

Weiss had been in the employ of A. C. 
Becken Co., for the past six months. - He 
was formerly a filing clerk but later was 
transferred to the receiving room. During 
the middle of February he started to take 
little packages for which he signed, and 
since then he has stolen close to $2,000 
worth of jewelry and watches. 

Private detectives had been working on 
the case for two weeks prior to Weiss’ 
arrest. Weiss did not know this and con- 
tinued in the employ of the company until 
last week, when he was struck by a motor 
truck, and confmed to his home for a day or 
two. Following his recuperation, however, 
he did not reappear for work at the jewelry 
firm, but took a position elsewhere. His 
arrest followed. 

It is believed here that the boy did not 
steal the jewelry with criminal intent, The 
articles he took were all in small packages, 
some of them were not even opened, and 
all small enough to put in his pocket. 
Watches, rings and other similar trinkets 
were missed. 

S. D. McPherron, treasurer of the com- 
pany, said that between $1,200 and $1,500 
of the stolen goods had been recovered and 
there was hope of recovering more. Very 
little of the jewelry had been disposed of, 
Mr. McPherron said, but the boy had dis- 
tributed most of it among the two others he 
implicated in his confession, and a girl 
friend. 

“From what he has told me since his ar- 
rest,” Mr. McPherron told a JEWELERS’ Cir- 
CULAR reporter to-day, “l believe that he 
took the jewelry to give to some girl friend. 
One of the packages he took recently, con- 
tained a watch valued at about $125. He 
did not open the package before taking it 
home, but when he did open it there, I 
think that the amount of his theft frightened 
him. He turned the package over to one 
of his boy friends to keep for him. It has 
been recovered among other things. Weiss 
said that he thought the package of watches 
contained wrist watches, which leads me to 
believe that he wanted the wrist watch for 
his girl friend. I do not think that he was 
criminally inclined when he stole the pack- 
ages, but think that the temptation to pres- 
ent gifts to his friends was too great.” 
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CAUTION! 


We have brought suit in the United States Court 
against another company for infringement of copy- 
right of our book “TRADE-MARKS OF THE 
JEWELRY AND KINDRED TRADES,” various 
editions of which have been published by us for 
over a quarter of a century, charging the defendant 
with piracy of copyrighted matter from our work. 





_ The case is now being heard before former Judge 


E. Henry Lacombe as special master to whom it 
has been referred by the court. 


We hereby notify the trade that we shall adopt 
every lawful means to protect our rights and that 
any attempt by anyone to publish, sell, loan or give 
away any publication infringing upon our copyright 
will be vigorously prosecuted and we shall take such 
action as may be necessary to prevent the distri- 
bution of any infringing book. 


The Jewelers’ Cireular Pub. Co. 
11 John Street New York 
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April 20, 1921. 
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Safe Blowers Loot Jewelry Factory 





Plant of C. Rech & Sons, Newark, N. J., Visited by Crooks, Who Escape with 
Jewelry and Unset Gems Valued at About $20,000 














Newark, N. J., April 13—When the four 
brothers, who, with their father, are en- 
gaged in the gold chain and jewelry manu- 
facturing business at 473 Washington St., 
under the name of C. Rech & Sons, arrived 
at the office about 7:45 o’clock this morn- 
ing, they found two of their safes broken 
open, and huge pieces of cement, papers and 
jewelry drawers and trays strewn about the 
office. An examination by the police later 
showed that the work was that of pro- 
fessional safe crackers. The exact loss will 
not be known until an inventory has been 
taken, but it is roughly estimated at from 
$20,000 to $25,000 in jewelry and unset 
stones. If this proves to be the true loss, 
it was only partially covered by insurance. 
The safes were not protected by burglar 
alarms. 

The members of the firm left the place 
about 4:45 p. M. yesterday. It is believed 
that the robbery took place between 7 :30 
and 8 o’clock last night. 

The four brothers came to work together 
in a car owned by the firm. They are: 
Conrad Rech of 20 S. 20th St., this city, 
and William of 765 S. 20th St., Henry of 
376 21st St., and George of 380 21st St., 
Irvington. Henry went up the stairs in 
advance of the others. When he opened 
the door the room, littered with debris and 
papers -met his eye. The police were 
notified and experts sent to examine the 
office and its contents and hunt for clews. 

The firm’s plant is on the third floor of 
a four-story building, in which six of the 
seven tenants are manufacturing jewelers. 
None of the other plants were entered. On 
the third floor, one door leads from the 
small hallway into the factory. Another 
door leads into a small outer office. Be- 
tween this and the main office there is an 
iron open-work door, in the center of which 
is an opening through which visitors whom 
it is not desired to admit to the office proper 
may pass packages, papers, etc. It was 
through this outer and inner doors that the 
cracksmen entered, yet the locks were not 
broken or injured in any way. It is thought 
that the doors must have been jimmied, 
though the usual jimmy mark was absent. 

Between 7:30 and 8 o’clock last night 
Emil Schaefer, who has a restaurant in the 
next building, at 477 Washington St., where 
he also lives, heard an explosion. He was 
standing in front of his place, and thought 
the sound came from the back of an alley- 
way. He went to investigate, and as he was 
about to return heard another explosion, 
but could not find where it came from. The 
second explosion, he said, was several min- 
utes later than the first. He said he had 
not seen any one enter or leave the build- 
ing, but about 8 o’clock did see a man 
sauntering back and forth in front of the 
building, but saw nothing suspicious in the 
circumstance. His wife, after the discov- 
ery of the theft in the morning, said that she 
temembered seeing two automobiles in front 


of the building about 11 or 11:30 o’clock last 
night. One had a tire off. This morning 
about 7 a, M. the latter automobile was still 
there. Later a man came along and fixed 
the tire and then drove off. No one noticed 
the numbers on the cars. An effort is now 
being made by the detectives to find who 
owns or were using these cars last night, 
and what they were doing in front of that 
building. 

The firm has four safes in the office and 
two in the factory. The only two safes 
broken into were the two in the office in 
which the most valuable goods were kept. 

A careful examination of the office con- 
tents failed to show any finger prints or 
other clews as to the identity of the thieves. 
It is probable that they used gloves while 
working. They left behind them several 
bits and a small electric bulb light, which 
they probably used in their work. Dyna- 
mite was used to blow the safe doors off, 
and the force of the explosion scattered a 
large quantity of cement filler from about 
the safe around the room. Some of the 
pieces of cement weighed 25 pounds or 
more. 

Other tenants in the building report a 
number of suspicious circumstances recently. 
Lee J. Forsell, who has bench room on the 
fourth floor over the Rech plant, in the 
quarters of George Jose, engraver, opened 
the door of their places shortly after noon 
yesterday in response to a knock. A young 
man, who was smiling, represented himself 
as an agent for a burglar insurance com- 
pany, and asked whether C. Rech & Sons 
had ever been robbed. He explained that 
the firm wanted his company to insure 
them, and that he had been sent to make 
an investigation as to the firm’s condition. 
He did not want to go to the firm itself for 
information, he further explained, but 
wanted to find what he could from neigh- 
boring concerns. Mr. Forsell said he could 
give but little information, and the man left. 

It is said that several weeks ago two men 
were seen on the other side of the street, 
apparently carefully examining the outside 
of the building. After being there for a 
considerable time, they went away. While 
their actions aroused curiosity, there was no 
suspicion of robbery at that time. 

William I. Allsopp of Allsopp & Son, 
manufacturing jewelers, on the fourth floor 
of the building, also reports that a few 
weeks ago he went from his office into the 
factory and there found two strange young 
men in different parts of the factory. When 
he asked them what they wanted, they said 
that they were looking for work. They 
said they had found the factory door from 
the hall open. They were seen acting rather 
suspiciously later in the lower hall. 

It is not known how many men were 
engaged in the job last night, but there 
were undoubtedly two inside, and probably 
a guard outside. It is possible there were 
more. Two men were seen to go upstairs, 
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however, about 6:45 o’clock last night by 
one of the occupants of the building, who 
was perhaps the last to leave for the night. 
This was H. F. Schambach, a pearl button 
manufacturer on the third floor. He heard 
footsteps on the stairs, and it was late 
for many persons to be about the building, 
and as there was no watchman, he peeped 
out through a crack and saw them go up- 
stairs to the third floor. He could not see 
their faces. They returned to the second — 
floor landing opposite where he was looking 
at them. One waited there while the other 
went down stairs. When the latter came 
back the two went upstairs, and, he thought, 
entered the plant there. He thought they 
must be members of the firm, so was not 
suspicious. 








Philadelphia Jeweler Held Up in Street and 
Robbed by Highwayman of Diamonds 
and a Gold Watch 


PHILADELPHIA, April 16—Diamonds val- 
ued at $2,700, a gold watch and $140 in 
cash were stolen from Albert Barlly, 1117 
N. 40th St. by two highwaymen at mid- 
night Thursday. 

Barlly is a jeweler, in business with a 
brother at 722 Chestnut St. The gems he 
said were stolen included a set of earrings, 
two carats each; a two carat ring and two 
unset stones, one and one-half carats each. 
Barlly told the police that the two bandits 
also took his small change and three car 
tickets. 

Barlly said he was returning from Ches- 
ter, where he had exhibited the diamonds 
to a prospective customer and after get- 
ting off a train walked out Spruce St. At 
37th St., he said, he noticed two men and 
asked them where he could get route No. 
40 trolley car. 

The men directed him to 38th and Spruce 
Sts., he stated, and then followed him. On 
the corner, one asked for a match and as 
he reached in his pocket, one of the high- 
waymen drew a revolver and backed him 
against a wall. The other searched his 
pockets, took all his valuables, and: the two 
then fled. 





Minneapolis Jeweler Held Up in Street by 
Motor Bandits Who Escape with His 
Diamonds, Cash and Personal 
Jewelry 

Minneapoits, Minn., April 13.—Two au- 
tomobile bandits held up and robbed Harry 
Rush, retail jeweler, 11 Washington Ave,, S. 
and secured diamonds valued at $1,350 and 
$9 in cash. Mr, Rush was walking near 
Plymouth and Queen ave., when two men * 
drove up in an automobile and halted at the 
curve. One of the men covered him with a 
revolver while the other came out and re- 
moved his diamond Masonic ring and a 2- 
carat diamond stick pin. 





A firm of manufacturers’ agents in South 
Africa desires to secure an agency for the 
sale of optical goods, fancy goods, jewelry, 
and silverware. Quotations should be given 
f. o. b. factory or New York city. Refer- 
ence. For further information communicate 
with the Bureau of Foreign and Domestic 
Commerce at Washington, D; C., or any of 
its branches and refer to File No. 34490, 
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Minnesota Jewelers Meet at St. Paul 











Members of State Retailers’ Association Devote Time to Discussion of Trade 
Topics—Officers Re-elected, Resolutions Adopted and Banquet Enjoyed 














St. Paut, Minn., April 14—The Minne- 
sota Retail Jewelers’ Association last night 
closed a three-days convention which was 
termed by officers and other delegates the 
most successful ever held by the organiza- 
tion. It was the 17th annual gathering of 
the State association. The attendance was 
not all that the officers of the association 
had heped for, but those present evinced an 
enthusiasm declared to exceed any previous 
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JOSEPH E. MOYER, RE-ELECTED PRESIDENT 


gathering of the organization and the pro- 
gram was exceedingly strong and well 
balanced. The headquarters of the conven- 
tion were at the palatial St. Paul Hotel, 
where all sessions and the annual banquet 
were held. 

Here are some of the things the conven- 
tion did: 

Voted to increase its annual per capita 
contribution to the American National Re- 
tail Jewelers’ Association from $2 to $5. 

Considered the advisability of backing the 
establishment of a school of horology in 
Minneapolis. 

Re-elected all its officers for another year 
and chose Minneapolis for the 1922 conven- 
tion city. 

Increased the salary of the secretary from 
$300 to $500 a year. 

Went on record in favor of a general 
sales tax not to exceed 1 per cent on busi- 
ness. 

Condemned the McFadden bill, the eight- 
hour bill for women pending in the Minne- 
sota Legislature and the bill which requires 
the stamping of the manufacturer’s name on 
all goods sold in Minnesota. 

Sent a message of condolence to the 
widow of Col. John L. Shepherd of New 
York, 

The decision of the convention to increase 
its contribution to the American National 
Retail Jewelers’ Association came after an 


address by A. W. Anderson, of Neenah, Wis., 
secretary of the national organization. Mr. 
Anderson told the jewelers some of the 
past accomplishments of the organization 
and a few of the things it hoped to accom- 
plish in the future. There was some opposi- 
tion on the part of a few of the delegates 
to more than double the State organization’s 
donation to the parent association, but the 
preposition carried after an appeal by Secre- 
tary E. M. Schwenke of the Minnesota 
association in which he pointed out that the 
retailers of the State can not expect to get 
any more out of the national organization 
than they put into it. The increase will not 
be effective until 1922. 

A proposal to increase the minimum dues 
of the State association above $5, the present 
fee, was rejected after an extended debate, 
and it was decided to retain the sliding scale 
plan now in effect. Present dues range from 
$5 to $25. President J. F. Moyer, presiding 
at the time the dues question came up, ob- 
tained the pledges of seven jewelry firms of 
the “Twin Cities,” including the one of 
which he is the manager, to pay an annual 
fee of $25. President Moyer told the dele- 
gates he expected to be able to obtain the 
pledges of an additional five or ten firms 
which would pay the maximum dues. The 
proposal to increase the minimum dues 
above $5 was turned down because dele- 
gates feared the small retailers would be 
kept from or driven out of the State asso- 
cation and it is the small dealer which they 
are most anxious to get into the organiza- 
tion, one speaker asserted. 

This is the first year the convention has 
been held this late in the year, February 
being the customary month. It yas the 
unanimous decision of the convention that 
April is the better month, so next year’s 
meeting will be held in April. 

The officers who were elected for another 
year were Joseph F. Moyer, St. Paul, 
president; Earle A. Barker, Bemidji, vice- 
president; C. A. Sherdahl, Montevideo, 
treasurer, and Emil M. Schwenke, New 
Richland, secretary. The board of directors 
was elected as follows: C. D. White, Min- 
neapolis, three years; R. H. Winter, Min- 
neapolis, two years, and D. W. Smith, 
Pipestone, one year. 

Mr. Schwenke, who is serving his 10th 
year as secretary of the association, was de- 
termined that he should not be named to 
the place again this year, and after the 
nomination committee made its report, Mr. 
Schwenke pleaded that his name be with- 
drawn. The discussion which followed was 
turned into a praise meeting for the veteran 
secretary, during which time the delegates 
unanimously voted the increase of his salary 
from $300 to $500 a year. Mr. Schwenke 
protested that the salary question had 
nothing to do with his desire to be relieved 
of the burdens of the position. 

“T realize the possibilities of the position 
and of the State association,” Mr. Schwenke 
told his brother jewelers in a plea that he 
be let off, “and after working as your 
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secretary all these years, and havin 
complished no more than | 
that some cther 
chance.” 

Several delegates jumped to their fe 
once and as fast as they 
by the chair, they poured forth words of 
praise for the accomplishments of Mi. 
Schwenke and insisted that he was the = 
man who could handle the affairs of ne 
association during the next year, Mr 
Schwenke finally was prevailed on to “_ 
cept the secretaryship for another year with 
the condition that each member of the asso- 
ciation would appoint himself a committee 
of one to call upon his fellow jewelers 
who are not members of the association 
and prevail on them to become a member 
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F, M, SCHWENKE, 
of the organization and attend next year’s 
convention. 


Monday 


The first afternoon of the convention was 
in the nature of a get-together session. H. 
C. Day, of the Northwestern Jeweler, 
Albert Lea, Minn., presided at this session. 
Only a few of the delegates had arrived in 
time for this first session, but those who 
were there received some helpful tips for 
their business. Monday evening there was 
no convention program and the delegates 
attended the theatres. 


Tuesday 


Beginning at 9 a. M, there was a reception 
and informal re-union of jewelers and 
friends, during which dues were paid ana 
applications for memberships received at the 
registration desk. 

At 9:30 a. M. the convention was called 
to order by President J. F. Moyer. After 
the roll call the delegates sang “America,” 
led by Hal Geer of the St. Paul Association 
of Public and Business Affairs. 

Then followed reading of the last con- 
vention minutes, reports of officers, election 
of applicants for membership and appoint- 
ment of the convention committee. At 11 
A. M. the delegates heard the first address 
of one of the bright lights of the entire 
convention, Harry Newman Tolles, vice- 
president of the Sheldon School, Chicago. 
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Mr. Tolles spoke on “Fundamentals of 
Successful Selling.” The speaker sought to 
impress on his hearers the basic principles 
of scientific salesmanship, so that they 
could apply them to their own business. | 

“In any business the best place to paint 
an advertisement is on the wagging tongue 
of a satisfied customer,” Mr. Tolles said. 
“The body of your business is business build- 
ing, the life blood is salesmanship, but the 
heart that pumps the blood of salesmanship 
into the body of business building is service. 

“Satisfaction is the seal that keeps the 
customer’s mind closed against the competi- 
tive proposition.” 

Mr. Tolles’ address closed the morning 
session and the delegates had luncheon in 
a body in the Casino of the St. Paul Hotel. 


AFTERNOON 


After luncheon there was an officers’ and 
committees’ meeting. Then the convention 
got back to work and the visitors were wel- 
comed to St. Paul by Mayor L. C. Hodgson. 
The mayor, who is an eloquent speaker, con- 
gratulated the jewelers on the manner in 
which they had conducted their business dur- 
ing the trying business period and extended 
to them a hearty welcome to the capital 
city of the State. 

A. E. Barker, of Minneapolis, responded 
to the Mayor’s address. 

Gus B. Wollan, representing the St. Paul 
Association of Public and Business Affairs, 
took the place of Dan E. Weigle, secretary 
of the association, who was to have ad- 
dressed the convention. Mr. Wollan spoke 
only briefly after which H. O. Roberts, sec- 
retary of the Minnesota Retail Hardware 
Dealers’ Association, spoke on “The Jewel- 
ers’ Association and What it Means to You.” 
Mr. Roberts pointed out the value of organ- 
ized effort as exemplified by the State asso- 
ciation. D. M. Andrews, assistant secretary 
of the same organization, followed his chiei 
on the program, speaking on the subject of 
“Organizing for Better Accounting and 
Cleaner Credits.” 

“Installing a Real System,” was the sub- 
ject of C. J. Christopher, still another man 
connected with the hardware men’s or- 
ganization. Mr. Christopher is field repre- 
sentative of the association. 

Harper Owen of Marwick, Mitchell & 
Co., Minneapolis, told the jewelers “How to 
Put Your Store on a Better Business Basis.” 
Mr. Owen described the manual of the Na- 
tional Jewelers’ Research Bureau. 

Three brilliant speakers made up the Tues- 
day night program. Dan E. Weigle, general 
secretary of the St. Paul Association, spoke 
on “Solitaires and Clusters.” Mr. Weigle 
was followed by J. L. Lynch of Minne- 
apolis, chairman of the Amalgamated Re- 
tail Business Association of Minnesota, rep- 
resenting 18 retail organizations in legis- 
lative matters. The subject of Mr. Lynch 
was “New Legislation for Your Benefit and 
How to Put It Across.” 

The third speaker of the evening was 
Mr. Tolles who talked on “The Human 
Balance Sheet.” As with his message in the 
forenoon, the Chicagoan made a lasting im- 
Pression on the jewelers. 


Wednesday 


The Wednesday forenoon program was 
arranged with the jewelers of the smaller 


THE JEWELERS’ CIRCULAR 
Two of the three speakers 
were leaders in agriculture. ‘The Trend 
of the Times as It Affects the Retail 
Jeweler” was the topic discussed by Ed- 
ward Barr, of St. Paul, manager of the 
market extension of The Farmer, an agri- 
cultural publication. 

A very able address was that of A. D. 
Wilson, Federal food administrator for 
Minnesota during the war, an eminent 
educator and director of agricultural ex- 
tension at the University Farm, St 
Paul. Mr. Wilson’s subject was ‘“Con- 
necting With Your Farm Market” in which 
he outlined the reasons and causes for the 
farmer’s depression today. 

“Perhaps the first cause of all misunder- 
standings that seem to have obtained in the 
past,” Mr. Wilson told the jewelers, “lies 
in the fact that two few of the city and 


cities in mind. 
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town merchants understand the farmer’s 
needs, his hopes and his method of thought 
and living. The farmer has always been 
a problem to the man who is not a farmer, 
but the big trouble is that too little has been 
done by the other fellow to solve the 
problem. 

“Farmers in almost every State of the 
Union are feeling blue today and it is not 
without reason. The sudden decline in 
wheat prices has left him bitter, he is 
more or less discouraged, and has lost per- 
haps some of his confidence in his fellow 
men. Now it is up to the rest of us to 
show the farmer that better times are ahead 
and that it is well worth his while to keep 
up the fight.” 

Mr. Wilson’s address was of especial in- 
terest to the delegates, because the State of 
mind of the farmer and the condition of 
his pocketbook as a result of the drop in 
farm products has hit the jewelers who 
depend for a large part on rural trade a 
pretty hard jolt in recent months. 

AFTERNOON 

The final session of the convention Wed- 
nesdav afternoon opened with a discussion 
of the work of the national publicity asso- 
ciation on “Gifts That Last.” Members of 
the State jewelers association were urged to 
subscribe liberally to the funds of the pub- 
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licity association to further the “Gifts that 
Last” movement. 

It was at the Wednesday afternoon session 
that the convention took up the advisability 
of backing the establishment of. a school of 
horology at the William Hood Dunwoody 
Institute, Minneapolis. Dr. C. A. Prosser, 
superintendent of the institute, told the dele- 
gates his views regarding the advisability 
of putting in such a course and the con- 


vention went on record as approving the . 


arrangement offered by Mr. Prosser in his 
desire to establish a school of jewelry manu- 
facturing, repairing and watch making..- 

The selection of a committee of five to 
consider further the establishment of the 
school was left to the executive committee 
of the association. 

Following an address by A. W. Ander- 
son, secretary of the A. N. R. J. A,, the 
convention went into executive session and 
transacted the business already chronicled in 
this dispatch. 

The Banquet 

More than 200 persons attended the an- 
nual banquet Wednesday night in the beauti- 
ful Palm room of the St. Paul Hotel. 
President Moyer was toastmaster. An 
orchestra played during the banquet and 
there was an extensive vaudeville program. 

An impressive feature of the banquet was 
an eulogy to the late Colonel John L. 
Shepherd of New York. There. was a 
vacant chair at the banquet board and an 
eulogistic address was delivered by A. E. 
Barker of Minneapolis, a friend of Mr. 
Shepherd for many years. 

The following telegram was sent to the 
widow of Colonel Shepherd at Pasadena, 
Cals: 

“Words fail us in expressing our sorrow 
to learn of your dear husband’s death. He 
was everyone’s friend and each jeweler in 
Minnesota considered him more so, as we 
loved him dearly for his kindness, good 
will and advice so cheerfully given while 
among us, which was helpful to all. Ac- 
cept our sincerest sympathy. May God 
bless you and keep you and help lighten 
your sorrow in these hours of your bereave- 
ment, is our prayer. 

“Minnesota Retail Jewelers’ Association, 
“By E. M. ScHWENKE, Secretary.” 

The following resolutions were adopted 

by the convention: 


Resolutions 


WuHerEAS: We, the members of the Min- 
nesota Retail Jewelers’ Association as- 
sembled at our seventeenth annual conven- 
tion at the St. Paul Hotel, in the city of 
St. Paul, Minnesota, on the 11th, 12th and 
13th days of April, 1921, hereby give ex- 
pression to the following resolutions : 

RESOLVED: That we do hereby recom- 
mend the general sales or turn-over tax on 
the sales of all goods, wares and commodi- 
ties on every turnover from production of 
raw material to sales by the retailer to 
the consumer at a rate not to exceed 1 per 
cent and that this tax is to be the sole tax 
on business. 

RESOLVED: Further, that we do affirm our 
endorsement of the Stevens-Kelly Bill (H. 
R. 14426). 

RESOLVED: That we do recommend that 
the bill known as the McFadden Bill be 
not passed. 


RESOLVED: That we do not favor the 
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eight hour law for women introduced in our 
State Legislature. 

Reso_vep: Also that we do not favor the 
bill which requires the stamping of the 
manufacturer’s name on all goods sold in 
Minnesota. 

Reso_vep: That we as an association, 
urge every member to communicate with 
their Congressman and Senators, asking 
their support, interest in and passage of 
the gross sales or turn over tax legislation, 
and to especially work for the removal of 
the 5 per cent tax on jewelry, watches, 
clocks and silverware. 

ResoLvepD: That we do most heartily 
thank the jobbers of the “Twin Cities” 
for their untiring interest in making this 
convention a decided success, as well as 
the Kansas City jobbers who in various 
ways added to our enjoyment while in this 
city. 

Also, the Norris, Alister Ball Co., of 
Chicago, for the able address delivered by 
their Ed. H. Miller. 

RESOLVED: That we do thank all the 
speakers who have helped to make this 
convention such a splendid success. Also, 
we express our thanks to the various com- 
mittees on entertainment, here in St. Paul, 
who have so generously contributed their 
time and money to make it pleasant for the 
visiting members. We also thank the 
management of the St. Paul Hotel for the 
many courtesies extended. 

Wuereas: God, in His Supreme Wisdom, 
has seen fit to remove from our midst the 
following brother members : 

Brother Eric Melin of Cambridge, Min- 
nesota, who died last Spring. 

Brother Fritz Guy, of St. Cloud, who 
died last week. 

Brother John J. Hayes, of Austin, Minn., 
who died Jan. 9, 1921. 

Brother John L. Shepherd, of New York, 
who died Feb. 21, 1921. Therefore be it 

Resolved: That we extend to the surviv- 
ing members of their respective families our 
heartfelt sympathy, assuring them that the 
loss was not only theirs but ours also. We 
wish to make special mention of the loss 
of Brother John L. Shepherd. We feel that 
his removal is a calamity to every man en- 
gaged in the jewelry business, and is a 
national loss. “While he is dead the mem- 
ory of him will never die.” 








The American Ship Service Corporation, 
an organization of ship supply and repair 
firms, which has for its purpose the abolish- 
ing of gratuities, in the field, elected officers 
and directors at a recent meeting in New 
Orleans. John H. Menge, New Orleans, 
was elected president; Harry A. Black, 
Galveston, Texas, first vice-president; E. W. 
Cubbedge, Savannah, Ga., second vice- 
president; and C. E. LaVigne, of Washing- 
ton, D. C., secretary-treasurer. Mr. La- 
Vigne, who is well known to the jewelry 
trade, headed the investigation staff of the 
New York Tribune when that publication 
was conducting its open fight for honesty in 
advertising. More recently he has served as 
an investigator on the Federal Trade Com- 
mission staff. He was instrumental in stop- 
ping considerable false advertising of jewelry 
in Washington, D. C., Pittsburgh, Pa. 
Harrisburg, Pa., and other cities through- 
out the country, 


THE JEWELERS’ CIRCULAR 


Buffalo Jewelers Appoint Committees to 
Look After the National Convention When 
Held in That City in September 
Burrato, April 16.—A preliminary list of 
committees to take charge of the retail 
jewelers’ convention which will be held here 
in September, was submitted at a meeting 
of the local retail jewelers’ association 
Thursday evening at the Hotel Lafayette, 
by its president, Charles T. Evans, The 

list is as follows: 

Finance: Eugene Tanke, chairman; Ar- 
thur J. Block, vice-chairman; Louis Striker, 
Albert Zilliox and August Hoyler. 

Entertainment: William F. Ehmann, 
chairman; G. A. Frisch, vice-chairman; 
John J. Diebold, Louis Schutt, Edgar N. 
Block, 

Publicity: Alfred O. Bald, Edward Lein- 
inger, Harry C. McCormack, Jerome 
Scherer and W. G. Woodward. 

Hotel Committee: Fred J. Dorn, chair- 
man; Frank Ehrenfried, vice-president; R. 
M. Obenauer, Emil Dettling, S, Mazur and 
H. A. Reinhardt. 

It is planned to extend this list of com- 
mittees until it includes the entire member- 
ship of the local association. 

The Hotel Lafayette has now been made 
the regular meeting place of the associa- 
tion. Meetings were formerly held at the 
Hotel Statler. 

Resolutions of regret at the death of T. 
C. Tanke were passed at this meeting. 

A new member, W. H. Kraft, was elected. 

In the absence of William F. Ehmann, 
who has gone to St. Petersburg, Florida, for 
a visit, Alfred O. Bald, secretary of the 
State association, is acting as secretary for 
the Buffalo association. Mr. Ehmann will 
return shortly, together with his father, 
who has been spending several months in 
Florida, 

Charles E. Sunderlin, of Rochester, chair- 
man of the membership committee of the 
State association, is getting right on the 
job to boost the roster of the association. 

In a letter to Alfred O. Bald, the State 
secretary, he announces a plan to divide the 
State into counties and have each county 
have a membership chairman. No appoint- 
ments have as yet been announced. 

Resolutions extending symapthy to the 
widow of Col. John L. Shepherd have been 
drawn up by a special committee appointed 
in this city by President Jennings of the 
State association. The committee’s mem- 
bers were Charles T, Evans, president of 
the local retail jewelers’ association; Eu- 
gene Tanke, Gustav A. Frisch and Alfred 
O. Bald. 

The resolutions are as follows: 

Whereas: God, in His Infinite Wisdom, 
has seen fit to remove from our midst, our 
friend and fellow worker, Col. John L. 
Shepherd, who for fifteen years past, has 
labored so zealously to advance the cause 
of the retail jeweler and the association 
movement, and 

Whereas: We recognize the great debt 
which we, as a craft, owe to him for his 
unselfish and untiring efforts in our behalf; 
for his enthusiastic espousal of any move- 
ment to elevate the standards of the jewelry 
trade, or to educate our members along the 
lines of efficiency, to the end that their 
services to the public might be productive 
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of returns commensurate with the 
bor and experience involved, and 
Whereas: We recognize the great be 
fits resulting from the inspiration of or 
presence at various State association an 
ings, and the fact that some ofthese “a 
ciations owe their very existence to the 
personal calls and earnest solicitation of 
jewelers attendance at these meetings, and 
Whereas: We realize that we shal] men 
see his like again, and that the jewelry 
trade, as a whole, has suffered an irrepar- 
able loss. Because of our desire to express 
in definite form our feeling of respect and 
regret for him who has gone on before, and 
our sympathy for those he has left behind 
be it : 
Resolved: That we express to the widow 
of our deceased brother our heartfelt sym- 
pathy in the affliction she has sustained 
and our hope that He, who doeth all things 
well, will support her in the hours of gor. 
row which are hers. 
Resolved: That a copy of these resoly- 
tions be sent to Mrs. Shepherd, and to the 
publishers of the trade papers, 


time, |g. 








Officers of National Jewelers’ Supply Co, 
Re-elected at Annual Meeting Held 
at Milwaukee 


MILWAUKEE, Wis., April 15.—Officers of 
the National Jewelers’ Supply Co., 20y 
Sycamore St., were re-elected at the first 
annual meeting of the company held in this 
city on Wednesday. The company was or- 
ganized by Wisconsin retail jewelers about 
a year ago as the Wisconsin Jewelers’ Sup- 
ply Co., and shortly after re-incorporated 
with $100,000 as the National. S. E. Dixon 
has been retained as general manager and 
the offices will be continued in the Enter- 
prise building. The report of the manager 
and the officers for the past year was de- 
cidedly favorable and encouraging to the 
members who have devoted considerable 
time and effort in developing this co-opera- 
tive supply company. Stockholders include 
leading jewelers from all parts of Wisconsin. 
The company maintains a staff of salesmen 
who call on the trade regularly. 

William H. Upmeyer, of Bunde & Up- 
meyer Co., was re-elected president. Other 
officers are John Stouthamer, of Stouthamer 
Bros., Milwaukee, vice president; and 
Henry Stecher, of Aug. H. Stecher Co, 
Milwaukee, secretary and treasurer. The 
board of directors includes the following: 
David Goldman, Edward H. Motl, E. F. 
Rohn, Henry Oberst, Edward J. Jensen, 
Milwaukee; John P. Hess, Fond du Lac; 
T. J. Dale, Kenosha; Alva Snider, Beloit, 
and Henry Rank, of Milwaukee. Messrs. 
Oberst and Jensen succeed Ed. L. Feiling 
and Louis Esser, of Milwaukee, who re- 
signed from the board and declined to serve 
another term due to the pressure of their 
individual business. 








A mercantile firm in Canada desires to 
secure an agency on a commission basis for 
the sale of silverware, jewelry, novelties, 
and specialties. Reference. For further 
information write to the Bureau of Foreign 
and Domestic Commerce at Washington, D. 
C., or any of its branches and refer to File, 
No. 34676. 
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DEATH OF BERNHARD ROEDE 





Head of New York Manufacturing Jewelry 
Firm Passes Away at His 
83rd Year 


Bernhard Roede, widely known in the 
jewelry trade as a platinum manufacturer 
and head of the firm of B. Roede & Sons, 
45-49 John St., New York, died Tuesday, 
April 12, at his home in West Hoboken, 
New Jersey, after an illness of some months, 
Mr. Roede, who was 82 years old, had been 
in excellent health until about two years 
ago when he suffered an attack of pneu- 
monia. The after effects of this he never 
got over thoroughly and for the past few 
years, though he frequently made _ visits 
to his office in New York, he was prac- 
tically incapacitated for active work. His 
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last visit to his office was on the Saturday 
before his death. 

Mr. Roede was born in Germany in Jan- 
uary, 1849, but came to this country with 
his parents as a baby at the age of six 
months. His people settled in New York 
where his father started a small jewelry 
store in William St. near where the Brook- 
lyn Bridge now stands, and Mr. Roede grew 
up in the atmosphere of the jewelry trade. 
At an early age circumstances made it im- 
perative for him to go to work and he was 
employed in various concerns and in various 
capacities until at the age of 20 he entered 
the jewelry shop of Louis Bornemann with 
whom he learned the trade of manufac- 
turing jewelry in all its details. Here he 
remained, later becoming foreman of the 
shop. Leaving M. Bornemann he entered 
the employ of Randal, Baremore & Billings 
with which firm he remained a number of 
years until he started in business for him- 
self. 

It was in 1880 that Mr. Roede began 
business on his own account manufacturing 
jewelry and one of his first customers was 
the firm of Benedict Bros., whose patron- 
age he enjoyed until the day of his death. 
He continued in business alone until 1916 
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when he gave each of his two sons an in- 
terest in the concern which was thereafter 
known by the firm name of B. Roede & 
Sons. 

Though not a native American, Mr. Roede 
was American in thought and feeling in 
every way. He was ardently patriotic and 
took a keen interest in the welfare of this 
country. Frank and honest in his business 
dealings, he gained the admiration of his 
associates and customers alike for his many 
sterling qualities. Personally he was a man 
of exemplary habits, devoted to his family, 
while in business he was industrious, thor- 
ough and competent and his energy and 
perseverance as well as his personality had 
strong influence on the growth of his con- 
cern and was manifest in all his work. A 
just and humane man he was ever inter- 
ested in the welfare of all his employes 
most of whom have been from 12 to 35 
years with the concern. 

Outside of business Mr. Roede took an 
interest in a few social organizations; he 
was an honorary member and corresponding 
secretary of the New York Turn Verein 
which he joined at an early age. He was 
also a member of the Arion Singing Society 
of Jersey City and of Hudson Lodge No. 
71, F. & A. M. 

Mr. Roede became a resident of West 
Hoboken 28 years ago and had resided in 
that city ever since. He was twice mar- 
ried, first in 1873, his wife dying eight 
year later. In 1884 he married Miss Bertha 
Knauth who survives him. 

Beside his widow, Mr. Roede is survived 
by two sons, Bernard, Jr., and Harold, who 
were his partners in the jewelry business, 
and by a daughter, Mrs. E. M. Nixon. The 
business will be continued by the sons along 
substantially the same lines as in the past. 








SWISS WATCH TRADE 


United States Consul Reports Discouraging 
Conditions in the Joux Valley—Watch- 
makers Given Work at Road Building 


WasuinctTon, April 16.—The situation in 
the watchmaking industry is very unsatis- 
factory in the Joux Valley, Canton of Vaud, 
Switzerland, according to advices reaching 
here. lt is stated that many firms employ 
only half of their ordinary personnel. 
Others work only three or four days a 
week, so that many workmen are now in 
a difficult situation. The local authorities, 
it is stated, have created a bureau which 
financially helps the unemployed, and the 
number applying increases every day. 

The Commune of Chenit will give work 
to unemployed watchmakers by building a 
road from Orient up to the Charmilles 
mountains. Forty to 50 watchmakers are 
actually working on this road. Owing to 
good weather conditions these men can earn 
a living for themselves and their families, in 
this manner. The good example given by 
the watchmakers in 1914, in building a road 
from La Collisse to Rocheray, proves that 
the watchmakers are able to do road work, 
as well as the delicate work of the watch- 
maker, the report adds. 











Wm. S. Fry, Palatka, Fla., was recently 
robbed. The loss is reported as $2,000. 
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Death of Frank J. Bicknall 


ProvipeNce, R. I. April 16.—Frank 
Joshua Bicknall, identified for the past 50 
years with the crockery and bric-a-brac 
business in this city, died shortly after 
10 o’clock Thursday night at his home, 36 
Carpenter St. He had been in failing health 
since early last Fall, although he had been 
confined to the house only a week previous 
to his death. 

He was the younger son of the late Ed- - 
ward Joshua and Eleanor Proctor (Najac) 
Bicknall. Educated in the public schools of 
this city and the old Providence High 
School, he entered the employ upon his 
graduation of Cahoon & Hall, later trans- 
ferring to the firm of G. & C. P. Hutchins. 
His next connection was with Warren & 
Wood and upon the termination of the 
affairs of this company became one of the 
firm of Wood, Bicknall & Potter, which 
succeeded Warren & Wood in the Hoppin 
Homestead building, corner of Westminster 
and Aborn Sts. 

The business was established by Warren 
& Wood on N. Main St. in 1875, two years 
later, removing to the Westminster St. site. 
In January, 1888, it was succeeded by Wood, 
Bicknall & Potter, Mr. Bicknall’s associates 
being George H. Wood and Joseph H. 
Potter. When the company was later dis- 
solved Mr. Bicknall accepted a position as 
head of the grocery department of the 
Tilden-Thurber Corp. which he retained un- 
til his death. He was known as a faithful 
employe and successful business: man and 
possessed a genial personality which gained 
him a host of friends. 

Mr. Bicknall was married in 1881 to Miss 
Eliza E. Fenner, but his wife died several 
years ago. He was the last of his line, 
his brother, Edward Bicknall, having died 
in 1914. 








Bandits Quit St. Louis Jewelry Store Under 
Unustial Circumstances 

St. Louis, April 5—Henry Koke, pro- 
prietor of a jewelry store at 2518 N. 14th 
St., St. Louis, Wednesday, April 13, fled 
when he saw two badits drive up to his 
store in a sedan, tie handerkerchiefs on their 
faces and start for his door, carrying pistols. 
Koke as he fled, screamed. Frank Otter- 
bach, a clerk, seeing the same thing, dived 
under the counter. 

The bandits, noticing all the commotion, 
turned and left the store. “It’s a madhouse. 
Beat it quick,” they ordered their driver. 

Nothing was stolen. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported the past week: 
Domestic 


Selling Price Silver 


London U.S. Govt. Standard 

Date. Official. Assay Bars. Price. 
Be AD 6 iavicwses 36% 65% 99% 
ye St eee a 34% 62% 99% 
PENS Si.cecewes 34% 61% 994 
YS ee 33% 61% 9914 
April 16 .......... 34% 62% 99% 
ys a ak ee 35% 63% 9914 








Joseph Hyatte, Lexington, Ky., who has 
been operating a repair business on Me- 
chanics St., has added a line of jewelry 
and is remodeling the shop. 
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Tablet for Old John Street Theatre Site Dedicated 











Members of Maiden Lane Historical Society Hold Enjoyable Luncheon and 
Entertain as Guests Stars of Theatrical Profession 














The 10th anniversary luncheon of the 
Maiden Lane Historical Society which was 
held at the Bankers’ Club of America in 
the Equitable building, 120 Broadway, New 
York, last Saturday, proved to be the 
greatest event in the history of this or- 
ganization. The society was started follow- 
ing the publication, in THE JEWELERS’ Cir- 
CULAR, of a history of Maiden Lane, writ- 
ten by Albert Ullman, the historian of the 
society, which appeared some years ago in 
serial form. At that time there were only 
a few members, but it has very 


grown 





. SLOAN, PRESIDENT 


rapidly and at the luncheon on Saturday 
over 300 people were present, including 
many of the most prominent men in the 
jewelry and allied trades. <A feature of 
this luncheon was the fact that members 
of the society were allowed the privilege 
of bringing their wives, and daughters, 
and the event was one which will long be 
remembered by those who had the pleasure 
of attending. 

The luncheon was made the occasion of 
the dedication of a tablet to mark the site 
of the John St. Theatre and the speakers 
and guests of the day included some of the 
most prominent present date exponents of 
the spoken drama. 

The luncheon was scheduled for one 
o'clock but it was sometime after that be- 
fore the guests had all arrived and began the 
discussion of the following menu: 


Cherrystcne Clams 


Essence of Tomate in Cup 
lives 
Emmence of Chicken, a’la King 
Hearts of Lettuce Salad, Russian Dressing 


Celery Almonds 





Fresh Strawberry Ice Cream 
Cakes 


Coffee 





When coffee and cigars had been served 
A. K. Sloan, president of the society since 


its organization, arose at the speakers’ 
table and called for order. He made 
a few appropriate preliminary remarks 
and then introduced Harry C. Larter, 
the “Mayor of Maiden Lane,” as_ the 
master of ceremonies of the day. Mr. 
Larter in his usual excellent manner 
briefly outlined the history of the so- 


ciety and the particular object in view in 
holding the luncheon. He spoke incidentally 
of the growing interest in the society and 
called attention to the luncheon which was 
given the previous Wednesday to Lewis J. 
Mulford, president of the Jewelers’ Circular 
Publishing Co., in honor of his 70 years of 
service in the jewelry trade. Mr. Mulford 
was one of those at the speakers’ table. 

Toastmaster Larter then introduced 
Albert Ullman, historian of the society, 
who delivered a most interesting address 
in connection with the dedication of the 
tablet, 

Mr. Ullman’s speech was in a light vein 
and he humorously detailed the history of 
old New York up to the time of the estab- 
lishment of Maiden Lane on the maps of 
the city, telling of the first discoveries of 
Manhattan before the landing of the Dutch 
and the legends of the Indians as to these 
men and their arrival with their fire arms 
and fire water. 

Speaking of Maiden Lane and its history 
he said: 

But now let us leave the period of Indian 
legend and the era of the late lamented but 
not forgotten cocktail. Accompany me, if 
you please, to the New York Historical So- 
ciety. Our interest is directed toward an 
old map—rather, to be exact, toward the 
copy of an old map. The date is 1664—the 
title “A Description of the Towne of Man- 
nados or New Amsterdam.” For 200 years 
the original chart had lain in the British 
Museum unknown and unsuspected. Thi 
be it noted, is the oldest map of what has 
since become this great metropolis. The 
town was then in its infancy—about 40 years 
old—and the entire community was housed 
below what is now Wall St. The map in- 
licates that Broadway, in those days, was 
indeed a broad way, and it illustrates the 
crookedness of the old streets—practically 
all except Wall St., which, strange as it 
may appear, was the only really straight 
thoroughfare in the town. By the way, 
Wall St. began its interesting career in 1653. 
At that time war having been declared be- 
tween Holland and England, a sudden fear 
seized the inhabitants of New Amsterdam, 
fear of an invasion from New England, and 
they erected a wooden protective wall from 
river to river. The invasion never took 
place, the fear gradually subsided but the 
wall remained. Such is the history of the 
beginning and the end of the first panic in 
Wall St. 

Of special interest to us on this occasion 
is the fact that the map indicates the loca- 
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tion of Maiden Lane. At that time 
a natural path, a little rippling Stream 
— _, a “tag land. The Duck 
called it Maagde aatje—th : 
Path. ; . Maidens 
Now in the course of time—some 10 
ago, to be exact—Maiden | 


it was 


di years 
-ane discover 
that it had a history. As a logical Hi. 


it formed a historical society and as another 
logical sequence it erected a tablet. It de- 
picts the old lovers’ lane, bears the coat of 
arms of the city and explains the Origin of 
the name and the subsequent history of the 
street. 

You may imagine that the Preparation of 
inscriptions for tablets is a simple matter 
Not so. We had calmly and confidently 
made the statement that the name Maiden 
Lane was derived from ’T Maagde Paatge 
and were all ready to cast our explanation 
into perpetual bronze when some one threw 














HISTORIAN 


ALBERT ULLMAN, 
the whole situation into confus‘on by ques- 
tioning our source of information. Not to 
go into a mass of details, suffice it to say 
that we were in a profound predicament for 
a considerable space of time. We searched 
in all directions, found nothing to our pur- 
pose, when suddenly, unexpectedly we came 
upon the record of an old Dutch law record. 
It was a case of stolen cabbages. Now, you 
would hardly expect to find historic cor- 
roboration in a cabbage patch, but so it 
proved to be. The considerate culprit elect- 
ed to steal his cabbages from a. garden in 
'T Maagde Paatje in preference to those 
located in any other part of the town and 
thus furnished us with the data we needed 
for our Maiden Lane tablet. 

As already stated, Ma‘den Lane discov- 
ered that it had a history; also it discovered 
that it was the theatre district of pre- 
revolutionary days, the Rialto, the white 
light section when City Hall Park was up- 
town and there was good hunting in the 
neighborhood of Madison Square. You 
have heard, no doubt, that there were two 
theatres in Nassau St. near Maiden Lane 
and subsequently in 1767 there was estab- 
lished the John St. theatre. It was located 
back of the building now designated by the 
numbers 17 and 19; the entrance was a 
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ture of John St. until the modern build- 
ing erected about a year ago closed it up. 
The neighborhood knew it and constantly 
referred to it as Theatre Alley. A 
The theatrical atmosphere in this city 
about the middle of the 18th Century is 
interestingly re-created for us by the fol- 
lowing announcement : . 
“By his Excellency’s Permission 
At the theatre in Nassau St. 
On Monday, the 5th of March next (1750) 
Will be performed the Historical Tragedy of 
KING RICHARD 3D 
Wrote originally by Shakespeare 
And altered by Colly Cibber, Esq. 
To begin precisely at half an hour after 6 
o'clock and no person to be permitted 
behind the scenes.” 


One hundred and seventy 


fea 


years ago 
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managers were on a more intimate footing 
with the public than they are at present. 
We read, for instance, the following unique 
advertisement : 

“If any Lady or Gentleman possesses 
the farce, the ‘Intriguing Chambermaid’ 
and will lend it awhile to the players, 
it will be gratefully acknowledged.” 
Whether or not the Chambermaid was 

loaned, I have not been able to discover. 

Benefits are evidently an ancient institu- 
tion. Here are some instances: 

“Mr. Jago, humbly hopes that all 
ladies and gentlemen will be so kind as 
to favor him with their company, as 
he never had a benefit before, and is 
just out of prison.” 

Whatever his offense may have been, Mr. 
Jago no doubt needed a benefit. Likewise 
the Widow Osborn, who appealed as 
follows : 


“As ’tis the first time this poor widow 
has had a benefit and having met with 
divers late hardships and misfortunes 
tis hoped all charitable, benevolent 
Ladies and others will favor her with 
their company.” 

There is no record to indicate how many 
benevolent and how many other kinds of 
ladies attended the benefit. 
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New York's second theatre was located 
near Old Slip in the vicinity of Cruger’s 
Wharf. Why this locality was selected is 
not quite clear. However, it may be pre- 
sumed that the Tenderloin must have moved 
away from Maiden Lane and settled near 
the river. In connection with this place of 
amusement we find the following advertise- 
ment: 


“The doors for the Gallery will be 
opened at Four O’Clock, but the pit 
and the Boxes, that the Ladies may be 
well accommodated with seats—not till 
Five—and the Play begins precisely at 
Six?” 

The second theatre did not flourish long 
in spite of its efforts to please the ladies. 

The third play-house made a bold move 
to the up-town region of Beekman St., then 
piously called Chapel St. This was in 1761. 
It began its career successfully by produc- 
ing a comedy (or possibly a tragedy) called 
“The Provoked Husband.” It is not sur- 
prising to read that this appealing title 
drew a large portion of the population to the 
theatre. 

A special notice was issued to ladies in- 
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forming them that if they would have 


places kept in the boxes, 

“please to send a sensible servant to the 

theatre at three o’clock every play day.” 

It will be noted that the servant was to be 
a sensible servant. 

The records seem to indicate that the first 
New York performance of “Hamlet” took 
place in the Beekman St. theatre. 

In regard to this same play-house we find 
the following interesting notices: 


“4 complaint having been several 
times made that a number of Gentlemen 
crowd the Stage and very much inter- 
rupt the Performance, and as it is im- 
possible that the actors, when thus ob- 
structed, can do that justice to their 
parts they otherwise would, it will be 
taken as a particular favor if no Gentle- 
man will be offended that he is abso- 
lutely refused admittance at the Stage 
door, unless he has previously secured 
himself a place in either the Stage or 
upper Boxes.” 

Not only was there trouble behind the 
scenes, but in front as well, for we read that 

“A Pistole Reward will be given to 
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whoever can discover the person who 
was sc very rude as to throw EGGS 
from the Gallery upon the Stage last 
Monday by which the Clothes of some 
Ladies and Gentlemen were spoiled and 
the performance in some measure in- 
terrupted.” 


And now, I imagine, you will understand 
howso Maiden Lane has come to manifest 
an interest in Broadway; howso the Maiden 
Lane Historical Society is met here today 
to recall the historic traditions of the John 
Street Theatre; to commemorate the im- 
permanent art of the actor in permanent and 
perpetuating bronze. And so it becomes my 
privilege and my great pleasure to dedicate 
this artistically appropriate tablet, so that 
even the casual passer-by may pause and 
read and realize that he is standing upon 
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memorable ground, upon the site of an old 
play-house where Shakespeare was in- 
terpreted, where comedy and tragedy were 
enacted, where men were moved to laughter 
and to tears and went forth, we may believe, 
imbued with higher motives and a better 
understanding of their fellow men. 

Toastmaster Larter then introduced John 
Drew, a famous actor, who spoke briefly, 
expressing his appreciation of the honor 
accorded him in being a guest of the society 
and praising the good work which is being 
done by the society. He also talked at 
some length regarding the early history of 
the stage in New York, speaking particular 
of the old John St. Theatre. 

He was followed by Elizabeth Marbury, 
who delivered an eloquent address in which 
she eulogized Mr. Drew and paid her com- 
pliments to the Maiden Lane Historical 
Society for the excellent work which it is 
doing. She declared that the theatre is one 
of the greatest institutions in our modern 
life, that the history of the growth of the 
theatre in New York city is of much in- 
terest, and that the Maiden Lane Historical 
Society should be most highly commended 
for the excellent work it has done and 
will continue to do in the future. She 
pointed out that those of us who live in 
New York are prone to take too little in- 
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terest and are very often indifferent regard- 
ing the many matters of historic interest 
in connection with our own city. She said 
that the visitor within our gates is often 
taken in hand by the professional guide 
and shown the houses of the millionaires 
and the big buildings, but really never has 
an Opportunity to see many of the most in- 
teresting and historic spots in the 
Metropolis. 

Ethel Watts Mumford Grant, the next 
speaker intreduced, after first paying her re- 
spects tc the Maiden Lane Historical So- 
ciety and thanking the officers for the offer 
of being privileged to attend the luncheon, 
called ‘attention to a set of books of old 
plays which she had found, and she then 
proceeded to read from one of these books 
sketches of some of the plays, contrasting 
the drama of that day with the present-day 
offerings, 

She was followed by George C. Odell, 
who is writing a history of the John St. 
Theatre. He delivered an interesting ad- 
dress containing much information about 
this old theatre, the site of which will be 
commemorated by the Maiden Lane His- 
torical Society in the erection of the tablet, 
dedicated last Saturday. 

He asked his audience to consider for 
the moment that they were back at a time 
when New York city contained only 20,000 
people, and he then outlined the history of 
the old John St. Theatre, going into detail 
as to its construction and talking at some 
length about some of the famous players of 
that day. He said that those who were 
engaged in the theatrical profession at that 
time in New York did not compare favor- 
ably with actors who were to be seen in 
the theatres in Europe. 

The last speaker of the afternoon was 
Guy Nichols, who gave an interesting talk 
on the Maiden Lane District as it was in 
his early days. He said that his grand- 
father was a merchant on Maiden Lane 
and that he began his career in that district. 
He mentioned a number of concerns who 
were located at that time in the Maiden 
Lane District and called attention to the 
fact that there were then many hotels in 
the down-town district. His address was 
a reminis¢ence of conditions as they were 
during his earlier life in the Metropolis. 

The tablet, an illustration of which ap- 
pears on the front cover of this issue, con- 
tains the following inscription. 

Near This Site Was Located 
The John Street Theatre 
1767-1798 
During the Revolution While the City Was Occupied 
By Gen. Howe’s Troops British Army Officers 
Took Part as Players and Playwrights 
Here on April 16, 1787. was presented 
Royall Tyler’s Play “The Contrast’ 
The First Comedy by a Native Author 
Produced in America 
Washington While President and a Resident of 
New York City Frequently Attended the 
John Street Theatre 


Erected by the Maiden Lane Historical Society 
1921. 


The program of the afternoon was com- 
pleted at four o’clock. Adjournment was 
then taken, 








Dr. Floyd D. Dayton, president of the 
Oregon State Association of Optometrists, 
was given power to appoint a State-wide 
committee of 25 members to work for 
Portland for the 1925 convention. He hopes 
to have a large factory exhibit there. 


THE JEWELERS’ CIRCULAR 
ALABAMA CONVENTION 





State Retail Jewelers’ Association to Meet 
at Gadsden, May 10-and 11 


BIRMINGHAM, Ala., April 19—The Ala- 
bama Retail Jewelers’ Association will hold 
its annual convention this year in Gadsden 
on May 10 and 11. This will be the asso- 
ciation’s second convention, the first being 
held in Birmingham in May, 1920. 

Although this association is still in its 
infancy, its growth and progress have been 
almost unprecedented. An evidence of its 
influence is shown in the fact that today 
practically every full-fledged jeweler in the 
State is numbered in its membership. 

Through the faithful and untiring efforts 
of its officers the association has been able 
to accomplish some very gratifying results 
during the past year. The constructive 
work that has been done lends added in- 
terest to the coming convention. Every 
jeweler in Alabama is looking forward with 
keen interest to the morning of May 10 
when the convention will be called to order 
by President C. F. Cross in Gadsden, his 
home town. 

Those who know President Cross and 
Secretary E. M. Doering of Anniston, have 
no fears As to the outcome of this conven- 
tion for they have abundantly demonstrated 
their ability to “put things over.” 

A very carefully planned program has 
been worked out, which in detail follows: 


Tuespay, May 10 


of all members and vis- 


9.00: a. mM. Registration 
itors and distribution of badges at 
convention headquarters in the Printup 
Hetel. 
9.304. M. Mecting called to order by President 
Cross. 
Invocation by Rev. A. M. Freeman. 
Address of welcome by Mayor C. A. 
Stevenson. 
Response by J. N. Rose of Birmingham. 
10.00 a. ™. Report cf officers. 
President’s report. . 
Treasurer’s report. 
Secretarv’s repcert. 
Minutes of the last meeting. 
10.45 a.m. Appointment of committees. 


Resolutions, constitution — by-laws, 
auditing—nominating and membership. 


11.00 a.m. Report of delegate to national conven- 
tion—by Aaron Ash. 

12.00 m. Distribution of questionnaire. 

12.30 p.m. Adjourn for lunch. 

2.00 p.m. Meeting called to crder by President 
Cross. 

2.10 P.M. Question bex and discussion. 

3.45r.m. Address by Reid Lawson of Bir- 
mingham. 

4.00 p. M. Discussion. 

4.30 p.m. Adjournment. 

5.00 ep. m. River Trip. 

Wepnespay, May 11. 

9.30 a. mM. Call to order by President Cross. 

9.40a.M. Unfinished business of the previous day. 

10.00 a.m. Address. ‘‘Watch Sales a_ Business 
Builder for Retail Jewelers,” by A. S. 
Flint of the Waltham Watch Co. 

11.00 a.m. Discussion. 

11.154.m. Address by T. J. Crittenden of Bir- 
mingham, “The Business Outlook for 
Fall.” 

12.00 mM. Adjourn for lunch at new Country 
Club. 

2.30 p.m. Call to order by President Cross, 

2.40 p.m. New business. 

3.00 p.m. Report of committees. Resolutions-— 
constitution, by-laws, auditing-—-mem- 
bership—nominating. 

4.00 p.m. Installation of officers. 

4.30 p.m. Selection of next convention city. 

4.45 p.m. Selection of delegate to national con- 
vention at Buftalc. 

5.00 p.m. Adjournment followed by automobile 
ride tc the falls and other points. 

7.00 p.m. Banquet at Printup Hotel. 
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Aside from the “topics sit 
which always prove ut inane ion pict 
practical value, the convention Mil d 
honored by a number of speaker 
nized ability. 

The social phases have bee 
overlooked. Gadsden aan * peer 
time” and her Chamber of Coma 
luncheon clubs are co-operative in sae 
a delightful series of entertainments for me 
Visiting jewelers. , 

On the afternoon of the first day, through 
courtesy of Dr. A. W. Ralls, President 7 
the Gadsden Chamber of Commerce, Visitors 
will enjoy a boat ride on the Coosa tiver 
and an old fashioned “picnic style” frie 
chicken dinner, returning to Gadsden in 
time to enjoy a “movie” at the Imperial 
Theatre. The “fun” planned for the second 
afternoon includes a motor trip. to the 
beautiful Choccalula Falls and in the even. 
ing a banquet at the Printup Hotel. 

Special arrangements have been made for 
the entertainment of the visiting ladies and 
members of the association, 
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Pillage of Saint Elisabeth Shrine 





RECENT issue of the Deutsche Gold. 

schmiede Zeitung says: “The shrine 
of St. Elisabeth in the Elisabeth Church at 
Marburg, as is known, was robbed recently 
by thieving vandals and its art values greatly 
damaged. The sarcophagus, dating back 
to the 13th century, was a work of gold- 
smithery of inestimable value. Twice be- 
fore it has had to leave its habitation, the 
sacristry of the Elisabeth Church; first, 
during the war period of the Reformation, 
the second time in the Napoleon period by 
the command of Jerome. It remained for 
our day for the act of sacrilege to destroy 
the pure harmony of the whole work. A 
pair of rascals lifted the sacristry doors off 
their hinges, with sharp instruments broke 
loose the stones, broke the filigree parts 
that the semi-precious stones were mounted 
with. In this way on two sides, the Christ 
side and the Madonna side, almost all of 
the stones were loosened and torn off to- 
gether with the filigree. 

“The chief plastics of the narrow sides 
were tested for their metal by scratching 
and stabbing; the pearls were nipped off 
together with their nails, the filigreed books 
of Christ and the apostolic attendants were 
chiselled off. 

“The loss of around 200 semi-precious 
stones is not so much regretted as the 
robbery of the filigree pieces, which being 
of gilded copper had no value, but displayed 
the highest craftsmanship of medieval tech- 
nique. They are not able to be replaced. 

“For a fairly true restoration of the 
shrine it is most important, in the Summer, 
that, under the supervision of Prof. Hamann, 
several details be made which comprehend, 
in the entire shrine work, in its fulness of 
architecture and plastic, enamel, filigree, 
punch-work, moulding and engraving.” 








J. H. Henkes, Vincennes, Ind., reports 
that he has invented and patented. an at 
tractive fotm for fraternal charms, whi 
he is now starting to market. 
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Germans Propose to Organize the 
Master Craftsmen 





N a recent issue of the Pforzheimer 

Bijouterie Zeitung appears the following 
concerning the organization of a “ring” or 
working circle of the master-workers to 
promote efficiency of apprentices and crafts- 
men, Our contemporary says: 

“The workshop group (Werkstatgruppe) 
of the German work-union (Werkbund) 
has resolved that those masters most effi- 
cient in the German Empire (sic) who yet 
carry on their shops with craftsmanlike am- 
bition and intelligence shall combine in a 
‘master-ring’ and as storm-troop (Stoss- 
trupp) take in hand the education of the 
rising generation. Master-workmen in all 
kinds of crafts: cabinetmakers, shoemakers, 
tailors, coopers, etc., etc, are included. 
This ‘master-ring’ to consist only of actual 
craftsmen active in the shop and who are 
devoted to the teaching of apprentices. 
Those craftsmen who are ‘formatively’ 
(‘gestaltend’) active are in this consider- 
ation. 

“At present those craftsmen who have 
especially clever master personalities shall 
be proposed for the membership in the shop 
group, then others, so that the personal se- 
lection shall remain guaranteed. Thus by 
improvement of the shop training, that is, 
strict selection of masters as best teachers, 
progress will be made. The slogan 
(Parole) shall be ‘Build up the masters’ in- 
struction, demolish the school.’” 

How does the aim and practice look to 
the jeweler and his bench-workers? Could 
such a “ring” of master-craftsmen in Amer- 
ica be brought to bear on the question of 
advanced efficiency ? 











TRADE CONDITIONS 


Business continves very good with the local 
trade, some of the leading retailers reporting that 
sales have been well up, there having been a good 
deal of wedding business lately, this bringing out 
a good demand for silver, while diamonds are 
holding their own. Watch work continues very 
active. 





A local jeweler was recently arrested on 
a charge of doing a pawn broker’s busi- 
ness without a license. 

L. G. Katzman, of the Geo. Katzman Co., 
has returned after spending a few days in 
Chicago on business, he having called on 
some of the manufacturers there. 

G. F. Geiger, of Lemon & Son, is back 
from a trip to the east, he having been 
unable to attend the April meeting of the 
Louisville Retail Jewelers’ Association, 
which had been postponed a week on ac- 
count of the Style Show. Therefore the 
other officers decided to pass up the April 
meeting, and arrangements will be made for 
a meeting in May. 

E, L. Gray, a local jeweler, who in 1911 
experimented in aeroplane building, with 
the firm of R. O. Reubel & Co., has re- 
cently disposed of a considerable amount 
of machinery which has been in store for 
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some years, the machinery being purchased 
by Costello & Gray, of Memphis, Ind. 
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George A. Green, who has been in the 
employ of the jewelry firm of Galt & Bro., 
1107 Pennsylvania Ave., for over 25 years, 
died on March 18, after an illness of eight 
months, at the age of 55 years. 

At the menthly meeting of the manufac- 
turing jewelers’ section of the Merchants’ 
and Manufacturers’ Association, held April 
14, it was decided to start a campaign of 
education designed to show that Washing- 
ton is fast attaining eminence in the manu- 
facture of jewelry. Advantages of Wash- 
ington as a location for jewelry designers 
were pointed out by C. J. Callahan, chair- 
man of the section. 

The jewelry stores of Washington com- 
pare favorably with those of New York, 
Philadelphia, Chicago and other large cities, 
and in some cases surpass in individual ap- 
peal, according to a well known man of 
the trade, who addressed the retail jewelers 
section of the Merchants and Manufacturers 
Association on April 13. George W. Spier, 
another speaker, called attention to the 
fact that a national conference on the 
scarcity of watchmakers had been called by 
the Council of National Research for May 
19 and 20 in this city. Acting on a resolu- 
tion that was unanimously adopted, Chair- 
man Allen Harris appointed the following 
committee to entertain the delegates: 
George W. Spier, chairman; Charles E. 
Berry, J. L. Whitmore, Sidney W. Straus 
and Sidney Selinger. 








J. Brahm of A. & J. Plaut, wholesale 
jewelers of Cincinnati, was in town last 
week placing orders. 

Albert Totten, a retired manufacturing 
jeweler, represented the Grace Episcopal 
Church at the annual diocesan convention in 
Boston last week, 

Many of the firms closed last Friday 
until Wednesday morning of this week, 
owing to Tuesday being Patriots’ Day, a 
Massachusetts holiday. 

Mr. and Mrs. John L. Thompson and 
Mr, and Mrs. Alton Riley held wedding an- 
niversaries last week. Both Mr. Thompson 
and Mr. Riley are manufacturing jewelers. 

The Whiting & Davis employes will hold 
a dance in Red Men’s Hall Thursday for 
the benefit of their baseball team. The shop 
intends to have a fast nine. 

Two firms in the Bliss building have been 
given notices that they must vacate in 
order to make room for the Domick & Haff 
factory, which firm has found it necessary 
to enlarge its local shop. 

Hollis Bell and Harold Bishop, two of 
the younger manufacturers of the town, have 
been placed on the nominating committee of 
the North Attleboro Board of Trade to 
bring in a list of new officers for the coming 


year. 
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A SILLY SPEECH 





Congressman Attacks Sales Tax and Tries 
to Link Jewelers’ Committee with 
Propaganda with Which They 
Have No Connection 
WasuincTon, D. C., April 15.—Silliness 
of some congressional speeches and the 
Propositions of some congressmen is pro- . 
verbial but few stronger examples of such 
silliness could be cited than that of the 
speech of a prominent congressman last 
week who has demanded an inquiry of 
Congress in regard to a so-called “slush 
fund” being raised to put over the sales tax. 
The congressman, in the speech before the 
House, read a number of documents issued 
by different organizations in connection 
with the sales tax, in the course of which 
he read a letter sent out by the National 
Wholesale Jewelers’ Association to its mem- 
bers asking them to arrange a geographical 
quota for collecting funds for the Jewelers’ 
Vigilance Committee in its general tax fight. 
Reading this in connection with the letters 
of a certain tax association, the congress- 
man tried to make the point that the coun- 
try was being divided up into districts for 
the collection of an enormous fund to “put 
over” the sales tax, and he said he would 
ask for an investigation of the work of 
certain men connected with tax committees 
including the name of the chairman of the 
Jewelers’ War Revenue Tax Committee 
who, by the way, has no connection with 
the tax committees referred to by the con- 

gressman. : 

Altogether, a large part of the time of the 
House was taken up with this speech which 
would never have been made, at least in 
that form, had the speaker attempted to 
verify the facts, nor would he have mixed 
up the propaganda of the jewelry trade 
for a reform in the jewelry tax with the 
work of the tax committee he referred to 
-with which the jewelry committees have no 
connection whatever. 
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New Enterprises. 








Walter Weber has engaged in the jewelry 
business at Lancaster, Wis. 

King & Co. has engaged in business at 
263 Sussex Ave., Newark, N. J. 

A. F. Suskovic & Co. has engaged in the 
jewelry business at Austin, Minn. 

Liebe Bros. is the name of a concern do- 
ing business at 50 Bruen St., Newark, N. J. 

Morris Polen has opened a new retail 
jewelry store at 1956 N. 31st St., Philadel- 
phia. Pa. 

The Herman-Morris Co. is the style of a 
new jewelry concern started at 44 Washing- 
ton St., Providence, R. I, 

C. H. Eulhardt & Co. is the name of a 
new manufacturing jewelry concern at 188 
N. J. Railroad Ave., Newark, N. J. 

“Billy” Laurenz has opened a new es- 
tablishment in Santa Ana, Cal., doing busi- 
ness under the name of the Jewelry Shop. 

The partnership formerly existing be- 
tween Weber, Brooker & Weber has been 
dissolved. Lloyd Brooker and Albert 
Weber will continue the business. 








Otto Arnold has started in business at 
Shell Lake, Wis. 
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Ceneet Me Om THE special session 
That Retains the of Congress hav- 
Jewelry Sales Tax ing started and the 
mill of national legis- 
lation having begun to grind, there will 
come up before the business men of the 
country from now on requests to support this 
and that measure designed to relieve our tax 
burdens, and jewelers will undoubtedly be 
asked by friends or enemies of different 
measures to commit themselves in support or 
opposition thereto. For this reason we make 
haste to issue a word of warning and ask 
the members of the jewelry trade to be 
slow in taking action towards backing any 
particular tax bill. until they have heard 
from their local members and directors of 
the Jewelers’ War Revenue Tax Committee 
that the measure in question is entitled to 
support. 

How many different kinds of tax bills 
there are in the Senate and House today 
it is impossible to say at present, but even 
those that seek to get rid of the excess 
profit and surtaxes by the imposition of a 
direct sales. tax are great in number and 
variety and the majority are bills which 
have features that make them obnoxious to 
the jewelry trade, despite the fact that our 
merchants as a class, favor the “sales tax” 
principle. Some of these bills which are 
thoroughly in accord with the jewelers’ 
views in regard to the sales tax generally 
have an impossible feature in that they re- 
tain the special excise and luxury taxes now 
in effect and simply add the sales tax for the 
purpose of getting rid of surtaxes, income 
taxes and the excess profit tax. The fact 
that a bill proposes to put in effect a sales 
tax or turnover tax is no reason for any 
jeweler to consider that it should have his 
support. 

As the New York Evening Post pointed 
out last week, even the sales tax bills are 
in no way based on a uniform principle, at 
least four distinct methods of taxing sales 
proposed in these measures, 
These are thus summed up by this journal. 

First, a tax on all sales of commodities, 


having been 


real estate, capital assets, and services; sec- 
ond, a tax on all sales of commodities ; third, 
a tax on sales by manufacturers and whole- 
salers only; and fourth, a tax on retail sales 
alone. The distinctions among these differ- 
ent forms are of considerable importance. 
The first plan, designated as a general turn- 
over tax, would make transactions on the 
stock exchanges and salaries and wages sub- 
ject to taxation. Under the second plan 
these would be excluded. Under the third 
plan farm products, timber, and raw ma- 
terials in the hands of the original producers 
would be exempt, and under the fourth, com- 
modities would be taxed only one time, that 
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is, when they passed into the hands of the 
consumer. 

The plan, providing for a tax on all sales 
of commodities, has by far the greatest num- 
ber of advocates. Senator Smoot and Rep- 
resentatives Bacharach and Mott have al- 
ready introduced bills embodying this idea. 
The Smoot bill would exempt from the tax 
all businesses with sales amounting to $6,000 
or less per year. This provision is expected 
to meet the objections of farmers and small 
retailers, and also to simplify the collection 
of the revenue. Estimates of the yield from 
a sales tax vary widely. Senator Smoot be- 
lieves that a tax of 1 per cent, as proposed 
in his bill, will yield $1,500,000,000. 

Most of the measures introduced, while in 
accord with some of the views held by the 
jewelry trade, do not adhere to the very first 
principle for which this and other industries 
are striving, namely UNIFORMITY OF TAXA- 
TION OF THE SALES OF ALL PRODUCTS WITH- 
OUT DISCRIMINATION AGAINST ANY PARTICU- 
LAR LINE, LUXURY OR OTHERWISE. The 
jeweler must bear in mind that the first 
thing for which he is fighting is THE ELIMI- 
NATION OF THE SPECIAL TAX OF FIVE PER 
CENT ON THE SALES OF JEWELRY AND KINDRED 
LINES AND INCIDENTALLY THE SPECIAL TAX 
ON THE SALE OF OTHER SO-CALLED LUXURIES. 
He must impress on his Congressman and 
Senators that no bill will have his support 
that permits the retention of these discrimi- 
natory taxes. In lieu of such taxes, the 
jeweler will support a proper, fair and equi- 
table sales tax that will apply equally to all 
lines of business, but he must not be put in 
a position of advocating the sales tax plus 
a special tax on the lines which he handles. 
His first and foremost interest lies in GET- 
TING RID OF THE PRESENT TAX 
ON JEWELRY AND THE SO CALLED 
LUXURY TAXES BECAUSE IN PRIN- 
CIPLE THEY ARE DISCRIMINATORY 
AND UNFAIR AND NOT BASED 
UPON RIGHT, JUSTICE OR EQUITY. 

These taxes were imposed in war time and 
were acquiesced in only because they were 
looked upon as necessary as a war measure 
and nothing else. They have no place in time 
of peace and must be abolished before a pre- 
cedent is set that will be used to hamper our 
trade and similar industries for years to 
come. The jeweler has advocated a sales 
tax applying to all] industries in order that 
the government might be able to abolish the 
special excise and luxury taxes together with 
the excess profits and surtaxes and still be 
in a position to pay its debts. He has advo- 
cated the sales tax as an alternative method 
of raising money and not one to be used in 
addition to those taxes which now exist. 

The jewelry trade, fortunately is well or- 
ganized and has a competent committee 
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working with committees in other lines of 
; S a ve 0 
industry to look after its interest on the sub 
ject of national taxes. 


We, therefore, feel that too strong em. 
phasis cannot be placed on the warning of 
our trade to the effect that no individual, 
firm, corporation or association in our in- 
dustry take any action endorsing or Op- 
posing any particular measure in Congress 
today, until it has heard from the Jewel. 
ers’ War Revenue Tax Committee as to 
the full meaning of the measure, what its 
effect will be upon the jewelry industry 
and whether or not it is worthy of our 


support or requires our opposition. 





Daylight Saving in HILE “daylight- 
the Eastern Time saving” is al- 
Zone ready in effect in 


some of the large 
commercial centers of the country, princj- 
pally in Chicago and vicinity, this change of 
time by advancing the clock one hour, will 
go into effect in the largest territory and in 
the greatest number of cities Sunday morn- 
ing April 24, and extend therein until Sept. 
25. These are the dates on which the changes 
will be made in the principal cities of the 
Eastern time zone. And the troubles of the 
jewelers will no doubt be increased by the 
fact that for many cities and towns there 
will be two time systems to which clocks 
and watches must be regulateds The most 
important section to be affected of course, 
will be that surrounding New York city 
whose great suburban population working 
on the daylight-saving time of the metropo- 
lis must necessarily conform their time at 
home to that in New York, thus necessitat- 
ing that hundreds of small communities in 
New Jersey and Connecticut and southern 
New York readjust their business and 
school hours to the new time despite the 
fact they are officially on standard time. 
Although the State of New York as a 
State has abolished the daylight-saving time 
schedule, already most of its principal cities 
have made the daylight time the official time, 
action outside the city of New York being 
taken by such cities as Buffalo, Albany, 
Troy, Rochester, Schenectady, Utica, Yon- 
kers, Amsterdam, Cohoes, Cortland, Geneva, 
Glen Cove, Glens Falls, Gloversville, Kings- 
ton, Hudson, Mechanicsville, Mount Vernon, 
Newburgh, Nyack, South Nyack, Oswego, 
Peekskill, Plattsburg, Niagara Falls, Port 
Jervis, Poughkeepsie, Saratoga Springs, Wa- 
tertown, Watervliet, White Plains, etc., as 
well as a number of small towns and vil- 
lages. While the daylight-saving may not 
have been so generally adopted by individual 
cities of other States in the East it has been 
adopted by many large ones, producing a 
railroad problem that will prove vexatious 
in the extreme and one that is apt to cause 
trouble and confusion to railroad officials 
and communities alike. For the railroad 
train-time must be based on the working 
hours of these cities and yet conform to the 
working hours of other towns on the route. 





(Continued on page 124) 
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Milton L. Ernst, 90 Gold St., is serving 
on the grand jury. ; 

Harry Queen, watch repairer, will move 
on May 1 from 71 Nassau St. to 12 John 
St. 
M. J. Straus, formerly secretary of Ham- 
mel, Riglander & Co., 57 Maiden Lane, has 
severed his connection with that concern. 

J. Mehrlust has moved his downtown of- 
fice from 12 John St. to Room 706 in the 
Silversmiths’ building at 15 Maiden Lane. 

Oppenheimer Bros. & Veith, importers of 
diamonds and pearls, 170 Broadway, will 
move their office on May 1 to 527 Fifth Ave. 

On May 1, L. B. Howard, dealer in dia- 
monds, watches and jewelry, will move his 
business from 71 Nassau St. to 12 John St. 

The Gold & Platinum Novelty Co. will 
remove on May 1, from 9 E. 42nd St., to 
new and more commodious quarters at 7 W. 
45th St. 

On or about May 1 the offices of the Peck- 
ham Seamless Ring Mfg. Co. will be moved 
from 14 John St. to new quarters at 180 
Broadway. 

1. Levine & Bro., manufacturers of dia- 
mond mountings and jewelry, now located 
at 106 Fulton St., will move on May 1, to 
171 Broadway. 

The Gem Jewelry Co., 83 Myrtle Ave., 
Brooklyn, is offering to settle with credi- 
tors on the basis of 20 cents on the dollar 
payable in cash. 

On May 1 Baumgold Bros. & Co. will 
move their office from 45 John St. to 71 
Nassau St., where they will combine the 
factory and office. 

The Superior Silver Co., Inc., 188 Hins- 
dale St., Brooklyn, has made application 
for a design patent on a design to be used 
on plated and copper ware for perforating. 

A default judgment for $2,612 has been 
filed in the Supreme Court by the Borov- 
sky Pearl & Diamond Co., against Alfred 
E. Wheeler of 166 W. 23d St. on a 
note. 

Paul E. Levi of Paul & Levi & Co., Inc., 
importers of precious and semi-precious 
stones, is leaving today (Wednesday) on a 
buying trip to the European markets aboard 
the Olympic. 

A meeting of the creditors of M. & H. 
Silver, retail jewelers, Norfolk, Va., will 
be held at the rooms of the National Jewel- 
ers’ Board of Trade, 15 Maiden Lane on 
Friday, April 22. 

Joseph Fisher, importer of diamonds, 
Philadelphia, Pa., will move his local office 
on May 1 frem 87 Nassau St. to 71 Nassau 
St. Mr. Fisher intends to make his per- 
manent headquarters in this city. 

Milton Wodiska has been added to the 
sales force of Berg & Smulian, manufac- 
turers and designers of platinum and gold 
Jewelry, 350 Livingston St., Brooklyn. Mr. 


Wodiska is now calling on the local trade 
and will also cover the eastern states. 

Charles Schmukler, of Schmukler’s Sil- 
verware Co., Inc., 133 Canal St., announced 
the marriage last Sunday of his daughter, 
Lottie, to Leroy Meyer, who is connected 
with B. Goldsmid, 80 Nassau St. 

Frederick H. Larter, of Larter & Sons, 
has returned from a trip to the Orient 
and has reported there is soon to be a 
reunion of the Larter family at which 
sons and grandsons and in fact, the entire 
Larter family is to be represented. 

J. W. Riglander, president of Hammel, 
Riglander & Co., 57 Maiden Lane, is leav- 
ing for Europe to-day (Wednesday) aboard 
the steamship La France. Mr. Riglander 
will combine business with pleasure and ex- 
pects to be gone from five to six months. 

B. Preston, of Preston Bros., manufac- 
turing jewelers and importers of watches, 
100 W. 21st St., will leave to-day (Wednes- 
day) for Switzerland on the steamship 
Olympic. While abroad, Mr. Preston will 
also visit the diamond markets at Antwerp. 

The business of Casselhoff & Marshall, 
importers and jobbers of watches, diamonds, 
jewelry and jewelers’ supplies, now at 41 
Maiden Lane, will be moved to larger 
quarters at 180 Broadway about May 1. 
The firm consists of M. 1. Casselhoff and 
L. Marshall. 

According to an announcement made last 
week, Louis D. Folkart will sever his con- 
nections on May 1 with the B. F. B. Dia- 
mond Purchasing Corpn. now at 84 Broad- 
way. Mr. Folkart will continue in the 
diamond and jewelry business in Room 101, 
at 65 Nassau St. 

J. L. Miller, representing the A. M. For- 
man Co., manufacturers of gold chains and 
bracelets, 35 Warren St., left last week for 
a trip through the middle west and will go 
as far as the Pacific Coast in the interest 
of his concern. Mr. Miller expects to be 
gone about four months. 

The business of William I. Rosenfeld, 
diamond importer, 1 Maiden Lane, will 
be moved this week to the Miller building, 
46th St. and Fifth Ave., where the concern 
has leased large and commodious quarters 
which will be handsomely fitted. William 
I. Rosenfeld is now in Europe. 

Graff, Washburn & Dunn recently ob- 
tained an injunction against the Amalga- 
mated Silversmith’s Union, Local 38, re- 
straining the officers: and members from 
doing illegal picketing in connection with 
a strike declared in December when the 
plaintiffs announced 48 hours work instead 
of 44 hours a week. One of the assaults was 
alleged to have been committed on a man 
with a wooden leg. 

Herbert A. Wolff, trustee in bankruptcy, 


announced last week that on Thursday 
morning, April 28, he will sell the assets of 
the Conjoint Jewelry Corporation, against 
which concern bankruptcy proceedings were 
instituted several months ago. The sale will 
be conducted by Charles Shongood, auction- 
eer, and will be held at the premises of the 
bankrupt concern on Chestnut St. and 
Myrtle Ave., Passaic, N. J. 

The Distinctive Jewelry Co. has been sued 
in the Supreme Court by Joseph Zalowitz 
for $5,600 because it is alleged that the 
defendant engaged him as vice-president and 
failed to pay him $3,000 voted to him, and 
owes him $2,600 for services as foreman 
of the jewelry department in 1919 and 1920. 
Answer to this suit will be filed in a few 
days and.according to the defendant will 
be a general denial of the allegations made 
by the plaintiff, 

Following the dissolution of the partner- 
ship of Alexander & Reames, who were 
formerly wholesale jewelers at Tampa, Fla., 
M. Alexander returned to New York and 
is now making his headquarters at 35 E. 
19th St., where he will continue as a whole- 
sale dealer in jewelry, watches, diamonds 
and jewelers’ supplies. He will sail for 
Europe May 7 on the Lapland to make 
Fall purchases. Mr. Reames will remain in 
Tampa, Fla., where he is engaged in the 
watch repairing trade and sale of watch 
materials to other watchmakers. 

As THE JEWELERS’ CIRCULAR was going 
to press yesterday (Tuesday) morning the 
annual meeting of the Board of Directors 
of the National Jewelers’ Publicity Associa- 
tion was being opened at the Hotel Astor, 
this city. The meeting was called to order 
about 10 A. M. and was presided over by 
Morris Eisenstadt, chairman. According to 
the present plans, the meeting will convene 
two days and will be concluded on Wednes- 
day night with a banquet. Business sessions 
will be devoted entirely to discussing and 
forming plans for the national advertising 
which the association will do during the 
coming year, In speaking to a JEWELERS’ 
CIRCULAR reporter several days ago, Milton 
L. Ernst, one of the New York members 
in charge of the arrangements for the meet- 
ing, said: “The question of national adver- 
tising for the jewelry trade has never been 
more apparent in the industry than it is 
this year. Jewelers all over the country 
see the great need of such co-operative ad- 
vertising and are offering their support. 
As a result a vigorous campaign will be 
planned and ‘Gifts That Last’ will be wide- 
ly advertised during the coming year.” 
On Wednesday night, a dinner will be ten- 
dered by the New York committee to the 
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Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
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‘National committee and representatives from 
all branches of the industry will be present. 
Morris Eisenstadt, chairman of the Board 
of Directors, was the first member on the 
scene, having arrived in this city early last 
week. Not until Monday afternoon did 
many other members appear and from that 
time until the convention opened they were 
constantly arriving. The personnel of the 
Board of Directors consists of the follow- 
ing: Morris Eisenstadt, chairman, Eisen- 
stadt Mfg. Co., St. Louis; M. L. Robins, 
vice-chairman, Chas. Keller & Co., Newark ; 
Harvey E. Clap, secretary, Harvey Clap & 
Co. Attleboro; Geo. J. Hess, treasurer, 
Hess & Culbertson Jewelry Co., St. Louis; 
Henry R. Arnold, D. C. Percival & Co., 
Boston; Louis Barrows, H. F. Barrows & 
Co., N. Attleboro; David Belais, D. Be- 
lais & Co. New York; T. L. Combs, T. L. 
Combs & Co., Omaha; Milton L. Ernst, 88 
Gold St., New York; A. A. Everts, A. A. 
Everts Co., Dallas; J. J. Sommer, J. J. Som- 
mer & Co., N. Attleboro; F. G. Thearle, 
Knight & Thearle Co., Chicago; Edwin 
Massa, Bauman Massa Jewelry Co., St. 
Louis; Henry G. Thresher, Waite Thresher 
Co., Providence ; Col. Harry L. Brown, Wal- 
tham Watch Co., Waltham; Lee Reichman, 
Reichman Bros., New York; P. J. Coffee, 
J. A. & S. W. Granberry, Newark; Chas. 
P. Catlin, Oneida Community, Ltd., Oneida ; 
O. M. Ross, secretary, Canadian National 
Jewelers’ Association, Toronto, Can. 

M. Kraut & Co., Inc., jobbers in jewelry 
and diamonds, have moved from 2935 Third 
Ave. to 134 W. 32nd St. 

E. Meyer, engraver, will move about May 
1 from room 908 at 71 Nassau St., to room 
1101 in the same building. 

William Dixon, Inc., dealers in jewelers’ 
tools and supplies will move on May 1 
from 39 John St., to 119 Fulton St. 

Albert Ginzberg, western representative 
of Eliassof Bros., & Co., sailed April 
15 on the Aquitania for Europe. It is ex- 
pected Mr. Ginzberg will be away several 
months. 

After June 1 Elmer LeRoy Ryer, Opt. D., 
now at 200 Broadway, will be located at 9 
E. 46th St., where he will have better 
facilities for his optometrical work than 
ever before. 

Julius Raunheim, Inc., dealer in pearls 
and pearl necklaces, announced to the trade 
several days ago the removal of the office 
from 170 Broadway to the Harriman Bank 
building at 527 Fifth Ave, 

Meyer Lieberman, a jeweler, at 507 
Livonia Ave., Brooklyn, N. Y., died at his 
home on Tuesday, April 12. Mr. Lieber- 
man was in his 34th year at the time of his 
death, Previous to starting the present 
business Mr. Lieberman worked at the 
bench for several years. 

The annual meeting of E. H. Hufnagel, 
Inc., jewelers, Mount Vernon, N. Y., was 
held at their office, 54 S. Fourth Ave., 
Thursday evening, and the following officers 
were elected: Edward H, Hufnagel, presi- 
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dent and treasurer; William A. Streeter, 
vice-president and general manager; Ches- 
ter H. Holmes, secretary and superintend- 
ent; Willa F. MacCormack, assistant treas- 
urer and assistant secretary. 

Henry E. Cornwell, at one time engaged 
in the jewelry business in this city, died re- 
cently at his home, 152 Greenwich St., 
Hempstead, L. I. Mr. Cornwell had been 
in poor health for some time prior to his 
death. The funeral services took place at 
his late residence on Monday morning, 
April 11. Mr. Cornwell was in his 65th 
year when he died and had been a lifelong 
resident of Hempstead, He is survived by 
three sons. 

Louis Freund, of Henry Freund & Bro., 
65 Nassau St., is now on the Pacific Coast 
in the interest of his concern. Henry 
Freund of the same firm returned to the 
city several days ago after visiting the 
trade in the middle west. Mr, Freund will 
sail for Europe on May 3 aboard the Aqui- 
tania on a purchasing trip and expects to 
be gone about two months. H. A, Peck, 
representing the Freund concern, left on 
Monday for a trip to Baltimore, Washing- 
ton and the south. 

Louis Dietrich, a resident of Brooklyn, 
and formerly engaged in business in this 
city as an enameler on gold, died sygidenly 
on Tuesday, April 12. Mr. Dietrich was 74 
years old and was born in Alsace-Lorraine, 
France, and came to New York City 65 
years ago, making his home for many years 
on Fifth St., Brooklyn. Mr. Dietrich was 
for 25 years a tenor singer in the choir of 
St. John’s P. E. Church, St. John’s Pl, 
near Seventh Ave. He is survived by a 
widow and three daughters. The funeral 
services were held last Thursday evening, 
and on Friday the body was interred in 
Evergreen Cemetery. 

Jacob Riglander of Hammel, Riglantt 
& Co., who sails for Europe to-day was 
the recipient of a beautiful testimonial last 
night from the members of the Adelphi 
Lodge, No. 23, F. & A. M., when at the 
communication of the lodge held at the 
Doric Room, Masonic Hall, 46 W. 24th 
St., he was presented with a gold watch 
with his initials set in diamonds in honor 
of his 50 years as a member of this body. 
Mr. Riglander will be 80 years old on August 
20 and has been connected with the jewelry 
and kindred trades in Maiden Lane district 
for over half a century. 

The thieves who entered the room of 
Isidore Finegold, traveling representative 
for the Granby Mfg. Co., 100 W. 21st. St., 
who was stopping at the Hotel Sherman, 
Chicago, stole about 200 rings worth ap- 
proximately $5,600 according to figures an- 
nounced at the local office on Monday. 
The thieves, as stated on another page of 
this issue, apparently used a pass key to 
gain entrance to Mr, Finegold’s room 
while he was absent from the hotel last 
Saturday afternoon. Most of the loot con- 
sisted of men’s ring mountings with 14 
karat shanks and 18 karat tops. There 
were also a few fancy platinum mountings. 
Only a few of the mountings were set with 
diamonds or colored stones. The thieves 
overlooked a large assortment of bar pins. 

A negro describing himself as George 
Clarke, was arrested last week while rob- 
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bing a shoe store on W. 125th St., and ac- 
cording to the police has confessed to com- 
mitting more than 12 robberies. Among the 
thefts the negro confessed to committing 
was the burglarizing recently of the jewel- 
ry store conducted at 262 W. 125th St. by 
Andrew P. Nahmens. As the result of the 
confession the police have recovered part 
of the loot taken from the Nahmens store 
and have also arrested a man whom the 
prisoner named as the receiver of the 
stolen goods. The theft at the Nahmens 
establishment was committed early ~this 
month and was accomplished by sawing an 
iron bar guarding a window on the rear 
of the store. About $700 worth of mer- 
chandise was stolen. 

A creditors’ committee appointed to in- 
vestigate the affairs of the Davidson Dia- 
mond Jewelry Co., this city, an alleged 
bankrupt, is recommending to the creditors 
the acceptance of a 50 per cent settlement 
on all claims. The committee, which is 
headed by John F. Paulis, of Greenbaum, 
Wolff & Ernst, attorneys for the creditors, 
reported that an investigation of the con- 
cern’s books shows that the assets amount 
to about $26,000, consisting of merchandise 
at cost price, $20,000, and accounts receiv- 
able about $6,000. The liabilities are esti- 
mated at $43,000. The committee found 
that the merchandise consists of a general 
line of gold jewelry, a small portion of 
which is diamond mounted goods. Since 
the meeting of creditors was held last week 
the committee has succeeded in having the 
concern increase its original offer of settle- 
ment from 40 cents to 50 cents on the dol- 
lar. The offer, if accepted, is payable 10 
cents in cash and the remainder of 40 cents 


_ in notes extending over a period of 12 


months. The notes will be indorsed by 
Philip and Samuel Friedlander. An invol- 
untary petition in bankruptcy was filed 
against this concern early in April. 











Many improvements are being made to the 
Robinson factories. 

The D. & V. Co., has changed its name 
to the F. E. Denzer Co. 

Several of the local firms contemplate 
closing for an entire month this Summer. 

David E. Makpeace has returned from 
Florida where he has been spending the past 
several months. 

S. Kind and Louis Block, of the S. Kind 
& Sons, Philadelphia were in the city last 
week looking over lines. 

Forrest J. Andrews a former manufactur- 
ing jeweler who is now living in Maine was 
a local visitor last week. 

George F. Sawyer, of the Electric Chain 
Co., who was a member of the party of 
Massachusetts businessmen who recently 
visited Mexico is very enthusiastic over the 
business prospects with that country. 

Thomas H. Moore, the well known jewel- 
er has been named as chairman of the com- 
mittee in charge of the development of the 
new Hayward field. Mr. Moore was the 
backer of the first ball team Attleboro ever 
had. 














C. LeMaitre & Co., manufacturing jewel- 
ers at 99 Chestnut St., will move about May 
1 to 354 Mulberry St. 

A patent has been issued to Thomas A. 
Edison, Llewellyn Park, West Orange, for 
a nickel-plating process. 

Clarke & Oswald Co., manufacturer of 
ear hoops, at 99 Chestnut St., will move to 
new quarters at 354 Mulberry St., about 
May 1. 

C. J. Bioren left Monday for a trip 
through the New England States in the 
interest of Bioren Bros., manufacturing 
jewelers at 475 Washington St. 

Liebe Bros, is the trade name filed by 
Alvin L. Liebe of 50 Bruen St., Irvington, 
for the optical manufacturing business con- 
ducted at 336 Mulberry St., this city. 

William J. Allsopp of Allsopp & Son, 
manufacturing jewelers at 475 Washington 
St., has returned from a trip through the 
middle west in the interest of his concern. 

King & Co., is the trade name which has 
been filed for the business of manufacturing 
bronze and metal specialties conducted at 
263 Sussex Ave. by Lester B. Haigh of the 
same address. 

Mr. and Mrs. Frederick H. Larter, for- 
merly of Hillside Ave., who are back from 
their trip to Honolulu and California, have 
returned to their home in Asbury Park, 
after a short stay at the Robert Treat 
Hotel. 

C. H. Eulhardt & Co., is the trade name 
which has been filed for the manufacturing 
jewelry business conducted at 188 New Jer- 
sey Ave., this city, by Charles H. Eulhardt 
of 124 Union Ave., Irvington, and Henry 
Cooper of 68 Napoleon St., this city. 

K. Burns & Sons, who conducts a jewelry 
store at Market and Beaver Sts., this city, 
as well as in six stores in Massachusetts, 
have leased a store to adjoin. the lobby. 
This measures 14 by 64 feet. In a center 
window it is intended to have a diamond- 
cutting machine and a diamond cutter at 
work. ; 

Augustus V. Hamburg in an address 
under the auspices of the Forest Hill Com- 
munity Forum, in the Forest Hill Presby- 
terian Church, said that the three big things 
which the city commission, which is to be 
elected next month, would have to accom- 
plish were the immediate removal of the 
city’s educational system from politics, im- 
provement of the traffic system and develop- 
ment of Port Newark. 

William I. Allsopp, senior member of 
Allsopp & Son, manufacturing jewelers at 
475 Washington St., and his son, William 
J. Allsopp, also a member of the firm, 
both of whom are fine golf players, are par- 
ticipating in the New England Golf Tourna- 
ment this week. They will play at Hart- 
ford, Springfield and Boston. Last year 
William J. Allsopp, generally known as 
“Bill, Jr.,’ won the championship at the 
New England tournament. 

The trustee of the estate of Charles C. 
Tinckler trading as Bride & Trinckler, has 
made a final accounting, the report showing 
$6,733 in his hands liable for the payment 
of cost of administration, debts entitled to 
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priority and dividend. A meeting of the 
creditors of the bankrupt will be held at the 
office of Charles M. Mason, referee in bank- 
ruptcy at 210 Essex building, on April 28 at 
10 a. M. for the purpose of examining and 
passing upon the account and declaring and 
directing the paying of the first dividend. 

During the night of April 14 two show 
windows in the front of Robert Bertl’s 
jewelry store, at 46 Springfield Ave., were 
broken and jewelry valued at $269.50 was 
taken. Part of the jewelry on display in 
the window during the day was put away 
for the night, and much was _ inaccessible 
from the breaks made in the window. The 
theft was discovered by Doorman Thomas 
Scully of the Seventh Precinct Police 
Station when he was on his way home at 
6 o'clock in the morning. On the inside of 
one of the windows lay a large stone that 
had been used to knock out the glass. 
Scully called Mr. Bertl, who lives above 
the store, and also notified police head- 
quarters, who sent detectives to work on 
the case. They found that the glass had 
been cut with a glass cutter before the 
stone had been used. Mr. Bertl had closed 
the store at 9 o’clock the night before. 
Among the things missing were a diamond 
ring valued at $125, a diamond La Valliere 
of the same value, and two other small 
pieces of jewelry. 








Trenton, N. J. 





The opening of the Burton Jewelry Store, 
successor to the Morgan Shop, at 5 N. 
Broad St., in the heart of the mercantile 
zone, took place on Saturday, with many 
purchasers from among the week-end 
crowds in attendance. Souvenirs were given 
to buvers on Saturday. The concern ac- 
cepts one dollar a week to start a sale. 

Trenton jewelers will enter with much 
spirit into displays of goods during the con- 
ducting of two special trade days by the 
Retail Merchants’ Division of the Chamber 
of Commerce on Wednesday and Thursday. 
Past events of this kind have been largely 
aided by the jewelers. The dealers in 
jewelry will decorate their windows in a 
Spring-like style, and in other ways make 
their stores unusually attractive. 

John S. Vaughan, located in the Com- 
monwealth building, E. State and Mont- 
gomery Sts., is having many improvements 
made to the three-story brick building ad- 
joining the new Stacy-Trent Hotel, on W. 
State St. The structure will have a marble 
front, while the interior will be made modern 
in every particular. Mr. Vaughan may 
establish his business on the first floor of 
the property later in the year or early in 
1922, 








The National Jewelers’ Bureau is now 
located in room 506 of the Liggett build- 
ing, Detroit, Mich., having removed from 
1020 Smith building where the bureau was 
located for several years. In addition to 
the auctioneer service this organization has 
become one of the largest buyers of com- 
plete stocks in the country. The new loca- 
tion is in the heart of the jewelry section 
of Detroit and the facilities for handling 
business are largely increased. 
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i .,  _ 
Around New York and other large Centters 
having daylight-saving time, local and subur 
ban trains will be run to conform with the 
city time and time-tables for such will be 
marked “daylight-saving time” while through 
trains to the west and south, etc., will rong 
tinue to run on Eastern standard time and 
the clocks in the big terminals wil] Probab} 
bear that time. Railroads are making an of. 
fort to conform in spirit to the daylight. 
saving time of the communities which they 
serve but will not always be able to issue 
special local time tables using ‘this time. 

To the jeweler (who is accepted by the 
public as the authority on time and the regu- 
lator of time pieces) this so-called double 
standard of time cannot prove of any advan- 
tage whatsoever. On the other hand, it js 
apt to cause annoyance and controversy with 
customers. The benefits which daylight-say- 
ing has given to the mass of workers in the 
urban sections of our country are so great 
that they will hold on to any means of say- 
ing this hour of daylight in the Summer 
time that is possible for them to use, and 
they will put daylight-saving in force in 
some way. Therefore in the interest of uni- 
formity if for nothing else, we feel that the 
jewelers of the Eastern time zone, at least, 
should be strong advocates on the bill now 
in Congress to establish daylight saving time 
officially in this zone which contains the 
great manufacturing centers and the popula- 
tion most benefited by its adoption. This 
measure, if passed, beside conferring the 
benefit of the extra hour of daylight on the 
population so greatly desired, will be of great 
benefit to railroads and incidentally to the 
jewelers by getting rid of the double stand- 
ard and the confusion and annoyance which 
must necessarily follow it. 























Canada Notes. 





Sterling Jewelers, 203 Queen St., are 
registered at Toronto. 

Ernest Vaillancourt, jeweler, is registered 
at Coaticooke, Que., by Marie Larochelle. 

W. W. Porte, Brighton, Ont., is selling his 
stock of jewelry, and will continue in busi- 
ness as an optician only. 

On April 8, the store of Joseph Resler, 
jeweler, 915 St. Lawrence Boulevard, Mon- 
treal, was entered by burglars, who broke in 
the back door and obtained goods valued at 
over $2,000, including watches, bracelets 
a number of diamond rings and_ several 
other articles of jewelry. 

McGleashan Clarke Co., Ltd., of Niagara 
Falls, Ont., silversmiths, goldsmiths and 
electro-platers, have been incorporated under 
the laws of Ontario with a capital of $600,- 
000. The provisional directors are Edwin G. 
Long, Bertram K. Johnston, Gerald M. 
Malone and others. 

The sympathies of the trade and a large 
circle of friends are extended to Edmund 
Scheuer of the firm of Edmund Scheuer, 
Ltd., Toronto on the death of his wife, Rose 
Scheuer (nee Jacobs), on April 10, follow- 
ing closely on the decease of his father, the 
late Benno Scheuer. 

















William Jaquiery of this city has been 
granted a patent on a snap-fastener stud. 

Mr. and Mrs. George Flagg of Newport 
returned the past week after spending the 

i in Florida. 
ts Flint has sold his 30-foot class 
sloop Wanderer VIII, built by Herreshoff, 
to New York parties. 

William H. Goodgeon, Westerly, is serv- 
ing as a petit juror in the Superior Court 
for Washington County. 

Mr. and Mrs. Harry M. Mays are at 
their home at Warwick Neck, after spend- 
ing 11 weeks in the south, 

The Herman-Morris Co., Inc., is the style 
of a new jewelry concern that has started at 
44 Washington St., this city. 

Mr. and Mrs. Erling C. Ostby and Miss 
Virginia Ostby returned last Thursday 
after a three weeks’ trip to Bermuda. 

The case of Anthony Cianci against the 
United Wire & Supply Co. was called in the 
Superior Court before Judge Brown last 
week and defaulted. 

The American Eyeglass Chain Co., 36 
Garnet St., is owned and conducted by the 
General Mfg. & Exporting Co., according 
to information filed at the office of the city 
clerk. 

George F, Sawyer, treasurer of the Im- 
proved Seamless Wire Co. of this city, and 
treasurer of the Electric Chain Co. of 
Attleboro, has returned from a trip to 
Mexico City. 

J. Edgar Morralley is now New England 
sales representative for the Warwick 
Sterling Co., 36 Garnet St. He was for- 
merly buyer of the silverware department 
of the J. A. Foster Co. 

The Beverly Electroplating Co., 7 Beverly 
St. is being conducted by Frederick C. B. 
Strong of Pawtucket and George C. John- 
son of this city, according to information 
filed at the city clerk’s office, 

Walter P. Misch, of Caesar Misch, Inc., 
was elected Worshipful Master of Redwood 
Lodge, No. 35, of Masons, at the annual 
meeting last Monday evening. James 
Hawes was elected a member of the Red- 
wood committee. 

At the annual meeting of the Rotary 
Club of Providence last Monday night, gold 
pencils, donated by former President Eugene 
Hough, now of Chicago, were distributed 
among fifty members whose record in at- 
tendance was 100 per cent. 

Richard F. Sanderson, manager of the 
Art Metal Co., sailed last week from New 
York for a three months’ trip in Europe, 
combining business with pleasure, and con- 
templates visiting England, Spain, France, 
Holland, Italy and possibly Germany. 

“Bob” Schilze, who has been for the past 
12 years associated with an old established 
firm of manufacturing jewelers, is now con- 
nected with the Frank L. Wilmarth Co., 
of this city, and will cover the western 
territory for this concern in the near future. 

The partnership hitherto existing be- 
tween Alfred J. Di Meo and Isidore A. 
Di Meo, under the firm style of Di Meo 
Bros., manufacturers of jewelry, at room 
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303, 131 Washington St., has been dissolved 
by mutual consent, the latter retiring. The 
business will be continued by Alfred J. 
Di Meo. 

An offer in settlement of, the affairs of 
the A. H. Bliss Co., now in the hands of a 
creditors’ committee, has been submitted. to 
the creditors, and is under consideration. 
The preferred creditors will be paid in full 
and the offer is to pay the unsecured cred- 
itors 30 per cent in cash on or- before 
May 15. 

Among the jewelry buyers reported in 
this city and vicinity the past week were 
the following: S. Kind and Louis Block of 
S. Kind & Sons, Philadelphia; Mr. Judis of 
Leonard Krower & Co., New Orleans, La., 
also Messrs, Krower and Mattis of the same 
firm; Messrs. Cohen and Hahn, Hahn & 
Newstadt, Cincinnati, O.; Mr. Mess of 
the Oval Mfg. Co., New York city; G. M. 
Braham of A. & J. Plaut, Cincinnati, O.; 
Messrs. Reich, Weitz and Arons, all of 
Marshall, Field & Co., Chicago. 








Birmingham, Ala. 





C. F. Cross, Gadsden, Ala., president 


of the Alabama Retail Jewelers’ Asso-. 


ciation, has been here on business during 
the past week. 

Wm. G. Bromberg, of Bromberg & 
Co., has returned from a two weeks’ 
visit to New York city, where he has 
been on business. 

M. F. Doering of Anniston, Ala., who is 
the State secretary for the Alabama Retail 
Jewelers’ Association, was in town during 
the past week on a business trip. 

C. H. Spencer, vice-president of the 
Norris-Alister-Ball Co., Chicago, accom- 
panied by his wife, spent a few days here 
en route for the Mississippi Coast. 

W. G. Bromberg, of Bromberg & Co., has 
returned from Chattanooga, Tenn., where he 
has been on business. F. W. Bromberg, of 
this same firm, has been spending several 
days in Chickisaw, Ala., but has returned. 

Charles Siegman, Herbert S. Clark, 
Henry H. Moulton, S. Reid Warren, 
Charles B. Bartlett and Jesse H. List- 
man, the commissioners of the Gorham 
interests, visited the jewelers of this city 
March 31. 

The BirminghamAthletic Association will 
award one silver medal, one gold medal, one 
bronze medal, one sterling silver loving cup, 
three sterling silver vases, and seven silver 
goblets, in the near future, to the Birming- 
ham newspaper mens’ golf tournament, 
which will be held at the Roebuck Country 
Club next week. These are now on display 
in the show windows of the Jaffee Jewelry 
Co. 

The jewelers of this State are all planning 
a big time in Gadsden, on May 10th and 
11th, which will be the annual meeting of 
the Alabama Retail Jewelers’ Association. 
The jewelers of this city are planning to 
drive automobiles through the country. from 
here to Gadsden, and pick up jewelers from 
the several small towns between here and 
there. “There will be be something doing 
all the time,” said C. F. Cross, who is now 
the president of the association, and who has 
been here several times during the past 
month making plans for this big celebration, 





Adams has 
vacation in 


L. W. Adams of Singleton & 
returned from five weeks’ 
I‘ lorida. 

M. N. Smith, Carl D. Smith and Nelson 
Smith, of Smith, Patterson Co., are in At- 
lantic City, where thep will spend a short 
vacation. 

A, charter of incorporation has been 
granted to the American Jewelry Associa- 
tion, with a capital of $100,000. The in- 
corporators are Leroy P. Burns of Wal- 
tham, Arlington E. Burns of Boston and 
William L. Pullen of Newton Centre. 

Charles Ratsch, for many years at 345-A 
Washington St., passed away Sunday, April 
10. He was one of Boston’s oldest watch- 
makers and was known to all the trade as a 
workman of exceptional ability. At the 
time of the Boston Fire, in 1872, he was 
with A. Paul Co.,,and later started in busi- 
ness for himself on Bromfield St., near the 
corner. of Washington St. He specialized 
in the finest standard watches, made both 
in this country and abroad. 

May 10 is. to be an epoch-making event 
for the New England Jewelers’ Institute, 
Milford.. On that date it is planned to hold 
a flag raising with a patriotic program of 
great variety, a reception to the many bene- 
factors of the institution, including Colonel 
Osgood, Conover Fitch, Col. Harry L. 
Brown and many others. The institute now 
has 20 students. One of them, named Wil- 
liam Russell Davie, a young man from 
Dundee, Scotland, came from the land of 
the heather to take the course. He re- 
ceived a prospectus a day or two before he 
sailed for this country and this decided him 
to come straight to Milford. In order to 
boost the institute wholesalers and retailers 
in Boston and elsewhere are including a 
specially prepared pamphlet relating to the 
institute in their mail. 

The trade will regret to learn that Miss 
Eliza M. Bucknam, head of the gold mark- 


‘ing department of Smith, Patterson Co., is 


dead, as the result of an attack of bronchitis 
followed by heart failure. A few weeks 
ago she celebrated the 75th anniversary 
of her birthday, the employes of the com- 
pany and many other friends joining in 
the party given in her honor. Thirty-two 
years ago she entered the services of the 
company, in whose growth she played by no 
means a minor part. She was, indeed, more 
than an employe. The principals of the 
company regarded her more as a dear and 
loyal friend and helpmate. When she 
started in she was in sole charge of the 
gold marking department, and as this phase 
of the business spread had the direction of 
four assistants. She was noted throughout 
the trade for her quick wit and repartee and 
great ability. in her particular line. For 
many years she came in contact with the 
manufacturers, knew all about their trade 
marks, discounts and prices, and was al- 
ways one of the first to call attention to 
any mistakes. Numerous were business 
friends in New York, Newark and Phila- 
delphia, and everyone in the store loved 
her as an employe of marked distinction 
and of most amiable and cheerful disposi- 
tion. 
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To Jewelers Who Use 
Imitation Watch Materials 





What would you think of a jobber who sent 
you imitation watch oil? 


What would you think of a druggist who filled 
a prescription for you with imitation 
materials? 


What would you think of a painter who mixed 
his paints with imitation white lead? 


What would you think of a man who tried to 
use counterfeit money in his payments to you? 


You'd avoid these people, wouldn’t you? 


| What, then, do you suppose your customers 
. would do if they even suspected that you used 
imitation materials in the repairing of their 
| watches? 


Why run such a risk? It doesn’t pay. Your 
competitor may advertise at any time that he 
uses genuine materials only. See where that 
would put you? Better use the genuine 
materials altogether and be on the safe side. 


A new net price list of the genuine Illinois 
materials will be mailed upon request. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes. 





Fred Perry, of the Ford-Perry Co., visited 
the trade in Cincinnati last week, 

S. M. Grossman & Co., formerly located 
in the Mallers building, have moved to 
Suite 1501, 7 W. Madison St. 

Harold K. Green, representing Dowd & 
Rogers, left last week for a business trip 
through the northwest territory. 

Chris Tiene, buyer for McDonald Bros., 
Minneapolis, spent last week in Chicago 
buying merchandise for the concern. 

Joseph Kucira, of the Norris, Alister- 
3all Co., has left the city on a short busi- 
ness trip. Charles M. Slemmons, of the 
same company now on a business trip in 
Wisconsin, will return to the city next 
week, 

Edward L. Stern, of Jacques Kreisler & 
Co., New York, spent a few days here last 
week visiting the Chicago office of which he 
was formerly manager. He was en route 
to the Pacific Coast where he spends a few 
weeks visiting the trade. 

C. H. Spencer, vice-president of the Nor- 
ris Alister-Ball Co., has recently returned 
from a month’s trip through the South. 
S. Y. Ball, president of the concern, is ex- 
pected back in Chicago May 1. He is 
now in San Francisco, Calif. 

C. H. Knights, of C. H. Knights-Thearle 
Co., Columbus Memorial building, has just 
returned from California. Mr. Knights, 
who was on the west coast for three and 
cne-half months, says that the retailers are 
doing fairly well with the tourist trade. 

Mrs. Esther Rushmer, of the Rushmer 
Jewelry Co., Pueblo, Colo., spent one day 
here enroute to New York and _ Boston. 
During her stay in the east she will spend 
much time at the factories and about two 
weeks in Boston attending a Christian 
Science conference. 

W. J. Meister & Codd, is the name of a 
recently incorporated company which will 
manufacture jewelry and other articles. The 
incorporators are: W. J. Meister, August 
Clemens, and Walter Wenzelaff. They in- 
corporate for $10,000 and the concern is 
located at 5 N. Wabash Ave. 

Ernest Block, representing the Louis 
Stern Co., Providence, left Sunday for Cin- 
cinnati and other cities of the middle west. 
Just before leaving the city Mr, Block suf- 
fered the loss of a new tire, the rim and 
lock from his car which was standing in 
front of the Blackstone Hotel. 

Signs of Spring are in evidence in Chi- 
cago where jewelers are looking through 
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their safes and closets for last year’s fish- 
ing pole and line. Jobbers are calling on 
dealers and the conversation soon turns 
from jewelry to hunting and fishing in the 
north woods. Spring is in the air. 

Frank Hillinger, who recently became 
identified with R. J. Hillinger & Co., in the 
Silversmiths building here, has just  re- 
turned from his initial trip for the com- 
pany. He is preparing to leave again this 
week for a two week trip covering St. 
Louis, Kansas City and adjacent cities. 

A. C. Becken, of the A. C. Becken Co., 
who has been spending the past six weeks 
in Arizona, will be back in the city, May 
Ist. The A. C. Becken Co. is now installing 
new wall display cases which will be used 
for silverware displays. 
putting in an elaborate phonograph demon- 
strating room. 

Henry Volkman, of Volkman & Sons, 
jewelers, Kankakee, Ill, spent two or three 
days in the city last week and called on 
friends in the trade here. Mr. Volkman 
said that he was putting in most of his 
leisure time playing golf. Other visitors 
to the trade during the past week included: 
E. M. Breneman, Esterville, Ia.; J. O. 
Ewing, Atlanta, Ga.; A, J. Markert, Wil- 
mington, Ill.; W. Sandrock, Ashton, II. 

Members of the trade here have been 
inquiring for the whereabouts of ‘Mike” 
Atz, member of the firm of Atz Bros., lo- 
cated in the Heyworth building. He had 
not been in his office for a few days and 
calls around the city were fruitless. And 
then, late last week, just by accident, it 
was made known that Mr. Atz had secret- 
ly married and taken a trip to New York 
where he is said to be spending his honey- 
moon. 

The Robbie Invisible Link Co., is the 
name of a recently incorporated company 
located at 608 S. Dearborn St. The com- 
is capitalized at $50,000 and 1,000 


pany 
shares of no par value. The incorporators 
are Harry Brewer, William Norwood, 


Robert W. Johnson, and Arthur W. Brom- 
stedt. The new company will manufacture 
and deal in links, jewelry, notions, pins, etc. 
‘The charter was granted under laws of 
Illinois, April 10, at Springfield. 

Lester Katzman, with the jobbing firm 
of George Katzman & Son, of Louisville, 
Ky., spent a few days in the city last week. 
The visit was the first time Mr. Katzman 
had been in Chicago for five years, when 
he was here on a honeymoon. As _ the 
guest of Arthur Lundquist, Chicago mana- 


This firm is also 


ger for Geo. H. Fuller & Son Co., and F. 
S. Spears, also of the same company, he 
was taken about the city on an extensive 
auto trip. After the sightseeing tour, he 
said Chicago had changed quite a little in 
half a decade. 

B. J. Hagamann, president, and H. C. 
Stern, chairman of the entertainment com- 
mittee, Illinois Retail Jewelers’ Association 
have about completed the arrangements for 
the annual convention at the Sherman 
House on May 2, 3, and 4. Practically all 
the exhibit space has been spoken for and — 
the indications are this will be a most suc- 
cessful meeting. Among the speakers on 
the program are John Hardin, president 
of the Chicago Jewelers’ Association, Harry 
Freund, of the National Jewelers’ Publicity 
Assoqiation, A. 'W. Anderson, secretary 
of the American National Retail Jewelers’ 
Association and Joe Mazer, of the Combs 
& Mazer Co., Omaha, 

“Billy” Little, of Geo. H. Fuller & Son 
Co., came back to Chicago, April 14, aftes 
concluding an extensive trip to the west. 
His western trip took him all through Cal- 
ifornia and Washington, as well as other 
points. He arrived after stopping over for 
a day at Minneapolis, Minn. He said that 
the west was just feeling the effects of de- 
fression which the Chicago trade felt 
around Christmas time. It is said to take 
about six months for a wave of prosperity 
or depression to travel from New York to 
the West Coast. Mr. Lamb’s trip was full 
of excitement. He said that the 72 hour 
train ride from Seattle to Minneapolis was 
through a constant snow blizzard. And on 
his way up the coast about two weeks ago 
he was on board the Steamship Princess 
Adelaide when it received the “S. O. S.” 
wireless message that the Steamship Gov- 
ernor had been rammed broadside by the 
Steamship West Hartland, a_ freighter 
bound for India. “The Governor sank in 
about 50 minutes,” he said. “One hundred 
and seventy-five people and the crew were 
saved and 9 were lost.” 

A 60 mile gale which swept Chicago, last 
Friday and Saturday, accompanied by rain, 
snow and hail, proved to be quite an ad- 
vertising opportunity for Spaulding & Co., 
retail jewelers, Van Buren and Michigan 
Aves. The wind whistling around the 
corner from the boulevard almost swept 
pedestrians off their feet, so a man ‘was 
posted at a private side entrance on Van 
Buren St. and all the woman pedestrians 
were invited to pass through the store and 
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avoid fighting the heavy lake gale at the 


corner. 

William McQuillan, identified with Mount 
& Woodhul, New York, spent a few days 
in the city last week calling on the dia- 
mond trade here. 

Sam Liebson, William Shapiro and J. H. 
Manheimer, all of Louis Manheimer & Bros., 
Columbus Memorial building, Chicago, left 
for their respective territories last Monday. 

Morris Morritz, with the Stein & Ellbo- 
gen Co. has just concluded a business trip 
through Minnesota and Wisconsin. M. 
W. Silverberg, of the same company, has 
just returned from a short trip and is 
leaving for the middle west this week. 

A. L. Hancock, representing the Bassett 
Jewelry Co., has just started on a trip to 
cover the trade in Wisconsin and Indiana. 
N. T. Sherwood, of the same company, left 
the city last week on a southern trip. Both 
these members of the trade will be back 
in the city about the middle of May. 

As the head of an entertainment commit- 
tee, Rud Noel has proven himself. He has 
just finished serving a term as chairman 
of the Elks’ Club entertainment committee 
here, and with his retirement he is able to 
show the biggest and best balance ever made 
on the books of the club by any officer act- 
ing in this capacity. He is figuring on 
taking some nice little trips this Summer, 
for the club has presented him with a beau- 
tiful traveling bag, in appreciation of the 
manner in which he entertained the 5,000 
members on various occasions. 

The next regular monthly meeting of the 
Chicago Jewelers’ Association will be held 
in the Ivory Room of Mandel Brothers, 
April 19th at noon. John H. Hardin, pres- 
ident of the association annoynced that an 
application for membership to the associa- 
tion for Fred Blauer & Co., will be pre- 
sented at the meeting. The application of 
Atz Bros., for membership: will be voted at 
the same meeting. He also announces that 
the next annual convention of the Nationa) 
Wholesale Jewelers’ Association will be 
held at West Baden, Indiana, May 6, 7, 8 
and 9. A number of the trade here have 
been talking about this event and it is ex- 
pected that there will be a record attend- 


ance. 














Clarence Loeb entertained several out of 
town jewelers at the opening ball game at 
League Park Wednesday, April 13th. 

Hubert Hornung, Brookville, Ind. mo- 
tored in for the opening of the baseball sea- 
son during the week and watched the 
“Reds” trim the “Pirates” on opening day. 

J. M. Plaut, jeweler, paid $11,500 for a 
frame duplex apartment house at 693 Glen- 
more Ave., Avondale, which he purchased 
from H. W. Beneker. The investment prop- 
erty is on a lot 50 by 135 feet. 

John Gerwin reached home from a road 
trip in time to take in the opening game 
along with other workers from Cohn, Hahn 
& Newstedt’s. Max Kohlhagen, Lebanon, 
O., was a visitor at the firm’s offices during 
the week. 

Harold Ausmann, St. Mary’s, O., brought 
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his bride to Cincinnati during the week, and 
took in the opening ball game as guests 
of Sol Wise. Mr, and Mrs. Chase Hoff- 
man, Springtield, O., also were here for the 
same event. 

Will Blenke, of A. & J. Plaut, who re- 
turned Thursday after finishing the trip 
started by Joseph Rosenbaum, who was 
taken ill, brought the good news that Mr. 
Rosenbaum is recuperating very fast at 
Denver, where he went after being taken 
ill. 

James Bluett, 63, who has been doorman 
at the Loring Andrews Co. for many 
years, dropped dead while at duty Wednes- 
day, April 13. He had served as a police- 
man on the Cincinnati force for 34 years 
prior to going with Loring Andrews. A 
widow and several grown children survive 
him, 

Julian Schwab and Clarence Loeb have 
been calling on the material men in an ef- 
fort to organize them into a group within 
the National Wholesale Jewelers’ Associa- 
tion, prior to the national convention at 
West Baden, Ind., May 5, 6, 7. Many local 
jewelers are expecting to attend the con- 
vention as the proximity of West Baden is 
a big inducement. 

Practically all the big wholesale and job- 
bing houses are now closing their places 
on Saturday afternoons for the Summer 
season. L. Loeb & Sons started the latter 
part of March as they have done for a 
number of years. Albert Bros., Frohman & 
Co, and others are also doing the same 
thing. Others who have not done so in past 
year are falling in line this year and prac- 
tically all of them will probably be closed 
on Saturday afternoons when June 1 rolls 
around, 

The members of the Wholesale Jewelers’ 
& Manufacturers’ Association who were not 
present when resolutions were adopted on 
the sales tax question were asked during 
the past week to add their signatures to the 
resolution which will be sent to Congress- 
men Longworth and Stephens of Hamilton 
County. Letters are also being written to 
the Congressmen asking that they use their 
efforts to have precedence given to the In- 
ternal Revenue tax over the tariff at the 
present session. 

Members of the local Wholesale Jewelers’ 
& Manufacturers’ Association are enthused 
over the return to the Chamber of Com- 
merce of W. C. Culkins, as executive sec- 
retary, as they see greater activity for 
their organization in the move. Several 
years ago when Mr. Culkins was in the 
same position and before he left to accept 
the position with the city as Commissioner 
of Street Railways, his efforts aided the 
jewelers to accomplish much that proved of 
benefit to their organization. Since that 
time some question has arisen as to whether 
the organization should continue its affilia- 
tion with the chamber but the return of 


Mr. Culkins is believed to have eliminated | 


that doubt in the minds of members who 
had thought about withdrawing. 





Gregory Del Duce, Niagara Falls, N. Y., 
reported recently that his store window had 
been smashed and goods stolen, the value 
of which was not estimated in the report 
given the police. 
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The Edwa 
has completed its inventory. 





Benjamin Stiffelman, of Stiffelman & 
Cohen, is in St. Louis on business this week 


C, L. Daniels, of the Cady & Olmstead 
Jewelry Co., is in New York on a bu in 
trip. ying 


Mrs. E. L. Donaldson and son Phili 
have returned from a six weeks’ Visit ?, 
California. ” 

Thomas McAnce, formerly engraver for 
the Green Jewelry Co., has opened a sho 
of his own in the Ricksecker building. 

Gus Neudeck and a party of newly elected 
city commissioners of Kansas City, Kans. 
have returned from a fishing trip to Lake 
l‘orest. 

L. P. Firstenberger, of the Woodstock. 
Hoefer Watch & Jewelry Co., attended the 
State convention of the Kansas Retail 
Jewelers’ Association last week, 

H. L. Barton, formerly in business jy 
Bethany, Mo., has bought the Sutton jewelry 
store in Trenton, Mo., and will conduc 
it under the name of Barton Bros, A 
brother will be associated with him. 

E. B. Wiser, of the Porter & Wiser 
Jewelry Co., will leave early in May for a 
trip to China and Japan. He will visit 
his daughter, Miss Edna Wiser, who is a 
missionary in Tokio. Mr. Wiser will be 
accompanied by H. F. Sloane, of New York 
city. 

The Greene Jewelry Co. is putting in a 
dye-cutting machine and a drop press, as 
well as several other smaller machines, 
This company has a great many orders 
for sport trophies and the machinery being 
installed will enable the concern to handle 
the business more easily, 

E, H. Kiger and E. A. Warner, of the 
C. A. Kiger Co., have returned from Hutch- 
inson, Kans., where they attended the 
annual meeting of the Kansas Retail Jewel- 
ers’ Association. Mr. Kiger gave a talk 
on “Business Conditions” and Mr, Warner 
on “Values of Advertising.” 

Among the recent visitors in the city 
were: William J. Hoffman, of Frank E 
Reynolds, Dodge City, Kans.; E. M. Mit- 
chell, Baxter Springs, Kans.; D, Carl 
Burchett, Kirksville; W. S. Stafford, 
Pleasant Hill; H. H. Neff, Spring Hill, 
Kans.; M. A. Lewis, Bonner Springs, 
Kans.; T. S. Lidstone, Dearborn; Joseph 
W. Schmandt, Holden; L. H. Smith, Ad- 
rian; Stephen A. Douglass, Appleton City 
and Aurora; Charles Remington, Urich; F. 
J. Beely, with A. S. Eby, Bartlesville, Okla, 

The C. A. Kiger Co. is now located on 
the fourth floor of the Firestone building, 
20th St. and Grand Ave. They have 800 
feet of floor space, four times as much 4 
their former location. This is the firs 
wholesale jewelry company in the city 1 
move out of the up-town district. They att 
within three blocks of the Union stati. 
A great many wholesale firms, in other 
lines, are moving in this direction and tt 
is believed that eventually much of the 
wholesale business of the city will be in and 
around this district. 
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E. F. Mechler, jeweler at Marshfield, 
Wis., has returned from a business and 
pleasure trip to Wisconsin points, which 
included a visit with relatives in Kilbourn 
City, his old home town. ’ 

Ww. J. Graff, Boscobel, Wis., dropped 
in to see some of the local jewelers and 
wholesalers last week on business matters. 
Robert Nicoll, of Gottfredsen & Nicoll, 
Kenosha, Wis., Schneider Bros., Burling- 
ton, and J. T. Wendling, Chilton, Wis., 
were also included in the list of visitors 
this week. 

Carl Meyer and August Leichfuss, rep- 
resentatives of the Boszhardt-Possin Co., 
Security building, have returned to their 
respective territories following a short stay 
in the city. Both attended the convention 
of the State Jewelers’ Association last week 
and made the stay of the delegates as much 
more pleasant as possible, the association 
leaving little more to be desired. 

One of Milwaukee’s best known archi- 
tects is completing plans for remodeling the 
building at 111 Wisconsin St. for Louis 
Esser Co., which occupies that structure 
as a retail jewelry store. While details are 
not as yet ready for publication, it is said 
that from $10,000 to $15,000 will be ex- 
pended on the work to make the store even 
more attractive than it is at present. 

Several Milwaukee wholesale jewelers 
are considering attending the national con- 
vention of the National Wholesale Jewelers’ 
Association, to be held in West Baden, May 
5 to 7, inclusive. Adolpi Possin, of the 
Boszhardt-Possin Co., 209 Grand Ave., will 
represent his firm at the convention, but 
other local houses have not as yet an- 
nounced their decision in the matter. 

The present boom in the building indus- 
try has resulted in the materialization of a 
number of large school building projects 
in Wisconsin. Being modern in construc- 
tion, most of these buildings are to be 
equipped with clock systems with electric 
signals. The Standard Electric Time Co., 
Minneapolis, Minn., has been awarded a 
contract for such a system in the new high 
school at La Crosse, Wis. 

Milwaukee has adopted the daylight sav- 
ing plan, which was carried in the recent 
election. Clocks will be turned ahead one 
hour at 2 A. M. on Sunday, April 24, and set 
back to the Winter schedule on Sunday, 
Sept. 25. Jewelers and other business men 
are elated over the new schedule, as it no 
longer sets them a full hour behind Chicago 
and two hours behind New York time, as 
was the case last Summer. 

Anton Molle, well known jeweler at An- 
tigo, Wis. has offered the Antigo High 
School a silver loving cup for a track 
athletic trophy. It will be the permanent 
possession of the school and each year the 
Antigo high school athlete winning the 
largest number of points at the sectional 
track meet at Stevens Point will have his 
name engraved on the cup. In appreciation 
of the gift the trophy will be known as the 
Molle cup. 

A moment of forgetfulness resulted in 
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the loss of a woman’s diamond ring valued 
at $50 to Fred Berg, operating a jewelry 
store in the Ingram Block at Eau Claire, 
Wis. Mr. Berg forgot to replace the ring 
after showing it to a customer who visited 
the store about 5 o'clock. A short time 
later Mr. Berg recalled that the ring had 
remained on the showcase but on search 
found that it had disappeared. Two young 
men who had been in the store in the in- 
terim are being sought to throw some light 
on the case. 


Sympathy of local jewelers and other 
friends of Philip Schwartz, Plymouth, Wis., 
is extended on account of the serious ill- 
ness of Mrs. Schwartz who is confined in 
a sanitorium at Racine. Mrs. Schwartz 
had been ailing for some time and under 
the expert care at the sanitorium improve- 
ment is looked tor within a short time. 
Wishes for a speedy recovery go to Mrs. 
Schwartz from the trade. The couple for- 
merly resided in Milwaukee before Mr. 
Schwartz established in the retail business 
at Plymouth. 

Entertaining more than 5,000 persons 
marked the first success of our erstwhile 
Ringmaster Henry Rank, of the Rank & 
Motteram Co., jewelers, who was one of 
the leading lights in connection with the 
circus conducted under the auspices of 
the Knights of Columbus in Milwaukee. 
Much of the success of the venture is due 
to the untiring effort of Mr. Rank, who is 
one of the officials of that organization, and 
also chairman of the weekly luncheon held 
at one of the leading cafes each Thurs- 
day. 

Advancing the rate on second class mail 
and reducing the drop letter rate to one 
cent are two recommendations adopted by 
the Racine Retail Merchants’ Association 
in resolutions which will be forwarded 
to Congress. The organization is making 
good progress in its reorganization work 
and membership drive. Its activities are in- 
tended to benefit all classes of merchants. 
A get-together banquet and meeting is 
scheduled for the near future. Active in 
the work of the association are the local 
retail jewelers. 

Grand Avenue jewelers of Milwaukee, 
who are compelled to pay high rents and 
taxes because of their favorable position in 
the downtown retail section, are opposing 
the movement to reroute street cars off this 
thoroughfare. It is contended by some in- 
terests that the congestion on Grand Ave. 
calls for relief and that the best method is 
to take off one or more street car lines. 
According to W. Bloedel, of Bloedel’s Jewel- 
ry, Inc. 215 Grand Ave., the congestion 
is not serious and that the merchants are 
paying high taxes to be located where the 
crowds are moving. If the cars are taken 
off, they will be left with high taxes but 
without any compensating advantages. 

An interesting incident in connection with 
the sale of wedding rings is related by Henry 
Rank, of the Rank & Motteram Co., 75 
Wisconsin St. An engaged couple, both 
formerly married, came to purchase rings. 
The lady felt that her married initials 
should be engraved. However, the idea of 
having his predecessor’s initial on his wife’s 
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band did not appeal to the prospective 
groom. On Mr. Rank’s suggestion the 
problem was agreeably solved by the use of 
the first names, “Marie to Edgar,” which 
was satisfactory to all concerned. Anni- 
versary wedding rings, which allow for the 
setting of another stone each year, although 
new, are rapidly winning-popular favor, ac- 
cording to Mr. Rank. An increase of from 
3 and 4 per cent to from 25 to 30 per cent 
is reported in the sale of wedding rings 
for men. The double ring ceremony is fast 
winning favor. 

Among recent bills introduced in the Wis- 
consin Legislature, and there are many 
which have caused great concern among 
jewelers and other business men, is one 
relating to the statutes on unfair trading 
and competition. Bill 448A, by Holly, 
amends the law to provide that any con- 
tract, express or implied, whereby anyone 
shall have exclusive rights to sell any com- 
modity or product in this State, or any 
definite section of the State, shall be 
deemed an unreasonable act, practice or 


* method of competition in the trade or busi- 


ness of selling such commodity or product. 
It further specifies that a refusal on the 
part of any manufacturer to sell any prod- 
uct manufactured by him to any retail 
dealer in such product, or any associations 
or persons purchasing on a co-operative 
plan, at the same price at which such prod- 
uct is offered for sale to jobbers, wholesalers 
and agents, shall be deemed an unfair 
act, practice or method of competition. The 
drastic provisions need no further com- 
ment and the bill is meeting with opposi- 
tion from recognized and established job- 
bers and wholesalers, as well as manu- 
facturers who sell their products to ex- 
clusive agents or dealers. 





Minneapolis.{_. 





Ben Held, of Billings, Mont., was a recent 
business visitor in this city. 

W. D. Nelson, retail jeweler of Pierre, 
S. D, passed through this city a few days 
ago on his. way to a Woodman lodge con- 
vention at Rock Island, Ill. 

Among the Minnesota jewelers who 
visited this city within the last few days are: 
D. W. Smith, Pipe Stone; Mr. and Mrs. C. 
A. Sherdahl, Montevideo; N. C. Clemmen- 
sen, Long Prairie; R. C. Videen, Detroit; 
Severt Hamsen, St. James; E. M. Schwenke, 
New Richland; Carle Earl Barker, Bemidji; 
H. H. Schleuder, New Ulm; Nels Nelsen, 
Hutchinson; Bert Stafford, St. Cloud; John 
Weber, St. Cloud; C. A. Kohout, Cass Lake. 
These jewelers attended the convention of 
the Minnesota Retail Jewelers’ Association 
at St. Paul last week. 





M. Small jewelry store, 510 Exchange St., 
Geneva, N. Y., will hereafter be known as 
the Small-Prince Co. The members of the 
new firm are Moses Small, George H. Prince 
and S. A. Gilbert. The new partners who 
have purchased half interest in the business 
are former employes of the store. . Mr. 
Prince has been with the store since its 
establishment 21 years ago. Mr. Gilbert 
has been with the store for 14 years. 
























William “Billy” Fulton, of the Mutual 
Bank building, is back from the eastern 
factories. 

Herbert Reichman left for his home in 
New York, early in April, after an agree- 
able pleasure trip to the Hawaiian Islands, 

Frank Smith, of the J. C. Davidson Co., 
is trout fishing, on the Oregon line from 
whence he is sending some fine trout to 
friends in the trade. 

Sam Kierski of Lee & Kierski, has re- 
turned from a prolonged trip east. He has 
added the Thornton Bros. emblem line to 
the goods carried by his firm. 

Wholesale jewelers are expressing satis- 
faction at the invitation to attend the ban- 
quet of the California Gold & Silversmiths’ 
Association, at the Palace Hotel. 

Olney Waltham, of the Waltham Watch 
Co., will come to San Francisco, in the 
course of a Coast visit, to attend the West- 


ern Material Dealers’ Convention in Los ~ 
Angeles, 
Morris Rothschild, president of the 


Rothschild Jewelry Co. Inc., is starting on 
a Coast trip which will probably include 
Los Angeles where Mr. Rothschild has 
jewelry interests. 

James T. Kielty is back from the Ha- 
waiian Islands which he visited in the in- 
terests of Mayer & Weinshenk. Sydney 
Weinshenk is starting on his Spring trip, 
accompanied by Mrs. Weinshenk. 

Robert Myers, of the R. & L. Myers Co., 
has returned from Honolulu after an ex- 
tended trip in the Islands, accompanied by 
Mrs. Myers and their two children. The 
visit was for business and pleasure com- 
bined. 

Ben Moscowitz, who was in the material 
business until some five years ago, has ac- 
cepted a position with Nordman & Aurich 
and will represent them in the Bay Coun- 
ties, Eureka, Sonoma Valley and the Coast 
territory. 

The firm of A. I. Hall & Son has se- 
cured the exclusive agency for the Douglas 
Mfg. Co., who make Masonic buttons, rings 
and charms, Emphasis is placed on the 
fact that this house manufactures the only 
official Knights Templar emblem. 

Miss I. M. Adams, for a number of years 
bookkeeper for Charles Weinshenk & Son, 
has been compelled to make a change, to 
country air on account of her health. Miss 
Adams, who is highly esteemed by the trade, 
is now in the mountains, near Yosemite. 

San Francisco representatives at the Ma- 
terial Dealers’ Association in Los Angeles 
will be:—Leon Aurich and Bert Nord- 
man, of Nordman & Aurich, Robert and 
Lee Myers, of R. & L. Myers and C. E. 
Campbell, representing Morgan & Allen Co. 

California jewelers to reach the city early, 
for the convention, include: H. A. King, 
Eureka; W. E. King, Stockton; N. Nielsen, 
Fresno; C. L, Starkey, Arcata: Iver Erick- 
sen, Fresno; A. M. Dinsmore, Ferndale; A. 
G. Prouty, Napa; E. H. Amstutz, Napa; 
Louis Nordlinger, Los Angeles; B. F. Mc- 
Murry, Tulare; Chas. M. Hanf, San Bernar- 
dino; Richard Jessop, of J. Jessop & Sons, 
San Diego; J. G. Heermance, Suisun; Wm. 
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Ruechler, Stockton; Carl G. W. Noack, 
Sacramento and William Ryder, San Jose. 

J. W. (“Jess”) King, just back from the 
eastern factories, is delighting his jeweler 
and yachting friends with accounts of fish- 
ing for “tiger” sharks, off the Louisiana 
Coast, He went by water from New York 
to New Orleans, the engines broke down 
a day out of the latter city and everyone, 
including the Captain, tried to land a shark. 
They didn’t even land a fin, but the sport 
was exciting. 











\ustin, who has been with S. Nord- 
linger & Sons for some time, has retired 
fromthe service of that concern. 


Fred 


P. W. Andrew, Inglewood, is again in 
his store daily, after having been confined 
to his bed for a time because of an attack 
of grip. 

L. S. Nordlinger took Mrs. Nordlinger 
with him to San Francisco, where she is 
visiting friends while he is attending the 
State convention. 

“Billy” Laurenz, formerly with E. B. 
Smith, opened a new establishment in Santa 
Ana, Saturday, April 3. He has named his 
place “The Jewel Shop.” 

L. H. Winterhall, president and manager 
of the firm of Towle-Winterhall-Hannitin 
Co., Butte, Mont., is taking a month’s vaca- 
tion in southern California. 

Frank Daschek, 424 S. Broadway, is back 
at his place of business after having been 
confined in the Methodist Hospital for 
several weeks by an operation. 

The Walker Jewelry Co., Glendale, is 
about to open a branch in Burbank, a few 
miles north of Glendale. The building which 
it is to occupy is in course of construction. 

James A. Montgomery drove up to the 
State association meeting in a new and 
handsome sedan car which he _ recently 
bought. He went by the Inland route and 
returned by the Coast. 

O. Don Edwards, 323 W. 5th St., has 
sold out his business to C. A. Talbott, 
formerly of Durango, Colo. Mr. Edwards 
is looking for a new location in some near-by 
town. 

George Hayward, who has been in the 
watch department of the G. D. Davidson 
Co. for some time past, has retired from 
that company and his place has been taken 
by Mr. Kendrick, who formerly in 
business in Enid, Okla. 

Mr. Slaudt, of Koke, Slaudt & Livermore, 
manufacturers’ representatives, has just re- 
turned from a_ six-weeks’ business trip 
through northern Pacific Coast territory. 
He found business conditions fairly good 
and altogether encouraging for the future. 

The increased demand for high-class 
decoration on Parisian ivory toilet ware 
has been the cause of Fred Anthony, en- 
graver, with offices in the O. T. Johnson 
building, acquiring the services of F. O. 
Combs, late of North Attleboro, as designer. 

Friends here of E. L. Hine, formerly de- 
partment manager with the E. W. Reynolds 
Co., have received cards from him dated in 
Havana, Cuba, where he stopped while en 
route to his present home in the City of 
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Mexico He 
journey. 

Walter H. Murray, manufacturin 
315 West 5th St., has gone 
Mexico, expecting to be away about a oan 
His objective is El Fuerte gold mine i, 
which he is interested financially, C “4 
Linton, watchmaker, Is in charge of his 
business during his absence. : 

Herbert Reichman, of Reichman Bros 
diamond importers of 170 Broadway, New 
a a nn Angeles after a 
yleasure trip to Honolulu. : 

had a very pits ne ood ape 
oe : S to be 
in the best of health. He will continue his 
business trip east in a few days. 

Fred Marney, who formerly conducted 
a jewelry business at Avalon, Catalina 
Island, is about to open another store jn 
the location formerly occupied by Don Pat- 
ton on S. Hill St. near 7th St. Mr. Marney 
is installing elaborate fixtures and will have 
one of the finest stores on that street. He 
expects to be open for business about the 
middle of April. 

J. D, Bridges, Los Angeles representative 
of the International Silver Co., has started 
on his annual trip to Honolulu in the ip- 
terests of his company. He is taking 
with him all the lines of his company’s prod- 
ucts, both sterling and plated. E. YV. 
Saunders, San Francisco, Pacific Coast 
manager of the same company, is spending 
a few days here. 

The following out-of-town jewelers have 
been in this city recently: Raymond Finch, 
Covina; S. B. Clem, Redondo; C. J. Me- 
Cormick, Redondo; J. H. Blanchard, Ocean 
Park; T. S. Lailey, El Monte; W. E. Heald, 
Glendale; E. H. Grose, Culver City; G. W. 
Burzell, Sawtelle; P. W. Andrew, Ingle- 
wood; A. J. Dutton, Anaheim; G. Kryhl, 
Santa Ana; C. C. Zilles, Pomona. 

The following southern California jewel- 
ers attended the meeting of the State Gold 
and Silversmiths’ Association in San Fran- 
cisco: Geo. E. Feagans, president, and 
Louis S. Nordlinger, vice-president of the 
association; Geo. A. Brock, Jas. A. Mont- 
gomery, Jas. G. Donavan, Los Angeles; 
J. Herbert Hall, Chas. F. Monahan and 
C. O. Arnold, Pasadena; C. M. Hanf, San 
Bernardino; Richard Jessop, San Diego; 
J. P. Rasmussen, Ventura; O. G. Tullis, 
Santa Monica; W. C. Guerth, Redlands. 


was having an enjoyab| 
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Pacific Coast Notes. 


The recent failure of the Scandinavian- 
American Bank at Tacoma, Wash. has tem- 
porarily caused considerable inconvenience 
to a number of jewelers in Tacoma, who 
were depositors in the bank. 

Two burglars who were evidently jewel 
experts, robbed the store of Abe Shaddow, 
Fresno, of goods amounting to $25,000 in 
value. The theft was committed some time 
between 7 p. M, on Saturday night and 7 on 
Monday morning. When Dillingham and 
Britz, two salesmen employed by A. B. 
Shaddow arrived for work, they found the 
place had been ransacked. Only the high- 
priced articles had been taken. Descrip- 
tions of the stolen goods were at once tele- 
graphed to all the leading cities of the west. 
Two complaints have been sworn out by 
Mr. Shaddow for the arrest of a couple of 
suspects. The loss was covered by insurance. 
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Evansville, Ind. 





TRADE CONDITIONS 


April trade has been fairly satisfactory with 
both the wholesale and retail jewelers of Evans- 
ville and indications point to a very nice Sum- 
mer business. The dealers say that their — 
trade, as well as their out of town trade has ye 
its own very well and that they are well please 
with the outlook. Merchants believe that while 
no real boom is looked for that this year will 
end all right and that the volume of business will 
compare favorably with that of last year. Col- 
lections are very good and general trade con- 
ditions are better than they were a month or 
two ago. It is believed that many of the large 
industrial plants here that are now being operated 
on part time, will start working on longer hours 


before very long, 





Charles F. Artes, of the Charles F. Artes, 
Inc., has returned from a business trip to 
Indianapolis. 

Moses Gans, formerly engaged in the 
wholesale and retail jewelry business in 
Evansville, has returned from French Lick, 
Ind., where he spent several days, 

F. A. Rhodes, leading retail jeweler of 
Chrisney, and several more of the prominent 
merchants of this State are trying to get 
up a big Fourth of July celebration for 
their town. 

A. W. Herrman, the retail jeweler at 
Cannelton, Ind., has returned home from a 
school of engraving in Illinois where he 
spent three months learning the business. 
He is now fully installed in business again 
and says he is better prepared to serve his 
patrons now than ever. 

Chris Hewig, traveling representative for 
A. Bitterman & Son, wholesale jewelers of 
204-206 Main St., has written to friends in 
this city that his trade has been unusually 
good this Spring and that he has no “kick 
coming” and that he is looking for a very 
good Summer and Fall business. 

Many of the leading jewelers here have 
been appointed on important committees to 
help arrange for the entertainment of the 
Indiana Elks Association, that will be held 
here in June. Among the jewelers who 
will arrange for the entertainment of the 
visiting Elks are Theodore Bitterman, of 
Bitterman Bros.: Oscar Esslinger and 
Mark Salm, of Esslinger & Salm; Ben 
Kruckemeyer and David Cohn, of Krucke- 
meyer & Cohn, and several others. 

Wholesale and retail jewelers of this city 
are interested in the announcement that 
the dates of the third annual Evansville 
Exposition have been fixed for Sept. 20 to 
Oct. 1, and that it is expected the exposi- 
tion, which will be held at Exposition Park, 
will be given this year on a larger scale 
than ever before. This exposition takes 
the place of the Evansville style show which 
for several years was given so successfully 
by the merchants here, Jewelers will take a 
leading part in the exposition this year 
and it is expected that the event will bring 
a great many visitors to the city and there- 
by increase the local retail trade. 

The Wabash and White Rivers, after ris- 
ing for several days and passing flood stages 
in many places, are again back in their 
banks and this means that with the coming 
of more settled weather that there will be 
considerable activity in the mussel shell 
camps along these rivers. It is believed 
that many men will be engaged in this work 
during the coming season and while prices 
Paid for the shells are not expected to be 


THE JEWELERS’ CIRCULAR 
what it was last year it is expected that the 
prices will be sufficient to cause the men 
to take up the work. It can hardly be 
expected that prices in view of general busi- 
ness conditions of the country, will be up to 
the standard of last year, but men who have 
followed the work for years say that 


wages during the past year or so have 
been rather abnormal and that they will 
not seriously object if their wages are cut 
some. 











E. R, Fisher, Pueblo, has returned from 
a two weeks’ visit in southern California. 

B. J. Sutton, Fort Morgan, and G. T. 
Meloy, Fort Lupton, recently visited Denver 
jobbers. 

J. M. Ditto called on Denver jobbers 
last week on his return trip to Monte Vista 
from an eastern visit. 

S. J. Rinds, of the Edward Lehman 
Jewelry Co., left April 10 for a trip cover- 
ing western Nebraska, Wyoming and 
Montana. 

Edward Lehman, president of the Edward 
Lehman Jewelry Co., and J. C. Nelson, 
Greeley, have returned from Pueblo, where 
they attended the State Rotary Club conven- 
tion. 

J. W. Rawles, Glenwood Springs, has just 
returned from a visit in the east, and stopped 
over in Denver for a visit with friends, and 
also with his son, who is attending the 
State University at Boulder. 

E. R. Evans, owner of the American 
Jewelry Co.’s store at Sheridan, Wyo., was 
in Denver a few days ago enroute to Lead- 
ville to close out his store there. He is 
shipping the stock to Sheridan. 

J. C. Bloom, former secretary of the 
Colorado Retail Jewelers’ Association, has 
the honor as well as the pleasure of re- 
ceiving an order from leading members of 
the lower house of the Colorado General 
Assembly for the expensive gold watch 
which was presented to Speaker Roy A. 
Davis, of Colorado Springs, during the 
closing hours of the Assembly by his col- 
leagues. The watch has 23 jewels and is of 
14-karat gold, with a picture of Davis’ wife 
and daughter photographed on the dial. The 
following inscription was handsomely en- 
graved on both the watch and the charm: 
“Presented by the House of Representa- 
tives, Twenty-third General Assembly of 
Colorado, 1921, to Speaker Roy A. Davis.” 
The charm, also 14-karat gold, was hung 
on a black suede leather fob. 

Mr. and Mrs. J. M. Hurwitz are mourn- 
ing the recent death of their oldest son, 
Stanley, an unusually bright and promising 
youth of 15. The boy died following a 
week of terrible agony from a very rare 
affliction known as erythema multiforme, 
one ot the most horrible diseases brought on 
by indigestion. The primary cause of his 
illness was either from eating poisoned 
Easter eggs, which have caused so many 
deaths throughout the country, or from 
drinking polluted water while on a hike to 
the summit of Lookout mountain near 
Denver. The funeral was attended by many 
jewelers and other sympathizing friends. 
Mr. Hurwitz is a well known local jeweler. 
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Kiser, a retailer of Muncie, Ind., 
was among the out-of-town visitors in 
Indianapolis last week. 

R. J. Litchert, Winchester, Ind., was in 
Indianapolis recently, as was Harry Major, 
Shelbyville, and E. W. DeLawter, Ander- : 
son, a retailer, who called on local Indiahap- 
olis jobbers, 

Announcement has been made here that 
the store room in Terre Haute, Ind., oc- 
cupied for several years by E. W. Leeds, a 
jeweler, has been sold to a music dealer 
there and will have to be vacated some time 
during the first two months of 1922. 

William Rindt, of the Jenkins & Co., Rich- 
mond, Ind. was a caller at Indianapolis 
jobbing houses last week. Mr. Rindt also 
is president of the Indiana Retail Jewelers’ 
Association and while in the city took up 
some questions pertaining to legislative 
matters. 

Announcement has been made that Her- 
man Burns, formerly a trade watchmaker 
in the Century building here and at one 
time a member of the firm of Burns & 
Anderson, manufacturing jewelers, has pur- 
chased the retail store of his brother 
Charles on E. 10th St. 

Word received here last week stated that 
a fire April 10 caused $1,200 loss to the 
stock and fixtures in the jewelry store of 
John Pearcy & Son in the Voight build- 
ing at Jeffersonville, Ind., and about $300 
to the building. The fire started in the rear 
part of the store and was limited to the 
storeroom, 

Officials of the Baldwin-Miller Co., 
wholesale jewelers, announce that their 
salesmen have been out with the holiday 
goods for a week and that business in these 
lines looks good. According to Fred W. 
Fromm, assistant manager of the company, 
indications point to a fair amount of buy- 
ing for the holidays. 

The firm of Bardach & Gran, Inc., manu- 
facturing and wholesale jewelers, has moved 
from 314 Occidental building here to the 
Vonnegut Machinery building on W. South 
St. The new quarters are located in the 
heart of the Indianapolis jobbing district. 
The building has just been completed and 
is one of the most modern factory buildings 
in Indianapolis. 

Mr. Bell, formerly of the firm of Deckert, 
Bel! & Reese, manufacturing jewelers here, 
has entered the manufacturing end of the 
business for himself under the name of the 
Bell Jewelry Mfg. Co. He is located in 
the Board of Trade building. He pur- 
chased some of his equipment from the 
A. P. Craft & Co., here and will specialize 
on repair work. 

Leo Krauss, a retailer here, obtained a 
lot of advertising recently when he donated 
a large sterling loving cup of the civic club 
of Indianapolis having the largest percent- 
age of attendance at the opening game of the 
American Association. Although Mr. 
Krauss is a member of the Advertising 
Club of Indianapolis and wanted this or- 
ganization to win, he was disappointed and 
the Indianapolis Rotary Club won the trophy 
with an attendance of 99.5 per cent of its 
membership. 
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Wedding Rings at $.85 per Dwt. 

Signet Rings at $1.00 per Dwt. 

Carved Signet Rings (extra) $.15 per 
Dwt. 


Write for Sample selection Now! 


COMPLETE LINE OF MOUNTED AND UNMOUNTED 
JEWELRY; CHAINS, BRACELETS AND WATCHES 
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é Exact There has been created a big 
qe) Repro- demand for this Mazuza Charm. 
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Silk Watch Guards — Silk Eye Glass Cords 
Silk Fobs — Silk Cords for Beads 





ARTHUR JOLINSON MFG. CO., Inc. 


14-16 Church St., New York 


Will be represented on the Pacific Coast by 


Mr. JULIUS WISE 
Mutual Bank Bldg., San Francisco, Calif. 




















i. ROGERS SILVER CO. Inc. 


MANUFACTURERS 


Silver Plated Hollowware 
Jobbing Trade Only Solicited 
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Benjamin Lazarus and a brother of Henry 
Lazarus of Akron, O., has opened a jewel- 
ry store in Woodlawn, which is the home 
of the Jones & Laughlin Steel Co. His 
place is in the Strand theater building. 

Charles Straub who was employed as a 
porter by A, Hamberger, 927 Penn Ave., and 
who was arrested 10 days or more ago 
charged with the theft of $1,049 and four 
watches from the store, was arraigned on 
the charge in Central Police Court last 
Wednesday and was held for court on the 
charge. The detectives who were employed 
on the case recovered $640 of the money 
and two of the watches which were in the 
possession of Straub, The latter is $2 years 
old and lives on Monastery St. 

The clocks in Pittsburgh, most of the 
Monongahela valley and a great portion of 
the Allegheny valley, will be moved for- 
ward next Sunday morning one hour, to 
conform to the daylight saving ordinance 
and suburban trains on the railroads will be 
run on the daylight saving schedule. The 
Chamber of Commerce has taken the initia- 
tive in the matter and as it is a law in Pitts- 
burgh by city ordinance, only notice of the 
intent to move the hands of the clock ahead, 
is necessary. All of the retail establish- 
ments of the community will observe the 
regulation, as the merchants, almost with- 
out exception are in favor of it, because it 
gives persons more time for recreation in 
the Summer months, and which it is claimed 
business men and busy clerks need. 

President A. D. Sallee of the Retail 
Credit Men’s Association of Pittsburgh has 
been informed by the post office authorities 
here that the association here and the nat- 
ional body is giving the post office officials 
a great service by co-operating with the de- 
partment in the dissemination of information 
regarding stolen money order blanks. The 
postal authorities have been notifying the 
members of the credit forces of the dates 
these orders are stolen, the name of the 
office and giving the numbers, with the re- 
sult that merchants everywhere, through 
their employes are constantly on the elert. 
This action is said to be not only saving 
the merchants thousands of dollars but is 
aiding the department in catching the crooks 
who carry on this sort of business. The 
post office officials say there is no doubt as 
to the value of the service rendered. The 
plan was brought about last year through 
the efforts of Franklin Blackstone of Pitts- 
burgh, who at that time was the president 
of the national association of retail credit 
men. 

Harry C. Larter, chairman of the Jewel- 
ers’ Vigilance Committee sent President 
Sam F. Sipe of the Jewelers’ 24 Karat Club 
of Pittsburgh a very flattering letter last 
week, regarding the banquet here and also 
stated that as a result of his talk here and 
the mention that funds to keep up the com- 
mhittee’s work would be acceptable he had 
received the following checks from those 
names from Pittsburgh: John M. Roberts 
& Son Co., $200; Jos. De Roy & Sons, 
$50; Sam F. Sipe, $50 and J. M. Kurtz & 
Co., $10. That other checks will be sent, 
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is believed without question, although no 
direct personal requests have been made 
for funds. However, Mr, Larter said he 
could not but feel gratified that these checks 
to the fund should come from Pittsburgh 
as a result of what was said at the banguet. 





Lancaster, Pa, 





S. E. Fegley, optician, and wife, visited 
Washington, D. C., last week. 

Joseph Parrish has gone south on a 
three month’s business trip, which takes him 
as far as Atlanta, Ga. 

Michael J. Foley, Columbia, an employe 
of the Hamilton watch factory, died last 
week from ptomaine poisoning. 

Charles Seaman, Johnstown, Pa., has en- 
tered the Bowman Technical School as a 
student in watchmaking and engraving. 

John B. Kessler, Columbus, O., is spend- 
ing a couple of weeks among old Lancaster 
and Columbia friends, this county being his 
former home. 

Percy L. Appel, of W. H. Appel & Son, 
was last week elected a member of the 
golf committee of the Lancaster Country 
Club, of which he is a prominent member. 

Invitations have been issued by Franklin 
K, Sener, a Hamilton Watch Co. director, 
atid wife, for a reception on April 25 in 
honor of the marriage of their son, John 
Frederick Sener, and bride. 

James Shaud, a director of the Hamilton 
Watch Co., was elected an officer of the 
recently organized Lancaster County Voiture 
Numero 42, la Societe des 40 Hommes et 8 
Chevaux, a social branch of the American 
Legion. 

The Tick Tacks, a club formed of the 
female employes of the Hamilton watch 
factory, gave a big party last Thursday 
evening, April 14, in the recreation room of 
the factory, the club’s first social affair since 
its organization. Dancing and cards fol- 
lowed a concert. 

At a complimentary dinner given last 
week to William S. Raub by the Young 
Republican Club in recognition for the serv- 
ices he rendered in connection with the club’s 
recent minstrel show, he was presented with 
a large silver loving cup, which was fur- 
nished by W. W. Appel & Son. 

Miss Elizabeth Guilford, daughter of Ed- 
ward J. Guilford, the lately deceased super- 
intendent of the Hamilton watch factory, 
sailed last week for Europe in the service 
of the Red Cross. She is one of a party 
of workers selected by the Herbert Hoover 
Commission to engage in reconstruction 
work among Europe’s starving children. 

The members of optometrical organiza- 
tions and other professional bodies affected 
by an act pending in the legislature placing 
their examinations and control under one 
State bureau, have about come to the con- 
clusion that the bill will be left to die in 
committee, as the leaders in the legislature 
must have learned by this time the unpopu- 
larity of the bill. 

Optometrists of Pennsylvania have been 
watching the Legislature now in session very 
closely, on account of the pending bill which 
aims at creating.a Bureau of Professional 
Licensure, which will have the examining 
and licensing of various professional prac- 
titioners, including optometrists. The belief 
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is gaining ground that the measure, recog- 
nized as very unpopular, will be allowed to 
die in committee. 

M. G. Troare and A. K. Smith left for 
Europe last week as representatives of the 
J. F. Apple Co., jewelry manufacturers. 
They will be absent nearly two months, and 
will visit France, Austria and Switzerland. 
This firm has secured orders for medals as 
prizes for the annual Spring athletic meet 
of the Lower Merion High School, Lower 
Merion, Pa., and for class rings for the 
Chester, Pa., High School. 
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A. D. D’Ippolito and J. Greenberg, retail 
jewelers of Vineland, N. J., were recent 
buyers in the city. 

Edward and Louis Sickles, of M. Sickles 
& Sons, 9th and Chestnut Sts., have re- 
turned from a business trip to New York 
city. 

Abe Berman, Altoona; H. S. Kratz, Sou- 
derton; Frank Kline, Spring City; H. L. 
Holst, Atlantic City, N. J. were buyers in 
the city in the past few days. 

Recent salesmen in the city have included 
Charles Parker, New York representative of 
Bates & Bacon; G. Sperber, of the Newell 
Mfg. Co., Chicago, and J. B. Wilson, of the 
Arlington Co., New York. 

John F. Blisard & Co., 124 S. 8th St. 
has completed extensive alterations in their 
store, the improvements including a private 
office and the removal of the material de- 
partment to the rear of the first floor. 

Among the Philadelphians who attended 
the funeral of Herman Heilman were Fred 
Barry, Max Goldstein and Merritt Hurlburt. 
The many Philadelphia friends of the de- 
ceased jeweler learned with regrets of his 
death. 

A hole big enough to admit an arm was 
broken in the window of Roth Jewelry Shop, 
447 Kaighn Ave., Camden, N. J., early 
Tuesday morning, April 12. The thieves 
took several watches and rings valued at 
$200, and escaped, 

Samuel N. Loewy has been appointed re- 
ceiver for H. L. Wertheimer, a jeweler of 
435 Market St., against whom recently a 
suit in bankruptcy was filed by Alex Lapa- 
tin, claim $155.24; Matz & Co., claim $287.50, 
and National Suitcase & Bag Co., $173.50. 





Harrisburg, Pa. 





Mr. and Mrs. Charles Loubheim, of 
New York city, are guests of the latter’s 
parents, Mr. and Mrs. Henry C. Claster,. 
2001 N. 3rd St. 

Thomas H. Taylor, who has conducted’ 
a jewelry store at 10 S. Market Square 
for several years, will move into larger 
quarters at 14 S. 4th St. New fixtures. 
and interior decorations will be installed. 





R. E. Jones, who is well known in the: 
east, has opened a jewelry and optical 
store at 1327 G. St. Washington, D. C.,. 
moving his fixtures, safe, etc., from the for-. 
mer store, which he has closed after a six 
weeks’ auction sale. 
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The Wellington 


The famous South Bend 
19 Jewel, 4 Position 
Movement in a case of 
rare distinction with 
unique bow, handsomely 
chased case edges and 
mirror polished back. 
Delicately figured Roman 
Dial, Cathedral Hands. 
Case of 25 year filled 
quality, Green Gold. Re- 
tails at $50. 




















ELLING Watches nowadays is as much a question of appearance as 

of accuracy. The new South Bend Wellington is so out of the 

ordinary that it attracts favorable attention whenever displayed and § 
tempts a man to buy even when he is not in the market for a watch of 
more ordinary design. 


Other dealers have found “The Wellington” a decided sales stimulus. 
Why not try it with your trade? We can now make quick deliveries. 


SOUTH BEND WATCH CO., South Bend, Indiana 
For Years, Makers of Standard Railroad Watches. 
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The Watch with the ‘Lurple Ribbon 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers cf the trade generally communicate with THE 
Jeweters’ Circunar regarding any advantageous 
device or plan which they are utilizing in connec- 

















tion with their business. 























How to Sell Honor Rolls and Memorials 





Written Expressly for The Jewelers’ Circular 














Y these days when the jeweler is looking 

for side lines as a means of boosting his 
sales he is overlooking a very profitable line 
in bronze and silver tablets. It is true 
that this is not a business that will come 
to him of itself. If he wants it he must 
pioneer and build up for himself all the 
business that is to be done, but he will find 
this easy, for he will be able to command 
some of the most expert assistance which 
the manufacturer will be only too glad to 
supply. 

Sales of Honor Rolls, Memorial Tablets, 
etc., one might say, are of rare occurrence. 
That is true, perhaps, in small places, but 
in any good-sized city there should be 
many possible sales and corresponding 
profits. 

The jeweler who urges the purchase and 
setting-up of an honor roll or memorial 
tablet is a benefactor to his community— 
if he succeeds. Not only is he a public 
benefactor, but he is building good will and 
prestige for his own establishment. 

Even though the field is a limited one it 
is a rich one for the jeweler to cultivate. 
In the matter of Honor Rolls alone there 
are numerous opportunities in almost every 
town in the United States, and even in some 
of the smallest villages. Any community 
that gave up a hero in the late world war 
should show public spirit enough to erect 
a tablet somewhere in his memory. If 
more than one man left his home from that 
particular community to fight for an ideal 
that means so much to civilization there is 
a chance for the erection of an Honor Roll. 

Large manufacturing plants lead in the 
erection of Honor Rolls to commemorate the 
spirit of the establishment in giving up its 
youth to fight for the country’s ideals, even 
to the ends of the earth. 

In the issue of March 9 the JEWELERS’ 
CircuLAR gave a photograph and description 
of one of the largest Roll of Honor tablets 
that has been erected by a commercial firm, 
in memory of its war veterans. In the 
same issue a silver tablet presented to 
Warren Gamaliel Harding and his wife by 


the citizens of Marion, O., was also pic- 
tured and described. These should have 
awakened in the minds of every jeweler the 
possibilities of this branch of his business. 

Besides the large commercial houses, 
manufacturers, retailers, banks and financial 
institutions, hotels and others, who are all 
potential prospective customers for Honor 
Rolls, there is even a larger field in church 
organizations, fraternal societies, business 
organizations, clubs and civic bodies. 

Naturally, the first thing the jeweler will 
ask when he reads this is, “How can I 
get this business?” Perhaps we can give a 
few hints that will be of some assistance 
in securing this desirable additional busi- 
ness for the jeweler. 

Before the jeweler should attempt to do 
business with any prospects he should study 
as far as possible the business he is going 
to present to that prospect. Therefore, 
the first thing to do is to write to some 
manufacturer of Honor Rolls, and Memorial 
Tablets and ask for all the information that 
can be supplied him. This will probably 
come to him in a letter describing the 
product and giving details of the facilities 
of the firm for turning out the merchandise, 
together with printed matter, illustrations 
and photographs. 

Now the jeweler has someth‘ng to study. 
He might go to the public library and ex- 
haust the information of the librarian on 
the subject. He should learn the historv 
and significance of the memorial tablet. He 
should learn something of its manufacture. 
He should learn all he can about the art 
work usually found in such tablets. 

It will be seen from this that the busi- 
ness of this character is best handled by 
one man in a business, whether it is the 
jeweler or one of his assistants. He should 
be well informed. Unless he is he will be 
in no position to set forth the desirability 
of a particular stvle of tablet, which he 
will find it to his advantage to do from the 
outset. The stvle of the tablet should be 
chosen to harmonize with its surroundings. 
The place where it is to be set up is verv 


important, because a handsome tablet can 
be shorn of all its beauty by uncouth archi- 
tectural surroundings. 

Having learned all he can about the 
memorial tablet and having studied the de- 
signs at his disposal he is ready to look 
for prospects. The progressive jeweler will 
canvass his community and chart its pos- 
sibilities. He will start with the manufac- 
turers, let us say. It will probably be well 
to list every one of these on a card index. 
Then as he secures information in reference 
to the possibilities of the need of an honor 
roll he will record it on its respective card. 

The largest plant, counting the largest 
by the number of employes, not by dollars 
of business done, or size of ground covered, 
should be studied first. The following in- 
formation will be of value: 

1. Attitude of management towards the 
men and especially in connection with the 
late war. 

2. Did the plant manufacture for the Gov- 
ernment, or profit by the war. 

3. Are the members of the firm true blue 
Americans? Are they really patriotic? 

4. How many men from this plant were 
enlisted in the army and navy? 

5. How many from this plant paid the 
supreme sacrifice? 

6. Determine the best place for the erec- 
tion of a tablet, and the style to be recom- 
mended. 

7. Who of the members of the firm would 
be the best to approach with the proposi- 
tion? 

Having all the information possible about 
the prospect, about selling the proposition 
and securing the order, the jeweler is in a 
position to start his selling campaign. It 
should be understood that in a sale involv- 
ing anywhere from several hundred dollars 
and on into the thousands that too perfect 
a preparation cannot be conceived. 

The approach may be by means of letters 
or by personal contact. The jeweler will 
probably find it to his advantage to work 
with some particular manufacturer of this 
line of goods. If he ties to one manufacturer 





Civic interest makes of a man a better merchant and a better man. 


Build up the home town. 
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The Factory Behind the Pen 
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In our 
Newark, N. J., 
plant, 250,000 square 
feet of floor space is covered 
with every possible modern manufac- 
turing facility. 


This is a guaranty bond of satisfaction to the user, begets dealer 


confidence, and establishes 
Watermans(dea)Fountain Pen 


As the world’s standard, on which profits are always in proportion 
to the interest behind the sale. 





Jewelers should logically carry, as an accessary 





in 
Necessary Ww otérnia Dn 5 Conveniently 
to the pen | Ideal | and profit- 
user. TFN ke ably handled. 
sw SAR SeilirmarsCompary SAN FRANCISCO 
191 Broadway New York 
CANADA 
Illinois Dealers Write to : L. E. Waterman Company, Limited 
129 So. State St., Chicago, Ills. Montreal 
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he can expect greater co-operation than if 
he tries to play one against the other, as 
it were. To start with, then, the manu- 
facturer should be supplied with the infor- 
mation at the disposal of the retailer and 
asked to start the propaganda by sending 
to the prospective customer literature in 
reference to the business in hand. News- 
paper clippings relating to the unveiling of 
honor rolls and memorial tablets by com- 
mercial firms of a similar line of trade, 
possibly business rivals, may be sent with 
a letter soliciting an interview with the 
local representative, or with one from the 
manufacturer, according as the one or the 
other plan seems best. 

This may be followed up by personal 
solicitation by the local jeweler, who will 
make his appeal to the firm along the lines 
of patriotism for one’s country, the duty of 
the firm to commemorate the sacrifices of 
its workers and its own, and the pride with 
which its honor roll will always be pointed 
to by both the employer and employe. 

As these incidents to the selling campaign 
are being carried on suggestive designs 
may be drawn by the artist and submitted 
to the manufacturer. This will probably 
appeal to him in a manner that mere word 
of mouth suggestions will not. The actual 
sketch before him will create a larger de- 
sire to see it in place on the wall of his 
office or factory. 

This process of selling is not intricate, 
but it is given in detail here to show that 
preparation should be made before the busi- 
ness should be sought, because there is a 
good chance for it slipping out of one’s 
fingers unless every detail is taken into ac- 
count, 

The sale of honor rolls and memorial 
tablets depend upon the sale of the idea. 
Once the idea of the desirability of erect- 
ing such a memorial is sold it will not be 
much trouble to land the order. 

The same process might be followed in 
securing information and working up busi- 
ness with all other commercial firms, no 
matter what its class. 

In endeavoring to secure business from 
church organizations and other bodies a 
little different plan should be followed. The 
same general information listed above might 
be secured about the principle officials, but 
it is not necessary to allow any one man’s 
prejudices to stand in the way of business 
because there is always someone else who 
can be found to sympathize with the move- 
ment. 

If a society or church has had a reason- 
able number of its members serve in the 
army or navy that society or church is a 
prospective customer for a tablet. If only 
one member has served there are still pos- 
sibilities, but if the one member gave his 
life for the cause then there is a genuine 
need for such a memorial. 

In working with societies or churches 
the means of raising funds and the amount 
to be raised may enter into the selling 
campaign, hence the jeweler who can as- 
sist with suggestions along this line may 
reasonably look for a larger order than 
if he cannot. In suggesting memorials to 
societies an outside price to be paid should 
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be suggested. This will assist the mem- 
bers to determine what will be done in 
the matter and gives them an objective 
to work for. If no suggestion along this 
line is offered in the first place the ob- 
jective may be much less than the oc- 
casion should demand. It is necessary 
sometimes to quote even a higher objective 
than it is reasonably expected will be 
finally reached so as to prevent someone 
with a “thrifty” mind putting the objective 
ridiculously low. 

Business can be done in both Honor 
Rolls and Memorial Tablets if the jeweler 
will take the matter into his consideration. 
First, he must keep his eyes open for pros- 
pects; second, he must prepare himself to 
approach each prospect in the proper man- 
ner; third, he must actually bring the pros- 
pect up against the proposition in a man- 
ner that precludes its being set aside for 
some trivial reason, or laid over for a 
more convenient season. 

Private families, churches, societies and 
business associations as well as all civic 
bodies are prospects for Memorial Tablets 
under certain conditions. When these con- 
ditions arise the jeweler should be pre- 
pared to advance his plans and secure this 
business. 

Besides the Honor Roll and Memorial 
Tablet there is a possibility in the His- 
torical Tablet, to be erected on buildings 
or on sites of historical interest. Similarly, 
tablets marking original sites of large manu- 
facturing plants are sometimes erected by 
prosperous firms. 

In fact, the business to be done in 
bronze and silver tablets is great, but it 
requires a thoughtful mind to pick out the 
possibilities and to prosecute the campaign 
to a finish. 





Jewelry Jogs 





Fi VERY family should have its Jewelry 
Store Relations. 
*x* * * 

The Star Salesman is the one who can 

make a dull sale shine. 
x ok 

A good sign for a fountain-pen display 
is: “Customers Charged at the Point of a 
Pen.” 

x ok * 

“Obey That Impulse” can be changed 
when advertising wrist watches to read, 
“Obey That Pulse.” 

x ok x 

All customers like to be waited on but 

not weighted on. Be diplomatic. 
x ok * 

Sometimes the sale is spoiled because the 
canvass is too thin. 

x kK * 

Silver threads among the gold might 
often be sung by the jeweler to the tune 
of more business. 

* *k x 

Undue familiarity with a customer spoils 
many a sale and prevents many from com- 
ing back. The “smart aleck” salesman fails. 

x ok x 

It is said that merchants spend many hun- 
dreds of thousands of dollars including 
please in telegrams. Yet how many forget 
to use it when it costs nothing! 


ee 
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Unique Plan to Keep Trade at Home 
VERY ingenious method intended to 
— keep trade at home has been devised 
by a jeweler named Charles Brand of 21 
South Main St., South Norwalk, Conn. 

By this plan the consumer saves money 
while spending it! Discounts are given by 
merchants in the town to members of the 
Home Town Dividend Savings Ciub. The 
discounts may be three per cent, four per | 
cent, or five per cent, ad libitum. Checks 
for any amount are purchased at the bank 
operating the system. The checks serve as 
cash and they become dividend-paying, as 
soon as the merchant puts the club stamp on 
them at the dividend figure given by him. 
The bank credits the purchaser with all the 
dividends which accrue in this way and will 
forward the purchaser from time to time, 
the checks, showing the amount of earned 
dividends during the year. 

The folder distributed by Mr, Brand ex- 
plains the system very clearly and gives 
the earning power of sums spent every day 
from $1 to $10 on which discounts ranging 
from three to five per cent are given. The 
earning power, for instance, of $10 spent 
daily for 312 week days at five per cent 
reaches the large sum of $156. 

This plan undoubtedly appeals to self in- 
terest which is about the strongest appeal 
that could possibly be made in order to keep 
trade at home and the endeavor to do this 
has been a problem for many years. The 
plan is also intended to give an impetus to 
the cash selling of merchandise and to pre- 
vent price cutting. 





How to Avoid Errors of Service 





HE chief errors of service in the 

jewelry store consist of the following: 

First—Inattention to the prospect and 
business at hand. 

Second—Not meeting the customer 
with a smile, all the while expressing 
willingness to serve. 

Third—Making jests, side remarks or 
haggling with a customer. 

Fourth—Showing no interest in the 
transaction, giving customers the impres- 
sion they do not know what they are 
talking about. 

Fifth—The jeweler or his clerks 
assuming a bored air, an air of, “I don’t 
care if you buy or not,” as well as giv- 
ing undivided but freezingly polite atten- 
tion. 

Sixth—Telling a person, “I should 
know better, as I am in the jewelry bus- 
ness all my life,” or some such remark 
when your explanation is questioned. 

Seventh—Failure to give quick service 
or to keep promise on repair work. 

Eighth—Failure to say “Thank You” 
every time a sale is made. 


B. J. M. 





“All right back there?” called the con- 
ductor from the front of the car. 

“Hold on,” came a feminine voice. 
“Wait till I get my clothes on.” 

The entire carful turned and craned their 
necks expectantly. A girl got on with a 
basket of laundry! 
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f Hawkes Crystal Ash Trays 
p) —reflect credit on your store 
y Individual ash trays of the same luminous crystal as the 
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) entertaining seriously—your most desirable customer. They Cut Glass 
A will make her rely on your taste in her really big purchases. ‘To 
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GREATEST 
BARGAIN 
EVER 
OFFERED 


No. 3002X — “Le-Flis” 8 
Power Genuine Prism Bi- 
nocular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 


$45.00. Our Price, $16: -50 
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No. 3602X 















Full Size Newspaper Cut No. 3003X 
Ask for No. JW-l No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles 
fitted with O-Eye_ size Periscopic Convex lenses; all 
Lee MAMET. Grn HIS 6 6505605 ses os sadn ysnneauswnemasineses 80 
Write for free newspaper cut service $4 


Buffalo Jewelry Mfg. Co. NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 


Brisbane Building Buffalo, N. Y. 123 W. Madison St. CHICAGO 
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a 
Kept His Road Job While 
Building His Retail Business 





Success Due Largely to Initiative and Advertising 




















NOTEWORTHY sstore is that con- 

ducted by Ed. W. Freeman, Lowell, 
Mass. The length is 60 feet, the width 20 
feet. The furnishings are of solid ma- 
hogany, both show and wall cases, elec- 
trically lighted. The watch room has 
mahogany fixtures with grill work, as has 
the diamond room, and both have large mir- 
rors. Silk curtains adorn the diamond and 
watch room. The bottom of the windows is 
covered with heavy black corded silk. 

The windows are six and a half feet deep, 
three and a half feet wide and seven feet 
high. The jewelry window is changed every 
day, morning and night. The china, silver 
and cut glass window is changed once a 
week, every Friday. Cut flowers are shown 
in the windows throughout the year. The 
windows are cleaned every morning along 
with the fixtures. 

The firm has one general mailing list of 
30,000 which is used twice a year; another 
list of 10,000 and another of 5,000, made up 
of strictly diamond prospects. In one local 
paper last year the firm spent over $2,500, 
80 per cent of the ads featuring diamonds. 

The regular inventory is taken every six 
months, and diamonds are inventoried every 
month. Lamps constitute the only side line 
and sell well. The firm has the watch in- 
spection for both the Boston & Maine and 
the New York & New Haven railroads. 

“All the manufacturers’ literature we can 
get is sent out along with our letters,” said 
Mr. Freeman. The firm specializes and has 
exclusive agency for a Swiss watch. Three 
well known American watches are featured. 

The population of Lowell is one hundred 
and twenty odd thousand. There are at 
least 20 suburban towns from which the 
firm draws business and which are circu- 
larized. The weekly papers of some of the 
larger towns are also used with good 
results. 

Booklets, folders and other advertising 
literature are distributed throughout the 
year, special effort being made in November. 
A very active Chamber of Commerce and a 
Rotary Club help a great deal along co- 
operative lines. 

Mr. Freeman’s knowledge of merchandis- 
ing and advertising was received from ex- 
perience. For over 17 years he covered all 
New England. New York State and a part 
of Canada. ; 

Speaking of trade papers he said: “Some 
of my knowledge was obtained from the 
best trade papers and I got many very help- 
ful suggestions and ideas from the JEWEL- 
ERS’ CIRCULAR, which 1 find most interesting 
and helpful from cover to cover and should 
miss it greatly if I did not receive it.” 

Two watchmakers and a goldsmith are 
employed. Engraving is sent out. 
; Mr. Freeman for 17 years had been sell- 
ing grinding wheels, carbon and_ bortz 


throughout New England and New York 
State. About seven years ago he had occa- 
sion to go into the jewelry store of O. E. 
Coon Co., located at 39 Bridge St., Lowell, 
to have a pearl pin repaired. In talking 
with the owner, the conversation drifted 
around to the point of business and the 
jeweler made it known that his place of 
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veneered, mirrors were 
lighting effects were in- 
The goldsmith 


and mahogany 
added and new 
stalled throughout the store. 
was placed downstairs, 

The new owner then started to use the 
daily papers and to make up a mailing list. 
Mr. Freeman fixed up his advertising when 
out on the road and mailed it back to the 
papers. Then he started to specialize in 
diamonds. The business grew in leaps and 
bounds. Inside of two years, he was doing 
more business in the poorest month than 
was formerly done in the busiest month of 
December. 

He continued to keep his road business, 
having put in charge a young man who was 
honest and trustworthy. The business came 
along at such strides that the owner had to 
devote a considerable part of his time to 
it and was only working on his road busi- 
ness two or three days in the week. 





THIS STORE IN LOWELL, MASS., HAS A LIVE MAILING LIST OF 30,000 


business could be bought. Mr. Freeman 
then and there deposited the sum of $100 
to bind the bargain. The next night a dis- 
interested party, along with the owner, took 
stock and the following day Mr. Freeman 
paid over the money and took possession. 

In this location six other jewelers went 
out of business, being unable to make it 
pay, as it was a little out of the business 
section. 

The fixtures at the time were show cases 
on counters. One corner of the room was 
used by the goldsmith and was plastered with 
rouge and lint from the buffing. Mr. Free- 
man immediately closed out the stock of 
the Coon Co., advertising the sale in the 
local papers, and then started housecleaning. 
All the old show cases were discarded, leav- 
ing the wall cases which were in good con- 
dition. Two windows which were very low 
were built up about 12 inches, silk was put 
in for curtains, the bottom was paneled off 


A year ago last October, the jeweler put 
on an advertising stunt which was the big- 
gest the city had ever seen. It consisted 
of an aeroplane with the jeweler flying over 
the city, dropping aerograms, 15,000 in num- 
ber. Among them were heavy cardboard 
aerograms calling for diamond rings, aero- 
plane rides and scarf pins. He used the 
newspapers, full page ads, advertising that 
Edward W. Freeman, the diamond mer- 
chant, would fly over the city at a certain 
date, would drop aerograms over his store 
and that there would also be acrobatic 
flving. 

On the day scheduled for the stunt the 
jeweler started off but had to descend owing 
to a bad oil pipe. There were thousands 
of people in the city, and in front of the 
store were four policemen to keep the 
crowd in order, but owing to the accident 
to the oi! pipe the newspapers announced 
by bulletin and megaphone that the flight 
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NEVER-WIND 

















A Good Selling Article 
Retails $35.00 Mie Rockies) 


Shows a Good Profit 
Guaranteed 50 Years 
Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 


If your jobber does not handle 


Write Direct 


GIFFANY cise CORPORAGION 


BUFFALO, N. Y. 
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High Grade Rings 


The kind that are different 


Made in 14K White and Green Gold 
and Belais 18K White Gold 















Through Your Jobber Only 


Breslavsky Bros. 


41-43. Maiden Lane New York 
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A GIFT FIT FOR A QUEEN 


at a price within reach 
of all 


This elegant 24 inch graduated neck- 
lace of Oriental iridescent tint with 
gold safety clasps. Beautiful lustre. 
Compares favorably with necklaces 
costing $35.00. Price complete, in- 

; MX cluding white grained solid stock 
PEP A) il French Ivory Jewel Case, hinge cover 


op eede ee and clasp, _—velvet 


lined, fancy desien, - $3, 48 
No. 33JC, each . 


Seeing is believing. 
Order a sample NOW. 





_ No. 1456, The 
<< famous White 
SNS House Clock, 


— 7 
ee white ivory 





~S — (celluloid) 
a" case, fitted with 
a good reliable 
imported move- 
ment. Good 





time keeper. 
Height 4% 
inches, base 8 
inches. A big 
seller and a0 
excellent gift 
that 

Our price, each 


$2.75 


Send us your orders by mail. We have no salesman to call on you. 


JOSEPH HAGN COMPANY woaicticjeres 


THE HOUSE OF SERVICE . 
Dept. JC—223-225 W. Madison St., Chicago, Illinois 
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would have to be postponed until Saturday. 
The newspapers posted special bulletins 
announcing that the jeweler would fly at 
such and such a time on Saturday, also an- 
nouncing by megaphone from their respec- 
tive buildings the direction from which he 
would come. The money spent on this 
stunt, which took place the latter part of 
October, was in the neighborhood of 
$1,000, but coming as it did, before Christ- 
mas, it helped to stimulate sales, which were 
the largest of any year previous, according 
to Mr. Freeman. 

Another form of advertising which paid 
in this territory is the theatre envelopes. 
Keith’s Theatre is supplied with approxi- 
mately two hundred thousand envelopes a 
vear and in conjunction, neatly framed 
signs in the dressing-rooms of the actors 
and actresses, calling attention to the fact 
that there is a jewelry store in the build- 
ing and stating that no charge is made for 
the cleaning of jewels. 

In the moving picture houses, that is, 
the leading ones, the firm is on the film in 
a movie act which costs in the neighbor- 
hood of $20 per week. 

On Sept. 1, Mr. Freeman bought one- 
half interest in the business of the late 
Harry Raynes, but owing to certain litiga- 
tion which Mr. Raynes had with another 
party, was unable to take full control. He 
acted, however, as manager for the late 
Mr. Raynes until Dec. 10, when he took 
over the entire business, paying Mr. Raynes 
in cash. 

In the meantime Mr. Freeman had taken 
the store and had it repainted, inside and 
out, and bought merchandise valued at 
$15,000, as the stock was very low. 

Two weeks before Christmas he had an 
opening and announced by full page ads 
a large diamond display valued at over 
$150,000. He placed two policemen outside 
and a plain clothes man inside. The store 
was beautifully decorated with holly hang- 
ing baskets and floral offerings from his 
many friends and business acquaintances. 
He had a full orchestra in attendance which 
played from 6:30 until after 11 o’clock. 
The opening was on Monday night, when 
the other stores were closed. Over five 
thousand people came into the store and 
souvenirs in the shape of pencils, calendars 
and flowers were distributed. 

As the store is laid out in the form of 
a horseshoe, visitors had to go the full 
length and on the way out at the watch- 
room, each received the souvenir. After 
closing twenty-nine of the jeweler’s friends 
and employees went to a local restaurant 
and enjoved a banquet. 

The store of Harry Raynes is now being 
conducted under the name of “Harry 
Raynes, Edward W. Freeman, Proprietor,” 
and the hustling jeweler says he is glad to 
report that “business is good.” 





During the rush season it would save the 
sales force much nervous energy if each 
one had a book to make out duplicate 
charge slips. In addition it would give 
easily available business information for 
checking up on the business of the store 
and would furnish a really dependable 
charge record. 
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Unlocking Sales 


wat kind of a business pulling key 
do you use? 

The successful jeweler is the one who 
possesses the greatest variety of keys. For 
example, it takes one kind of a key to un- 
lock a customer’s mind and another to un- 
lock his pocketbook. The master key of all 
is persistence. Then there is also the Key 
of Suggestion to corsider. Great power 
lies here. Suggestion is the motive that in- 
spires action and tactful suggestion on your 
part during the course of an interview 
with a customer may often help you to gain 
a larger purchase than expected. 

There are also other good selling keys 
well worth having—particularly the Key of 
Illustration. Whenever you find your cus- 
tomer weakening, try opening his mind in 
the right direction with the Key of IIlus- 
tration. Demonstrate to the customer just 
how a purchase will be to his benefit, The 
Key of Illustration never fails to liven up 
an interview and is often the very means 
of closing a sale. 

The same key, of course, cannot be used 
with equal success in all approaches. When 
you are conferring with a busy man try the 
Key of Dispatch. When you deal with a 
customer inclined to be stubborn, try the 
Key of Reasoning. With others use Cour- 
tesy, Friendliness and Diplomacy, which 
are also worthy keys for gaining immediate 
attention to the mental power that will urge 
a movement towards the cash register.— 
je = 

Going After Business 


YOUNG jeweler just starting in for 
himself wanted to gain a larger trade 
than that likely to come to him from his 
immediate area. He was going after his 
local business by means of live window dis- 
plays, newspaper advertising, and service, 
but his eapital was rather limited and he 
found that he must keep busy in order to 
insure the cash rolling in rapidly enough to 
meet his expenses. So this is what he did. 
He secured the college seals of two nearby 
institutions of learning. One was twenty- 
seven miles away and the other about fifty. 
He made up a ring and an attractive pin 
for each school, and sought out a student 
in each school whom he knew. These stu- 
dents he offered a generous commission for 
taking orders and collecting the pay for 
emblems of this nature. 

The fact was to be featured that it was 
hand work and a good price was charged 
as was right. 

In a short time he found himself the re- 
cipient of orders for class and school jew- 
elry, from those schools, high schools, clubs, 
and organizations all over his section of 
the State, for the students had freely adver- 
tised him in their various communities. 
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Through this means, he estimates that he 
has gained a substantial amount of profit- 
able business, and moreover, it has been the 
means of giving him a prestige in his line 
which he could not have achieved otherwise 
in many years. E. G. W. 


How to Post the Clerks 

| beard jeweler and all helpers of his 

business can be assisted by a busi-: 
ness library consisting of as many books 
as you can obtain pertaining to your 
line. The collection of such a library 
will prove not only interesting and in- 
structive, but valuable. No matter how 
well versed a person is in the jewelry 
line, there is always knowledge to be 
added. Read and reread profitable books 
and pass them along to your helpers. 

A Chicago firm has a complete library 
pertaining to jewelry. Before a clerk is 
permitted to wait upon trade he must 
study these books and become letter per- 
fect in the full meaning of business 
terms. Thus when a_ person asks, 
“What is a carat?” the salesman can 
reply in an intelligent manner. 

Many clerks in jewelry stores have 
only a surface knowledge of their own 
lines and could not for the life of,them 
tell you the inner detail, history or full 
process of manufacture of the goods they 
sell. Asked, “Who first discovered dia- 
monds and when first used,” the reply 
was, “Oh, I guess the Egyptians first 
wore diamonds.” 

Of course, customers do not always 
ask these questions, but if you possess 
the knowledge, you will impress all with 
your sense of fitness. 

Make it a point to suggest that your 
clerks spend a few evenings in the publie 
library. Let them secure reference books 
and study your wares. You will find the 
time invested will repay all concerned. 

B. J. M. 


Selling Manicure Sets 


THE center of a jeweler’s window in the 
East contained a small narrow sign with 
these words: 


Right At Your Finger Tips : 


The wording of the sign was illustrated 
in the various manicure sets displayed in the 
window. No two sets were alike. They 
were exhibited in all forms and sizes and 
boxes, two or three of the cases being closed 
and the rest opened. In the very center of 
the window was a small dressing table tray 
on which a set was displayed without a case 
or box of any kind. In explaining this win- 
dow the jeweler responsible for it volun- 
teered that it was very successful in gaining 
attention and interest and the main idea 
carried out in the exhibit was one he en- 
deavored to incorporate in all displays; that 
is, to help the onlooker visualize, not merely 
to display it. By offering these sets in all 
sizes and forms he appealed to varied tastes 
while the tray in the center served to form 
a picture in the mind of onlookers as to 
how the acquisition of such a set would ap- 
pear at home. Ce. 








The Prospect Optical Co., Cleveland, O., 
has increased its capital from $15,000 to 
$25,000. 
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cAre you carrying aWatch of the Tile Hat Period ? 


qi YOUR grandfather willed 


4 > you a suit of clothes, or your 
/———“ grandmother left you a dress 
—would you wear it? 


As the “tile” hat and hoop skirt have 
been discarded for later styles, so 
should the modern thin watch in its 
handsome case of latest design, replace 
the cumbersome heirloom of other days. 


Many a man or woman will exchange 
an automobile after a few years, for a 
newerand more up-to-date model. Why 
should this same person believe it ex- 
travagant to buy a new watch —since 
watch styles, too, have changed with 


‘progress? 


Thirty years ago a choice in watch 
cases was restricted to such modelsasare 
shown on the left— worthy examples of 
the Wadsworth artistry of that period. 


But, like your grandparents’ clothes, 
such cases belong to a day long past. 
Rather would you choose today, one of 
the thin models shown on the right — 
cases with all the utility of their ornate 
ancestors and an.elegance found only 
in the Wadsworth cases of today. 
Cherish the old watch as you would 
the memory ofa precious friendship, but 
know the pleasure of possessing a mod- 
ern watch—a good movementdressed in 





Suggestions on the care 
of your watch 


Wind it fully at the same hour each day. 

Have it examined and oiled at least once 
a year—before the last particle of oil has 
disappéared from the bearings. 

Have it taken apart occasionally and 
cleaned — for every watch accumulates dust 
particles which in time impede its per- 
formance. 











Nad sworth (ses 


a handsome Wadsworth case—a watch 
in keeping with the clothes you wear. 


The watch—a product of two industries 


With great skill the movement maker constructs 
the “movement” or “works”, an intricate mech- 
anism for the measurement of time. But,for the 
completion of the watch he now turns to the 
case maker, who employs such artistry in de- 
signing the case as will make the completed 
watch a beautiful article of personal wear. 

, Thus for thirty years Wadsworth cases 
have dressed and protected the watch move- 
ments of leading manufacturers and importers. 
Many Of the most beautiful, most. popular 
designs with which you are acquainted are 
Wadsworth creations. 

When you buy a watch, select a movement 
that your jeweler will recommendandinsist that 
it is dressed in a Wadsworth case. The Wads- 
worth nameis your assurance not only of correct 
design but of finest material and workmanship. 
Tue Wapsworth Watcu Case ComPANy 

CINCINNATI, OHIO 


Makers of watch cases exclusively 
Factories: Dayton, Ky. 


——— 


Watches, like Clothes, have Changed in Style 


or © Fine 


Witches 











BOVE is a reduced size reproduction of the Wadsworth Saturday Evening Post 
page of April 23rd. 

Such Wadsworth advertisements are creating a greater interest in watch service, 
increasing the sale of modern watches to men and women who have been carrying 
their cumbersome old-fashioned watches about, and unfolding new opportunities 
for the jewelers who handle Wadsworth Cases for Fine Watches. 


Tue WapswortH WatcH Case Co., CINCINNATI, OHIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 
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Compensation Pendulums 








By T. D. Wricut, in the Lendcn Horclcgical Journal 

















; ae construction of a compensation pen- 
dulum is not difficult to understand, 
because the only error it has to correct is 
that due to alteration in the dimensions of 
the pendulum caused by changes in the tem- 
perature. If the suspension spring be very 
thick, change in its elasticity will affect the 
rate; but if it be, as it should be, so thin 
that it does not act as a spring, but merely 
as a very flexible suspension, its only sensi- 
ble influence will be due to its length vary- 
ing as part of the pendulum rod. 

Two, or more, materials having different 

coefficients of expansion are so arranged 
that just as much as one tends to raise or 
lower the centre of oscillation, the other 
tends to act in the contrary way. If 
properly adjusted, the centre of oscillation 
will remain at a constant distance from the 
centre of suspension throughout all ordi- 
nary changes of temperature, and the time 
of vibration will be unaltered. To achieve 
this the acting lengths of the materials must 
be inversely proportional to their respective 
‘coefficients of expansion. 
* One of the simplest forms of compensa- 
‘tion pendulum has a wood rod, with a lead 
bob supported on a rating nut at the bot- 
tom of the rod. The upward expansion of 
the bob corrects the downward expansion 
of the rod. Assuming that the c of o is at 
the centre of the bob, as it very nearly will 
be, the expansion of half the length of bob 
must equal that of the total length of rod. 
If | = the distance between the centres of 
suspension and oscillation of the pendulum, 
and « = half the length of bob, the total 
length of rod = / + -«, and length of bob 
= Ze: 

1 + x multiplied by the coefficient of the 
rod must equal + multiplied by the coeffi- 
cient of the bob. Let w = coefficient for 
wood, and p = coefficient for lead. 

(I++) w= lw + xw, must equal xp. 

lw = xp — cw x (p—w). 
Ize 





SS aan 

p—w 
Let coefficient for a given wood rod = 
000003 per 1° Crom., and coefficient for lead 
for the same change of temperature = 
0000294. As we are only concerned with 


the proportions between the coefficients, we 
may convert the fractions to whole numbers. 


0000294 49 





00000305 
For a seconds pendulum where ] = 39.14 
inches— 
39.14 5 
= = 


49—5 44 


Then length of lead bob = 24% = 4.45 X 2 
= 8.9 inches. 

The rod should be well seasoned, straight 
in the grain, and should be varnished or 
gilt to exclude moisture. Deal or teak is 
generally used, and it is good to saturate 
it with paraffin wax. 

The coefficient given in the example is for 
boxwood. The other woods have larger 
coefficients, and would require longer bobs. 


Zinc and Steel Tubular Pendulums 


Zine is accused of being an erratic metal. 
but of late years Stanton’s drawn zinc tub- 
ing has proved very satisfactory for .om- 
pensation pendulums. It resists compres- 
sion better than the cast tubing, it appears 
to have a higher coefficient of expansion, 
and itis much more conver:ent for pack- 
ing and shipment than the mercurial pen- 
dulum, We therefore find it largely used 
for foreign and colonial orders, and with 
excellent results. 

We may take the coefficient for drawn 
zinc as .000029 per 1° C, and that for steel 
= .000011 for the same range of tempera- 
ture. As we are never quite sure of the 
value of the coefficients for different speci- 
mens of what appear to be the same ma- 
terial, the final adjustments must always be 
made by experiment, but the foregoing 
values may be taken as very nearly correct. 

The most convenient form of zine and 
steel pendulum is as follows: The steel rod 
is tapped at the lower end to take the rat- 
ing nut, and the rod must be long enough 
for the nut to be below and free of the 
bottom of the boh. The zinc tube rests on 
the rating nut. From the top of this tube 
hangs a steel tube terminating, a little below 
the centre of the bob, in an enlarged collar 


195.7 
= 4.45 inches. 





on which the bob rests near its centre, the 
lower part of the hole in the bob being 
countersunk to pass over the collar. Some 
makers support the bob exactly at its centre 
of gravity, but if at any given temperature 
the centre of oscillation exactly coincides 
with this point, it has to be remembered 
that in higher temperatures the moment of 
inertia of the bob about its own c.g. will 
be greater, owing to the increased dimen- 
sions of the bob, and the compensation will 
be imperfect. (See the article by W. N. B. 
already referred to.) , 

When the bob is supported by its lower 
end instead of at its centre, its own expan- 
sion, if it be a metal expanding more than 
the rod, as zinc or lead, aids the compensa- 
tion, and the zinc tube may be shorter. It 
is not usual in that case to place a collar 
on the steel tube, but to cut a thread on 
its outer surface and screw it into a collet 
fixed at the bottom of the bob. If the bob 
be of the same material as the rod, the ex- 
pansion of the former will raise the centre 
of oscillation, at whatever point in the bob 
it may be, by just as much as it would be 
lowered by the expansion of that piece of 
the rod which is below the centre of oscilla- 
tion. So in calculating the relative lengths 
we have only to take into account the length 
of rod to centre of oscillation, and the 
lengths of the two equal tubes. 

Supporting the bob at its lower end is 
not good, because its mass is so great that 
it is slow in adapting itself to changing 
temperatures. When supported at its cen- 
tre, it is inconvenient to have the tubes of 
equal length, because the bob would have 
to be raised to get at the rating nut; it is 
best to let the centre rod and zinc tube 
reach to the bottom of the bob, the steel 
tube with its supporting collar terminating 
near the centre of the bob, as already de- 
scribed. 

Let / = the length of any pendulum from 
its centre of oscillation to its centre of sus- 
pension, let + = the length of the two 
equal tubes when the bob is of the same 
material as the rod and is supported at the 
hottom. Let s = coefficient of expansion 
for steel. z that for the zinc. The expansion 
of the zinc. tube must be exactly equal to 
the expansion of / and steel tube together 
to keep the bob at a constant distance from 
the suspension. 

Is + xs = ve. 
Is = 22 — «8= « (9 — 8). 
ls 


s—S 


x for a seconds pendulum with the giver 
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Captivating quality, accurate 
measurements and long life have 
forever been associated with the 
famous Black Shield Mainsprings. 

And perhaps that is the reason 
why Black Shield Mainsprings are 
today supplying the power in 
more than two million American 
and Swiss Watches. 


Per Dozen . . . $ 2.00 
Per Gross . . . . 21.60 


Write for our Mainspring Booklet, 
“Man at the Bench” 


SWARTCHILD & CO. 
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coefficients would be 





39.14 x .000011 39.14 X 11 
- —— = 
* = (000029 — .000011 18 
— 23.9 inches. 


e bob is supported near its centre 
in pomivat suggested, the steel tube will 
be shorter than + by half the length of the 
bob; but as the rod will be longer than l by 
an equal amount, x, as above, will still 
represent the length of the zinc tube. 

For a pendulum of any other length the 
tube will be proportional to its length. Let 
] = the length of any pendulum, and + = 
the length of the necessary tube: 39.14 : 

ERY lace 
5 a 2-seconds pendulum, which is four 
times as long as a seconds pendulum, the 
zinc tube must be nearly 8 feet long; for a 
half-seconds pendulum it would be a bare 6 


inches. 
Mercurial Pendulums 


In the ordinary form of mercurial pendu- 
lums the centre of oscillation is a little 
above the centre of gravity of the bob, ‘but 
if we assume for simplicity that these points 
coincide, then for any increase of the tem- 
perature the centre of gravity must rise 
just as much as the lower end is carried 
down by the lengthening of the rod—the 
upward expansion of half the mercury must 
be equal to the total downward expansion 
of the whole length of steel. Mercury being 
a liquid, its coefficient of expansion is 
given for change of volume. If the jar con- 
taining it did not alter in size the whole of 
the cubic increase would be added to the 
height of the mercury, but the rise in tem- 
perature which causes its volume to increase 
also increases the area of the jar containing 
it, so part of the increased volume of mer- 
cury is occupied in filling this larger area; 
the rest will go to increase the height of 
mercury. The area of the jar is propor- 
tional to the square of its diameter, afid 
when the diameter is increased by a very 
small fraction its area will be increased by 
twice that fraction, so if from the cubic 
coefficient of mercury we subtract twice 
the coefficient of the material of which the 
jar is made, we obtain the linear coefficient 
of mercury in that kind of jar. 

Let M = cubic coefficient of mercury, 
m = its linear coefficient, s = coefficient of 
steel, and g = coefficient of glass. 


The respective values of M, s, g, may be 
taken as = .00018, .000011, .0000082.* 
These are in the proportion of 1,800, 110, 82. 

If a glass jar be used m = M — 2g = 
1,800 — 82 Kk 2 = 1,636. 

If the jar be of steel m = M — 2s = 
1,800 — 110 x 2 = 1,580. 

The mercury will not rise so high in a 
steel jar as in a glass one, because the steel 
expands more than glass, and the area of 
the steel one changes more than that of the 
glass one; we shall therefore require a 
longer bob of mercury when a steel jar is 
used. Glass jars look very nice, but they 
are not considered so good as steel ones, 
because, when the latter are used, the mer- 
cury more quickly experiences the effects of 
changes in the temperature. It is also good 
to allow the rod to pass right into the mer- 
cury nearly to the bottom of the jar, as 
that will assist to raise or lower the tem- 
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perature of the bob to that of the other parts 
of the pendulum. 

Let « = half the length of mercury in 
jar, then the length of steel expanding 
downwards = / + yw and 

ls 
iP £sOS 2 eS 





as 


We have also to remember that the 
lengthening of the rod has carried the jar 
down, but the mercury has risen in it, leav- 
ing the jar behind; if the weight of jar and 
rod is one-fifth that of the mercury, it is 
much the same as if all the bob were mer- 
cury, but its rise only five-sixths of its real 
amount. 

18 


18 X 10-5 = =.00018 





10K 10101010 
= coefficient per 1° C. 
The total length of mercury required in 
the bob will then be equal to 


total weight of pendulum 
20 





weight of mercury 
See Beckett on mercurial pendulums.— 
London Horological Journal. 


Two Innovations in House Clock 
Movements 








A CLOCK factory in Schrenberg has in- 
troduced in clock movements two inno- 
vations that are presented pictorially to read- 
ers of the current issue of Der Uhrmacher 
Woche. 
The first improvement is a hammer con- 
trol, by means of which the hammer can be 
struck off with the aid of a screw. An 




















elastic, bent steel bow B (Fig. 1) through a 
lower flange, is fastened, by means of a brass 
collet, on the hammer rod W in the 
ordinary manner, by a pin. The hammer on 
the other hand, is riveted securely to an 
upper flange, by means of a post H. This 
upper flange, with the post H and the ham- 
mer attached to it, can be so displaced that 
the direct hammer stroke on the gong can 
be readily prevented by a slight turn of the 
screw S, without any change being made 
in the hammer stroke P—O. F is a small 





*The coefficients are sometimes written for con- 
venience with a minus power of 10, as 18 X 10-5, 
11 & 10-8, 82 KX 10-7, This means that the number 


is to be divided by 10 as many times as the minus 
index indicates. 
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spring encircling the screw, to prevent any 
casual operation of the latter. 

All parts of the regulation are continu- 
ous, forming one piece with the hammer, 
and like an ordinary striking hammer, can 
be removed from the clock by releasing the 
hammer collet, and just as easily replaced. 

For clocks with double strike and bar 
gongs, this hammer control is very conven- 
ient, inasmuch as the lifting height in 
neither hammer is changed and the hammer . 
stroke is not affected by this regulation. The 
power of the stroke, resulting from hammer 
weight and lift. remains always the same. 

The second improvement is a works fast- 
ening. To attach the movement of a house 





Fig; 2 


clock to the bearing boards, two screws are 
usually screwed through the two lower 
posts. These screws, in the case of house 
clocks, must be put in very tight, so that 
displacement of the heavy movement, during 
transportation, may be prevented. This 
often results in the entire works frame being 
distorted by the tightening of these screws 
or the two posts weakened as they are 
being drilled through, are bent. 

In the strongly made, heavy house clock 
movements of the Hamburg-American Clock 
Manufactory, the posts are not bored 
through, but a steel plate R (Fig. 2) is dis- 
posed, with its two stamped claws on the 
post and is pressed down by means of the 
thumb screw M, passing through the bear- 
ing board, pressing the two points K into 
the wood and absolutely preventing any dis- 
placement of the movement during transpor- 
tation. Bending of the posts and distortion 
of the works frame are also impossible, be- 
cause the fastening plate, with its twoclaws, 
lies at two points close to the plate. The 
bending of the steel plate R is so contrived 
that the bend does not rest on the bearing 
board, a small space being left at X so that 
the movement is pressed firmly against the 
bearing board. 





In a certain Yorkshire town a landlord 
does not receive very hearty welcome on 
Monday mornings and a tenant in one of 
the houses there recently handed the land- 
lord half a crown towards the rent. 

“Is this all you’ve got for me, and you so 
much in arrears?” scowled the landlord. 

“Go on now and be satisfied,” replied the 
tenant. “You wouldn’t have had that, only 
my old man has been and sold the back 
door.”—Blighty. 
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Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 








Refiners 


Gold 
Silver 
Platinum 























HANDY & HARMAN 


| 31 Gold St., New York City Bridgeport, Conn. | 
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Bracelet Clasp 
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1473 
AND 


PARTS FOR NECKLACE SNAP 
@ od 


1474 1474" 
WITH HOLE 


WITHOUT HOLE 


MADE. IN WHITE, GREEN AND 
REGULAR GOLD 
ALSO IN PLATINUM 


HERPERS BROS. 


18 CRAWFORD ST. NEWARK, N. J. 
ESTABLISHED 1865 











Flexible Block Bracelets 


BEST MADE OF AMERICAN PLATINUM BOXES 
ONE-PIECE 





Joined in style illustrated or made with plain sides or ends cut out 
for ANY manncr of connection. 


EIGHT SIZES—TWO HEIGHTS—THREE WEIGHTS 


Also made in gold—with or without platinum tops. 
For more detail ask for Catalog B5-10. 


AMERICAN PLATINUM WORKS 


225 N. J. R. R. Ave., Newark, N. J.; 30 Church St., N. Y. 


























Ldddaaal hdl 


————— 
_ iu 


[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of March 22, 1921 


1,372,697. WAT CH-PROTECTOR. ABRAHAM 
Hurwitz, New York. Filed June 18, 1920. 
Serial 389.809. 9 Claims, 

A watch-protector, comprising a bow, a claw on 
the bow movable outward therefrom to catch in 





the pocket, a guard-ring yieldingly connected to 
the bow, and means whereby pull upon the ring 
releases the claw. 


1,372,754. COLLAR-PIN. Rosert W. JouNsOoN, 
Chicago, Filed Sept. 4, 1920. Serial 408,337. 
1 Claim. 


A fastening device comprising a longitudinally 
slotted body member, a pair of hook-shaped pin 
members at the respective ends of the body mem- 
ber, said pin members having looped shanks strad- 





dling the body member and passing transversely 
at their rear ends through the slot thereof, and 
springs in the slot between the ends thereof and 
the rear ends of the aforesaid shank loops for 
drawing the pin members toward each other. 
1,372,771. COMBINED ELECTRIC LAMP AND 
ALARM CLOCK. Niets ArtHur INnGvorp 
Nietsen, Copenhagen, Denmark. Filed June 
21,1919. Serial 305,805. 1 Claim. 

In the combination comprising within the same 
casing an electric lamp, an electric installation 
switch inserted in a circuit for said lamp, an 
alarm clock, the alarm winding key of which re- 
verses automatically said switch when turning, and 








a manipulating lever pivoted in the said casing 
and adapted to reverse said switch by hand, an 
alarm winding key comprising a plate, fastened 
to the alarm winding shaft and parallel thereto, 
and two plates hinged to the first plate along the 
edges of same and parallel to the winding shaft 
and resiliently connected to the first named plate 
and causing said switch to be closed during the 


alarm, when turned toward the reversing arm of 
the switch, 
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1,372,814. WATCH. GeEorGces Henry, Geneva, 
Switzerland. Filed Dec. 31, 1919. Serial 
348,638. 2 Claims. 

The combination with a watch, comprising a 


case and a movement, of a flexible collar movably 
retained within the thickness of the case, and 
means carried by the movement and engaging the 





collar for normally retaining said movement in 
the case, said means being adapted to flex said 
collar and permit the removal of said movement 
from said case upon raising the movement and 
twisting the same relative to said case. 


1,373,003. WATCH-HOLDER. Harry T. Horr- 
MAN, Fairview, Okla., assignor of one-half to 
Fayette M. Conner, Fairview, Okla, Filed 
Oct. 1, 1920. Serial 414,032. 4 Claims, 

In a watch holder, a support comprising a pair 
of parallel side members, a hinge arranged be- 
tween the lower ends of said parallel side mem- 





bers, a separable casing connected with said hinge 
and adapted to receive a watch, a plate connected 
between opposite sides of said support, a cushion 
member carried by said plate, and resilient means 
for normally holding the crystal of the watch 
against said cushion member. 


1,373,076. SNAP-FASTENER STUD. WILLIAM 
Jaguiery, Providence, R. I., assignor to Ful- 
ford Mfg. Co., Providence, R. I. Filed Oct. 
20, 1919. Serial 331,949, 2 Claims. 

A snap fastener stud comprising an outer spring 
cage member, a tubular anvil member extending 











into said cage its inner end engaging the top wall 
of said cage to support it against a crushing action 
the lower end of said anvil being secured to the 
base of said cage, and means in said anvil mem- 
ber for engaging and locking a rivet or post when 
forced thereinto. 

1,373,097. JEWELRY-HOLDER. Rvuportpn UH. 
Ropa, New York. Filed March 30, 1920. 
Serial 369,919. 2 Claims, 

A holding device of the class described compris- 
ing a body member for engagement against the 





rear side of a card, a resilient tongue sprung 
rearwardly from the plane of the body member, 
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and a retaining finger carried by the tongue and 
projecting forwardly beyond the body member 
thereby to be extended through the card and coact 
with the face thereof. 


1,373,124. SAFETY-CATCH. Joun FIELDING, 
Providence, R. I., assignor of one-half to 
Joseph P. Whitaker, Apponaugh, R. I. Filed 
April 20, 1920. Serial 375,361. 4 Claims. 

A safety catch comprising a keeper having a 
pair of spaced-apart side ears having their edges 
connected together at one point to form a base by 
which they are fixed to a support, one of said 





ears having a central recess and the other having 
an integral hollow center trunnion bridging said 
space and entering said recess, each ear being pro- 
vided with a marginal slot communicating with 
said hollow center and a guard member rotatably 
mounted on said trunnion and provided with a 
marginal slot adapted to coact with those in said 
ears to admit a pin tongue and then lock it 
therein. 


1,373,125. SAFETY-CATCH. Joun _ FIELDING, 
Providence, R. I., assignor of one-half to 
Joseph P. Whitaker, Apponaugh, R. I. Filed 
Sept, 30, 1920. Serial 413,835. 8 Claims. 

A safety catch comprising a keeper having a 
pair of spaced-apart sidg ears connected together 

at their base and provided with marginal slots, a 





ring-shaped guard member rotatably mounted be- 
tween said ears and also provided with a marginal 
slot, means for connecting the free edges of said 
ears to prevent them from spreading, and means 
in the walls of said ears to prevent said guard 
from spreading. 

1,373,234. COLLAR-BUTTON. 
TRICH, St. Louis, Mo. Filed May 20, 1920. 
Serial 382,948. 4 Claims. 

In a collar button of the class described, a head 

having an angular shank, and a foot-flange, a 


MatHew_ Gzs- 





pivoted support for the head, a spring-disk bear- 
ing against the foot-flange of the head, and a 
single element arranged to form a button back 
and a uniting means for the head, pivotal sup- 
port and spring-disk. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published March 29, 


Ser, 126,430. (CLASS 27, 
STRUMENTS.) 


Berne, 


1921 


HOROLOGICAL IN- 
UNIonN HorLoGERE S. A,, 
Switzerland, Filed Dec. 24, 1919. 


UNION HORLOGERE: 





Particular description of goods.—Watches. 
Claims use since 1901. 
136,997. (CLASS 28. 
PRECIOUS-METAL. 


JEWELRY AND 
WARE.) Tue REGAL 


Ser. 
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“We Do What We Promise’”’ 


Accurate Results. 


We Prom 1 se You Prompt Service. 


Courteous Treatment. 
Honest Returns. 


Give Us a Trial on Your Next Shipment 
of Old Gold, Silver, Platinum or Sweepings. 


KILGALLON & COMPANY 


Works Refiners—Assayers—Chemists Office 
5801-5803 Wentworth Ave. and Workers of 31 N. State St. 
CHICAGO Gold, Silver and Platinum CHICAGO 








Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 








Watch Case Repairing 


Key-Wind Cases remodeled to Stem-Wind,—New Backs, Caps, Bezels, etc., 
(in gold, silver and electro plate). Regular Cases changed into Wrist Watch 
Cases, etc., etc. 


N. J. FELIX & SONS 


(Established 56 Years) 
51 Maiden Lane New York, N. Y. 









































April 20, 1921. 


New Haven Conn. Filed 


SILVER Mre. Co. ’ 


1920. 
Fg ad which appears on the letters that 


form the word “Regal” do not denote color, but 
orm x 5 
merely indicate shading. 





‘ iption oO oods.—Table Filat- 
aor Panag ye Spoons, &e., 
Mode Wholly or Partly of or Plated with Silver 
or other Precious Metal. 
Claims use since the year 1912. 
Ser. 137,891. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Jutes RactINne & Co., New 
York, Filed Oct. 4, 1920. 


NATIONAL PARK 


Particular description of goods.—Watches and 
Watch-Movements. 

Claims use since July 1, 1889. 

Ser. 140,840. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Samuer B. 
Kaun, Chicago, Filed Dec. 9, 1920. 


MONCLINX 


Particular description of goods.—Cuff-Buttons 


nd Cuff-Links. 
‘ Claims use since on or about May 1, 1920. 


Ser. 141,467. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Tue NapieEr- 
Buss Co., Meriden, Conn. Filed Dec, 23, 
1920. 





(NAPIER) 


Particular description of goods.—Jewelry Made 
Wholly or in Part of Precious Metal—Namely, 
Bags of Mesh, Silk, or Leather, Vanity-Cases, 
Cigarette-Cases, Powder or Rouge Cases, Coin- 
Cases, Card-Cases, Lip-Salve Cases, Belt-Buckles, 
Slipper-Buckles, Purses of Mesh or Leather, 
Bracelets, Brooches or Bar-Pins, Ear-Rings, Fin- 
ger-Rings, Metal-Mounted Combs, Fancy Hairpins, 
Necklaces, and Lockets, 

Claims. use since Oct. 25, 1920. 

Ser. 141,821. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.).-H. Wotrr & 
Co., New York. Filed Jan. 3, 1921. 





Particular description of goods.—Imitation- 
Pearl-Bead Necklaces. 
Claims use since Nov, 1, 1920. 
Ser. 142,253. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) M. GuccEN- 
HEIM, Inc., New York. Filed Jan. 14, 1921, 


Dakinas, 


~~ 





Particular description of goods.—Imitation 
Pearls, 

Claims use since about Nov. 1, 1920. 

Ser. 142,338. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) INTERNATIONAL 
Sttver Co., Meriden and Waterbury, Conn. 
Filed Jan. 17, 1921. 


R.& B. 


Particular description of goods.—Silver-Plated 
Flat-ware—Namely, Forks, Spoons, Ladles, and 
nives. 


Claims use since the year 1873, 
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Ser. 143,091. 


sonal Adornment Which are Made of or Plated 
with Precious Metal, 


140,904. 


described by the United States Geological 
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(CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) ForstNner 
Cuain Corporation, Irvington, N. J. Filed 
Feb, 2, 1921. 


to glass, such as that used in coloring 
enameled ware red. It is also used to over- 
come the natural green color of ordinary 
glass. 

Selenium is peculiar in being a very poor 
conductor of electricity in the dark and a 
fairly good conductor in the light and is 
used in several electrical devices whose 
utility depends on this peculiarity. It has 
been used in telephoning along a ray of 
light and in transmitting sounds and photo- 
graphs from one place to another over a 
wire. 


“al 


Particular description of goods.—Chains for Per- 


Claims use since Dec. 1, 1920. 


Trade-Marks Registered March 22, 1921 


CERTAIN NAMED JEWELRY, TOI- 
LET ARTICLES, DESK-FITTINGS, AND 
PHOTO-FRAMES. Mount Royat Corpora- 
TION, New York. Filed Sept. 10, 1918. Serial 
113,108. PUBLISHED NOVEMBER 23, 
1920. 





The Stamford Retail Jewelers’ Association 
was recently organized at Stamford, Conn., 
the temporary chairman being Sigismund 
Xronholtz, and secretary and treasurer, 
Jacob Koffler. The organization was per- 
fected through the efforts of these gentle- 
men, Wiliiam Rubin and others and among 
the first work done was an agreement 
which was accepted by all but one jeweler 
of the city to close their stores every even- 
ing at 7 p. M. Another meeting of the 
organization was held Friday night last. 





Selenium a Rare Element 
Selenium is a rare and little-used element 


Survey, Department of the Interior, as 
having its greatest use in giving a red color 
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CHART OF RADIUM WATCHES AND CLOCKS SALES IN THE U. S. 


Chart on Lower Right--Shows how the large radium watch business started in 1916. The 
annual American made compared with imported radium watches shows the American maker 
was not prepared during the war years but passed the importer on annual sales for 1918. The 
temporary drop after the Armistice is shown to have been material, but that sales have since 
substantially increased, and are now on the upward trend. 

Chart on Upper Left—Shows sales of radium watches and clocks from the beginning of the 
American Radium Co., August, 1912. 








DON'T RUN GHANCES— 
BE SURE 


Use an Oil for your repair work that has been 
tested by time and experience. 


ey 
(SR 


tial 


For twenty years 


FULCRUM OIL 


has been. considered the - highest 
grade lubricant for Watches and 
Clocks. In that time the oil has 
Ferra been satisfactorily tested by the 
most eminent experts in this coun- 
try and Europe. 

During the Great War, our gov- 
ernment found out that no lubri- 
cant for small and intricate ma- 
chinery could begin to compare 
with Fulcrum Oil. If you haven't 
found this out—better investigate. 





ee ' : 
“If you are not using Fulcrum Oils, you are not 
using the BEST oils.” 


Watch and Clock Oils Chronometer Oil 
50c a bottle 60c a bottle 


Bracelet Watch Oil 
75c a bottle 


Your jobber will supply you. 


FULCRUM OIL COMPANY 
FRANKLIN, PA. U. S. A. 
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‘What You Must Do |} 
To Succeed! 








A young man asked one of our big men in this 
country what he considered the secret of success 
The big man said, “Know your work.” ae 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first. 
class position in a first-class shop, drawing the Salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving, 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 
Horological Department C, Peoria, IIl. 

















clint & Refining g 


. a Popa: 
Xo 92 JOHN STREET ra 
’ New York oy 
PLATINUM—GOLD—SILVER 
SWEEPINGS 





20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Solders 
White Gold Solders 
Green Gold Solders 


C.W. BUTTS, Inc.*= 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches, 








The SIMPLEX Engine Turning Machine 
L. P. BROWN MACHINE & TOOL CO. 


ATTLEBORO, MASS. 


Manufacturers of All Kinds of Special and Automatic 
Machinery for the Jewelry Trade. Ideas Developed. 











NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 





Jewelers’ Cuttle Bone| 
WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone Iohn 432 


JACQUES WOLF & CO., 112 John St., N. Y. 














THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 


























